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The  Argument  for 
Adjusted  Compensation 

You  would  not  take  one  of  two  men  equally  paid  in  your  employ 
and  send  one  out  on  a  particularly  dangerous  mission  which  he 
gladly  undertakes  out  of  his  loyalty  to  you,  risking  his  life,  leaving 
his  family,  ready  to  encounter  or  surmount  any  difficulties  gladly 
to  serve  you — meantime  multiply  the  wage  of  the  man  retained  home 
in  safety  many  times — and  on  the  first  man's  return  not  give  him  at 
least  an  even  deal  with  the  other.  Of  course  you  wouldn't,  even  if 
you  hadn't  promised  him  that  you'd  see  he  got  a  square  deal  when 
he  returned. 

Yet  that  is  what  the  opponent  of  the  Adjusted  Compensation 
Bill  is  asking  the  United  States  to  do. 

It  is  not  a  question  of  sentiment,  of  paying  for  a  man's  service  or 
his  patriotism,  because  no  man  can  put  a  price  on  that,  nor  can  any 
man  pay  for  it.  It  is  an  insult  to  even  suggest  it.  But  there  is 
no  reason  for  penalizing  the  man  for  offering  his  life  to  his  country 
in  dangerous  days  and  there  is  every  reason  for  giving  him  a  square 
deal. 

The  above  is  from  a  letter  sent  by  National  Commander  MaeNider  to  Joseph  H.  Defrees, 
president  of  the  United  States  Chamber  of  Commerce,  requesting  that  Legion  representatives 
be  permitted  to  appear  before  local  chambers  throughout  the  country  and  present  the  Legion's 
case.  The  national  chamber  is  conducting  a  referendum  on  the  provisions  of  the  compensa- 
tion bill  among  its  local  chambers,  and  the  votes  of  the  local  chambers  must  reach  the  national 
chamber's  headquarters  in  Washington  by  February  21st.  See  that  your  local  Chamber  of 
Commerce  understands  the  provisions  of  the  measure  and  is  thoroughly  acquainted  with 
the  Legion's  side  of  tin-  compensation  argument. 
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Practical  Benefits  of  Compensation 

By  Senator  Capper-page  5 


The  Early  Bird  Catches 
the— Contract 

Legionnaires  who  followed  in  Jerry's  wake  overseas, 
while  he  was  hot-footing  it  eastward,  will  remember  his 
gardens.  It  was  some  feast  to  land  in  one,  what  with 
having  been  on  iron  and  tin  rations  for  days,  weeks,  or 
months. 

We  gathered  the  succulent  radish,  the  sweet  smelling 
onions,  the  leafy  lettuce  and  the  swell-headed  cabbages. 
Assembling  round  little  fires,  Indian  style,  we  heaved  the 
vegetables  into  ,  a  pot  — some  mulligan !  Seconds?  You 
tell  'em,  citizens.    Wasn't  a  bad  war  after  all! 

And  now,  garden  time  will  be  here  almost  before  we 
know  it.  Fond  thoughts  turn  toward  the  little  six  by 
eight  in  the  back  yard.  Hundreds  of  our  readers  will  be 
interested  in  gardening,  be  you  city  dweller  with  dirt  to  dig, 
or  farmer  with  rows  to  hoe,  it's  all  the  same  — 

You  buy  seeds! 

The  vegetables  you  didn't  get  in  the  army,  you  can  have 
now.    The  sky  is  the  seed  limit — say  it  with  cauliflowers. 

And  seed  manufacturers  are  placing  advertising  orders 
for  their  brands. 

It's  up  to  you  fellow-gardeners  as  to  how  much  seed 
advertising  will  appear  in  our  Weekly.  Some  of  them 
are  using  space  with  us  now. 

Why  not  show  the  seed  growers  that  The  AMERICAN 
LEGION  Weekly  is  a  mighty  good  magazine  in  which 
to  run  seed  copy? 

You  can  do  it  by  planting  a  coupon  now  in  a  fertile 
field,  a  field  that  will  yield  big  advertising  returns. 

And  the  same  applies  to  plants  or  trees. 
Let's  hear  from  all  those  posts  contemplating 
the  planting  of  memorial  trees,  as  well  as 
from  Legionnaires  who  will  be  beautifying 
their  yards  or  who  are  in  the  fruit  business. 

The  more  coupons  we  plant  the  larger  the 
crop. 

Send  your  carrier  bird  along  e?rly.  Let 
the  coupon  go  to  seed. 

Early  predictions  are  a  bumper 
seed  coupon  crop  for  this  year. 
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Our  Directory 

These  Advertisers  support  us — Let's  reciprocate.  And  tell 
them  90  by  saying,  when  you  write—"!  saw  your  a<l.  In 

ARMY  GOODS 

Civilian  Army  &  Navy  Supply  Co   26 

Civilian  Army  &  Navy  Shoe  Co   26 

AUTO  ACCESSORIES 

VVVKlcctric  Storage  Battery  Co  

BOOKS  AND  PUBLICATIONS 

vv  American  Pub.  Co  

M.Matthews   26 

VV  The  l'athllnder   23 

BL-.INKS.-S  OPPORTUNITIES 

Air  Friction  Carburetor  Co.  .   22 

American  Accessories  Co   26 

Anderson  Steam  Vulcanizcr  Co  

Belle  City  Incubator  Co  22 

Berry's  Poultry  Farm    :  .  .  25 

VVViomor  Mfg.  Co.  (The)  Back  Cover 

Duplex  MTg.  Co   19 

V  Hydro-United  Tire  Co   21 

Jennings  Mfg.  Co   24 

Langan  &  Phillips   16 

V  Mellinger  Tire  &  Rubber  Co.  ;   17 

Metallic  Letter  Co   26 

Parker  Mfg.  Co  

Sideman   24 

VV  standard  Food  and  Fur  Association   24 

C.  H.  Stuart  &  Co   22 

WVV  l  homas  Mfg.  Co   25 

W.  &  H.  Walker.  Inc  

EN  TERTAINMENT 

V  T.  S.  Denison  &  Co  

FIREARMS 

Guarantee  Trading  Co   22 

Import  Trading  Co   24 

F  OOD  PRODUCTS 

VVThc  Genesee  Pure  Food  Co  

HOUSEHOLD  FURNISHINGS 

WVIIartman  Furniture  &  Carpet  Co   3 

JEWELRY.  INSIGNIA.  MEMORIALS 

V  Decorative  Arts  League   21 

VJosepb  De  Roy  &  Sons   23 

VWC.  K.  Grouse  Co   21 

V  B.  Gutter  <fe  Sons  

VV  .lohn  Polachek  Bronze  &  Iron  Co  

VV  Redding  ft  Co  

VVL.  W.  Sweet.  Inc   25 


"BE  IT  RESOLVED,  that  nilh  a  firm  hellef  in  the 
value  of  our  magazine — The  American'  Legion 
Weekly — as  a  national  advertising  medium:  v  illi  tin 
realization  thai  due  to  limited  subscription  price  ana 
constantly  increasing  cost  of  production,  the  improve- 
ments which  we  desire  to  see  in  it  will  onto  be  made 
possible  through  increased  advertising  revenue — and 
that  increased  advertising  revenue  depends  primarily 
upon  our  support  of  advertisers  In  the  Weekly — we 
hirehy  plrd'ie  our  support  and  our  patronage,  as  indi- 
viduals, and  as  an  organization,  to  those  advertisers 
who  use  the  columns  of  our  official  magazine — THE 
American  legion  Weekly." 

Resolution  passed  unanimously  at  the  Second 
National  Convention  of  The  American  Legion. 


of  Advertisers 

our  American  Legion  Weekly."  Or  tell  the  same  tiling  t.o 
the  salesman  or  dealer  lrom  whom  you  buy  their  products. 
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Bauer  &  Black.  . . . 
The,  Musterole  Co. 
V Sloan's  Liniment.  . 
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MEN'S  WEAR 

Army  &  Navy  Sdpply  House  . .  . , 

Gassman  Bros  .  

Hart.  SchariiK'r  8t  Marx  , 

VKahn  Tailoring  Co  

Progress  Tailoring  Co  

VRcliance  Mfg.  Co  

Reversible  Collar  Co   21 

Thos.  P.  Taylor  Co   18 

Wilson  Brothers  

MISCELLANEOUS 

F.  Buchstein  &  Co  

Dictagraph  Products  Corp  

V  C.  B.  Drake   21 

MUSICAL  INSTRUMENTS 

V  Buescher  Band  Instrument  Co  .".  23 

V  Ludwig  &  Ludwlg  

V  Lyon  &  Healy   20 

C.  J.  Mussehl   22 

The  Rudolph  Wurlltzer  Co   17 

OFFICE  APPLIANCES,  SUPPLIES 

The  Globe-Wernlcke  Co  

PATENT  ATTORNEYS 

J.  L.  Jackson  A  Co   25 

WW  Lacey  &  Lacey   20 

C.  A.  Snow  &  Co  :   22 

SCHOOLS  AND  INSTRUCTION 

V  American  School   25 

Bodee  Schools  of  Mechanical  Dentlsry   16 

Bolger  Vocational  Service   25 

VV  Chicago  linglneering  Works   25 

Cleveland  Automobile  School   25 


Columbus  Institute  

Federal  Schools.  Inc  

First  Hawaiian  Conservatory  of  Music.  . . 
WW  F  ranklin  Institute   19 

V  Alexander  Hamilton  Institute  

Home  Correspondence  School   22 

Illinois  College  of  Photography   25 

VVVIntcrnational  Correspondence  Schools   16 

VV  i.a  Salle  Extension  University   23 

VThe  Lewis  Institute   22 

Arthur  Murray   24 

V  Patterson  Civil  Service  School   24 

VVVM.  L;  Qulnn  Conservatory  of  Music   25 

VV  Kahe  Auto  &  Traotor  Schools   16 

VVV  Standard  Business  Training  Instit.uU   20 

VVVSweoney  School  of  Auto-Tractor-Avialion  

VV  F.  W.  Tamblyn  

VV  The  Tulloss  School   18 

V  United  Y.  M.  C.  A.  Schools   21 

SMOKERS'  NEEDS 

VV  The  American  Tobacco  Co.,  Inc  

V  Liggett  &  Myers  Tobacco  Co  

SPORTS  AND  RECREATION 

Ardee  Co   25 

Claxo  Trick  Co   24 

VV  Harley-Davldson  Motor  Co  

Hendee  Mfg.  Co. — Indian  Motocycles. .  .  . 
Lubbers  &  Bell  

V  ( ild  Town  Canoe  Co  

Henry  Victor   18 

STATIONERY  AND  WRITING  MATERIAL 

WVKaton.  Crane  <fe  Pike  Co   15 

Universal  Co  

TELEPHONE  AND  TELEGRAPH 

VV  American  Telephone  &  Telegraph  Co   

TOILET  NECESSITIES 

VV  The  Pepsodent  Co  

TYPEWRITERS 

Oliver  Typewriter  Co   Inside  Back  Cover 

V  Typewriter  Emporium  

VARNISHES,  PAINTS  AND  STAINS 

S.  C.  Johnson  &  Sons   15 
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THEY 
ADVERTISE, 

LET'S 
PATRONIZE 


V  Service  Stripe — Awarded  advertisers  with  Us'  Regularly  for  Over  Six  Months.  VVThe  Two  and  VVV  Three 
Stripers  are  Growing  in  Number,  and  the  WW  four  Stripers  are  beginning  to  Appear 

We  do  not  knowingly  accept  false  or  fraudulent  advertising,  or  any  advertising  of  an  objectionable  nature.  See  "Our  Platform," 
issue  of  February  6,  1920.  Readers  are  requested  to  report  promptly  any  failure  on  the  part  of  an  advertiser  to  make  good  any  repre- 
sentation contained  In  an  advertisement  in  The  American  Legion  Weekly. 

Advertising  rates:   S3. 00   per  agate  line.    Smallest  copy  accepted,  14  lines  (1  Inch).   The  Advertising  Manager,  627  West  430 

Street,  N.  Y.  City. 
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Upholstered 
[BackssndSeats! 

Comfortable 

Spring  Seafo 


Quarter-Sawed  and  Solid  Oak 

Send  only  $1  for  this  complete  suite 
of  library,  parlor  or  living  room  furni- 
ture—seven splendid,  massive  pieces. 
►  Use  it  30  days,  on  free  trial,  then  if  you  don't  say  that  it 

is  even  more  than  you  expected,  ship  it  back  and  we  return 
'  your  $1  and  pay  transoortation  charges  both  ways. 


IMPORTANT! 


Do  not  confuse  this 
fine  Hartman  suite 
with  furniture 
which  may  look  like 
it  in  pictures,  but 
ia  inferior  in  con- 
struct! on  and  finish . 
Every  Hartman  oiece 
is  made  to  give  lasting 
service  as  well  as  to 
have  an  elegant  ap- 
pearance. Note  also 
handsome  uphol- 
stering, spring  seats, 
ornamented  backs, 
rounded  arms  and 
quarter-sawed  oak 
in  this  special  suite. 


A  full  Year  to  Pay 


FREE 


Only  by  seeing  this  splendid  quarter-sawed  and  solid  oak  suite  can  you  realize 
how  it  will  add  to  the  appearance  of  your  home.  Only  by  examining  it  can 
you  appreciate  what  a  record-breaking  bargain  it  is  at  our  smashed  price. 
Furniture  like  this  — elegant,  comfortable,  massive — can  be  bought  no- 
where else  at  anywhere  near  the  price,  nor  on  such  liberal  terms. 
HstnH^nntt*  Fumc*ri  Finish  ^  table,  solid  onu  with  top  24x36  inches. 

n<tnH»UfllC  ruatEHSWI  rfllisn.  ARM  ROCKER.  eol>a  oak  with  quarter- 
sawed  top  panel  and  arm  rests;  seat  18x19  inches.  SIDE  ROCKER,  solid  oak  with  quarter- 
sawed  oak  top  rail;  seat  16x14  inches.  ARM  CHAIR,  37  inches  high,  and  SIDE  CHAIR.  36  inches 
high,  with  seat  16x14  inches.  Table  and  chairs  stand  on  noiseless  glides.  Backs  and  seats  np- 
holstered  in  durable,  imitation  Spanish  brown  leather.  Comfortable  spring  seats.  TABOTJRETTE 
16H  inches  high  with  10-inch  top.  is  solid  oak.  _  BOOK  BLOCKS,  heavy  enough  to  support  a 
liberal  number  of  volumes.  Shipped  (fully  boxed,"knocked  down"  to  lessen  SUB-Pare  R  l> 

freight  charges)  from  factory  in  Central  Indiana,  Western  New  York  State  fl^*^^  kb|°f 
or  Chicago  warehouse.  Send  the  coupon  tcday.  ^^5^  *  rc£E 

Order  by  No.  112DMA7.   Reduced  Bargain  Price,  $37.95. 
Send  $1.00  now.  Pay  balance  $3.00  per  month. 


BARGAIN  CATALOG 

368  pages  of  the  world's  greatest 
price-smashing  bargains.  Everything 
you  need  for  the  home  — the  pick  of  the  markets  in 
Furniture,  rugs,  linoleum,  stoves,  watches,  silver- 
ware, dishes,  washing  machines,  sewing  ma- 
chines,  aluminum  ware,  phonographs,  gas 
■O  engines,  cream  separators,  etc. 
— all  sold  on  our  easy  monthly  pay-  ff*  *  C*H  * 1 

ment  plan  and  on  30  days'  Free  Trial.  ■  Hartman  Furniture  &  Carpet  Cc. 

Postal  card  or  letter  brings  thi£J3G8-pago  £ 


Bargain  Book  by  return  mail,  FREE. 
"Let  Hartman  Feather  YOUR  Nest"  | 

HARTMANi 

FURNITURE  &  CARPET  CO.  i 

Dept.  4121,;  Chicago  " 


Dept.  4 1 2 1 ,  Chicago.  III. 

Enclosed  find  $1.  Send  the  7-Piece  Living  Room 
Suite  No.  112DMA7  as  described.  I  am  to  have  30 
days'  freetrial.  If  not  satisfied,  will  ship  it  back 
and  you  will  refund  my  $1  and  pay  freight  both 
ways.  If  I  keep  it  I  will  pay  f3  per  month  until 
the  full  price  J37.95,  is  paid.  Title  remains  with 
you  until  final  payment  is  made. 


Name  . 


Street  Address. 
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Hanford  MacNider,  Mason  City,  Iowa,  National  Commander. 


George  L.  Berry,  Nashville,  Tenn.,  Natl.  Vice-Commander. 
Raymond  O.  Brackett,  Marblehead,  Mass.,  Natl.  Vice-Comm. 
H.  Nelson  Jackson,  Burlington,  Vt.,  Natl.  Vice-Commander. 
Charles  Kendrick,  San  Francisco,  Cal.,  Natl.  Vice-Comm. 
John  A.  McCormack,  Las  Animas,  Colo.,  Natl.  Vice-Comm. 
Lemuel  Bolles,  Seattle,  Wash.,  Natl.  Adjutant. 


Russell  G.  Creviston,  Marion,  Ind.,  Asst.  Natl.  Adj. 
Robert  H.  Tyndall,  Indianapolis,  Ind.,  Natl.  Treasurer. 
Rev.  Earl  A.  Blackman,  Chanutc,  Kans.,  Natl.  Chaplain. 
Eben  Putnam,  Wellesley  Farms,  Mass.,  Natl.  Historian. 
Robert  A.  Adams,  Indianapolis,  Ind.,  Natl.  Judge  Advocate. 
Alvin  M.  Owsley,  Denton,  Tex.,  Natl.  Americanism  Dir. 
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NOTE  :  National  Officers  may  be  addressed  at  National  Headquarters,  American  Legion, 
Indianapolis,  Indiana.  Department  Officers  may  be  addressed  at  their  Department  Head- 
quarters, care  of  the  Department  Adjutant,  whose  address  is  in  each  instance,  given  below. 


DEPARTMENT  OFFICERS 


Alabama— Commander,  Harry  M.  Ayers ; 
Exec.  Comm.,  Frank  M.  Dixon  ;  Adjutant, 
Joe  Yates,  738  First  Natl.  Bank  Bldg.,  Bir- 
mingham. 

Alaska — Commander,  Harold  F.  Dawes  ;  Exec. 
Comm.,  Homer  G_  Nordling  ;  Adjutant, 
George  E.  Mann,  Juneau. 

Arizona — Commander,  Duane  Bird;  Exec. 
Comm.,  Burt  H.  Clingan  ;  Adjutant,  D.  A. 
Little,  Room  408,  Capitol  Bldg.,  Phoenix. 

Arkansas — Commander,  Floyd  Wingo  ;  Exec. 
Comm.,  Dr.  L.  J.  Cosminsky  ;  Adjutant,  Pat 
Murphy ;  Asst.  Adj.,  Claude  A.  Brown,  Old 
State  House,  Little  Rock,  Ark. 

California — Commander,  John  R.  Quinn ; 
Exer.  Comm.,  Buron  R.  Fitts  ;  Adjutant, 
Morgan  Keaton,  270  City  Hall,  San  Fran- 
cisco. 

Canada — Commander,  H.  Hessler ;  Adjutant, 
S.  C.  Maguire,  566  Fabre  St„  Montreal,  Que. 

Colorado — Commander,  Leo  P.  Kelly ;  Exec. 
Comm.,  Harry  Sullivan;  Adjutant,  Morton 
M.  David,  410  Interstate  Trust  Bldg.,  Denver. 

Connecticut — Commander,  Clarence  W.  Sey- 
mour ;  Exec.  Comm.,  Thomas  J.  Bannigan ; 
Adjutant,  Clarence  J.  Guinan,  171  Church 
St.,  New  Haven. 

Cuba — Commander,  W.  F.  Martin  ;  Adjutant, 
E.  E.  Myers,  No.  100  Habana,  Havana. 

Delaware — Commander,  Harry  J.  Pettyjohn; 
Exec.  Comm..  Thomas  Miller;  Adjutant, 
Henry  G.  Parker,  State  Armory,  12th  and 
Orange  Sts.,  Wilmington. 

District  of  Columbla — Commander,  Watson  B. 
Miller;  Exec.  Comm.,  James  A.  Drain;  Ad- 
jutant, Frank  T.  Fuller.  Room  402,  1423 
New  York   Ave.,   N.   W.,  Washington. 

Florida — Commander,  Sumter  L.  Lowry,  Jr.; 

Exrc  Comm.,  Dr.  Davis  Forster ;  Adjutant, 

3.  Y.  Cheney,  12  West  Pine  St.,  Orlando. 
France — Commander,  Cabot  Ward  ;  Adjutant, 

A.  W.  Kipling,  10  Rue  de  l'Elysee,  Paris. 
Georgia— Commander,   James   A.   Fort;  Exec. 

Comm.,  Sam  A.  Cann ;  Adjutant,  J.  E.  B. 

McLendon,  Americus. 
Hawaii — Commander,    John    R.    Gait:  Exec. 

Comm.,  John  R.  Gait;  Adjutant.  Alfred  C. 

Young,  Hawaiian  Trust  Co.,  Ltd.,  Honolulu. 
Idaho — Commander,  Robert  D.  L=pper ;  Exec. 

Comm.,  E.  W.  Sinclair  ;  Adjutant,  Lester  F. 

Albert,  Boise. 
Illinois — Commander,  William  R.  McCauley  ; 

Exec.  Comm.,  Milton  J.  Foreman;  Adjutant, 

William  Q.  Setliffe,  Bloomington. 
Indiana — Commander,  Claud  E.  Gregg;  Exec. 

Comm.,  Oswald  Ryan;  Adjutant,  Frank  H. 

Henley,  501  Baldwin  Block,  Indianapolis. 
j0WA — Commander,    Daniel    F.    Steck ;  Exec. 

Comm.,  John  H.  Kelly  ;  Adjutant,  James  F. 

Barton,  621  Flynn  Bldg.,  Des  Moines. 
Kansas — Commander,     Wilder     S.     Metcalf ; 

Exec.  Comm.,  R.  C.  Meek;  Adjutant,  Frank 

E    Samuel,  Memorial  Bldg.,  Topeka. 


Kentucky — Commander,  Emmet  O'Neal ;  Exec. 
Comm.,  M.  K.  Gordon;  Adjutant,  Stephen  S. 
Jones,  601   Inter-Southern  Bldg.,  Louisville. 

Louisiana — Commander,  John  D.  Ewing ; 
Exec.  Comm.,  Oswald  W.  McNeese ;  Adju- 
tant, A.  R.  Christovich,  Royal  and  Con.. 
Sts.,  New  Orleans. 

Maine — Commander,  Edward  S.  Anthoine ; 
Exec.  Comm.,  Albert  Greenlaw ;  Adjutant, 
James  L.   Boyle,   108  Main  St.,  Waterville. 

Maryland — Commander,  Amos  W.  W.  Wood- 
cock ;  Exec.  Comm.,  D.  John  Markey  ;  Adju- 
tant, Alfred  T.  Truitt,  Howard  St.  Armory, 
Baltimore. 

Massachusetts — Commander,  Charles  H.  Cole; 
Exec.  Comm.,  Charles  H.  Cole ;  Adjutant, 
Leo  A.  Spillane,  Room  160,  State  House, 
Boston. 

Mexico — Commander,  Leigh  H.  Rovzar ;  Adju- 
tant, Irving  C.  White,  Apartado  649,  Mexico, 
D.  F. 

Michigan — Commander,  Paul  A.  Martin;  Exec. 
Comm.,  Paul  A.  Martin ;  Adjutant,  Lyle  D. 
Tabor,  338  W.  Lafayette  Blvd.,  Detroit. 

Minnesota — Commander,  Dr.  Arthur  A.  Van 
Dyke ;  Exec.  Comm.,  R.  A.  Rossberg ;  Adju- 
tant, ■  Stafford  King,  Old  Capitol  Bldg., 
St.  Paul. 

Mississippi — Commander,  Winfred  C.  Adams  ; 
Exec.  Comm.,  Dr.  Ira  L.  Parsons  ;  Adjutant, 
Glen  H.  Smith,  Jackson. 

Missouri — Commander,  Dr.  Harry  F.  Parker ; 
Exec.  Comm.,  J.  Pearce  Kane ;  Adjutant, 
J.  K.  Noonan,  123  Railway  Exchange  Bldg., 
Kansas  City. 

Montana — Commander,  C.  Thomas  Busha,  Jr.  ; 
Exec.  Comm.,  William  G.  Ferguson ;  Adju- 
tant, O.  C.  Lamport,  Helena. 

Nebraska — Commander,  William  Ritchie,  Jr.  ; 
Exec.  Comm.,  Earl  M.  Cline ;  Adjutant, 
Frank  B.  O'Connell,  314  Richards  Block, 
Lincoln. 

Nevada — Commander,  T.  L.  Withers ;  Exec. 
Comm.,  J.  G.  Scrugham ;  Adjutant,  Harold 
Bellinger,  Fallon. 

New  Hampshire—  Commander,  Dr.  Robert  O. 
Blood ;  Exec.  Comm.,  Dr.  Robert  O.  Blood ; 
Adjutant,   George  W.   Morrill,  Concord. 

New  Jersey — Commander,  Joseph  D.  Sears ; 
Exec.  Comm.,  Joseph  D.  Sears ;  Adjutant, 
Edward  A.  McGrath,  1  Clinton  St.,  Newark. 

New  Mexico — Commander,  M.  A.  Otero,  Jr.; 
Exec.  Comm.,  John  W.  Chapman  ;  Adjutant, 
Herman   G.   Baca,  Santa  Fe. 

New  York — Commander,  William  F.  Deegan  ; 
Exec.  Comm.,  Ralph  K.  Robertson  ;  Adju- 
tant, Edward  J.  Kiely,  Jr.,  Room  302,  Hall 
of  Records,  New  York  City. 

North  Carolina — Commander,  Thomas  W. 
Bird  ;  Exec.  Comm.,  Dan  S.  Hollenga  ;  Adju- 
tant, Cale  K.  Burgess,  Gilmer  Bldg.,  Raleigh. 

North  Dakota — Commander,  Philip  R.  Bangs-; 
Exec.  Comm.,  M.  H.  Sprague ;  Adjutant, 
Jack  Williams,  315  Broadway,  Fargo. 


Ohio — Commander,  Charles  L.  Darlington; 
Exec.  Comm.,  John  R.  McQuigg ;  Adjutant, 
Hugh  K.  Martin,  335  South  High  St., 
Columbus. 

Oklahoma — Commander,  Hughes  B.  Davis  ; 
Exec.  Comm.,  Robert  B.  Keenan ;  Adjutant, 
Josiah  C.  Chatfield,  544  State  Capitol,  Okla- 
homa City. 

Oregon — Commander,  Lane  Goodell ;  Exec. 
Comm.,  George  White;  Acting  Adjutant, 
Harry  Nelson,  Flatiron  Bldg.,  311  Pine  St., 
Portland. 

Panama — Commander,  Fred  De  V.  Sill ;  Exec. 
Comm.,  Fred  De  V.  Sill;  Adjutant,  T.  M. 
Drake,  Box  422,  Balboa  Heights,  C.  Z. 

Pennsylvania — Commander,  Joseph  H.  Thomp- 
son ;  Exec.  Comm.,  Joseph  H  Thompson ; 
Adjutant,  William  G.  Murdo^K,  931  Chest- 
nut St.,  Philadelphia. 

Philippine  Islands — Commander,  S.  D.  Row- 
lands ;  Exec.  Comm.,  Whipple  S.  Hall ;  Adju- 
tant, Philip  D.  Carman,  Box  1736,  Manila. 

Rhode  Island — Commander,  L.  H.  Callan ; 
Exec.  Comm.,  L.  H.  Callan  ;  Adjutant,  John 
P.  Hartigan,  918  Turks  Head  Bldg.,  Provi- 
dence. 

South  Carolina — Commander,  Morris  C. 
Lumpkin ;  Exec.  Comm.,  L.  Monroe  John- 
son ;  Adjutant,  Ben  M.  Sawyer,  1005  Pal- 
metto Bldg.,  Columbia. 

South  Dakota— Commander,  Fred  B.  Ray, 
Exec.  Comm.,  Fred  B.  Ray;  Adjutant, 
David  F.  Heffron,  212  Boyce-Greeley  Bldg., 
Sioux  Falls. 

Tennessee — Commander,  L.  Jere  Cooper ; 
Exec.  Comm.,  Phil  B.  Whitaker ;  Adjutant, 
Guy  H.  May,  310  Holston  Bank  Bldg., 
Knoxville. 

Texas — Commander,     Wayne     Davis ;  Exec. 

Comm.,  R.  G.  Storey ;  Adjutant,  Arthur  J. 

Reinhart,  Criminal  Courts  Bldg.,  Dallas. 
Utah — Commander,  Dr.   B.  W.   Black ;  Exec. 

Comm.,   Murray  McCarty ;  Adjutant,  Kirke 

M.   Decker,   Room   131,   State  Capitol,  Salt 

Lake  City. 

Vermont — Commander,  Burt  S.  Hyland  ;  Exec. 
Comm.,  Max  C.  Fisher  ;  Adjutant,  W.  Allen 
Fletcher,  Montpelier. 

Virginia — Commander,  Dr.  Junius  F.  Lynch ; 
Exec.  Comm.,  R.  T.  Barton;  Adjutant, 
W.  L.  Price,  1030  Mutual  Bldg.,  Richmond. 

Washington — Commander,  C.  D.  Cunningham  ; 
Exec.  Comm.,  Charles  S.  Albert ;  Adjutant, 
Henry  A.  Wise,  309  Douglas  Bldg.,  Seattle. 

West  Virginia — Commander,  Andrew  E.  Ed- 
miston ;  Exec.  Comm.,  Louis  A.  Johnson ; 
Adjutant,  Bernard  Kaiser,  Wheeling. 

Wisconsin — Commander,  Edward  J.  Barrett ; 
Exec.  Comm.,  Edttrard  J.  Barrett;  Adjutant, 
Austin  A.  Petersen,  725%  Center  Ave.,  She- 
boygan. 

Wyoming- — Commander,  D.  W.  Ogilbee ;  Exec. 
Comm.,  Charles  S.  Hill;  Adjutant  (acting), 
W.  J.  Wehrli,  211  O.  and  S.  Bldg.,  Casper. 
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They  also  served  who  only  stand  and  wait 


An  Investment  in  Prosperity 

By  Arthur  Capper,  United  States  Senator  from  Kansas 


IN  its  failure  to  take  several  hundred 
thousands  of  its  soldiers  just  as 
they  stepped  off  the  gang  plank 
from  France  or  the  railroad  train 
from  camp  and  help  them  to  get  farms 
and  homes,  this  country  fell  down  in  the 
face  of  one  of  the  best  opportunities 
it  has  ever  had  to  add  to  its  per  capita 
health,  wealth  and  happiness. 

In  the  land  and  home  aid  provisions 
of  the  soldiers'  adjusted  compensation 
bill,  which  is  expected  soon  to  pass 
Congress,  the  country  has  still  a  chance 
to  redeem  itself  and  to  make  an  invest- 
ment in  national  prosperity  the  effect 
of  which  will  be  felt  for  decades  to 
come. 

I  believe  in  farms  and  homes  for  our 


soldiers.  The  men  are  certainly  en- 
titled to  them.  Concerning  that  there 
can  be  no  question.  Those  who  have 
borne  the  sword  surely  may  wield  the 
ploughshare.  Furthermore,  the  men 
want  them.  One-third  of  the  young 
men  who  went  to  the  colors  in  the  World 
War  went  from  the  farm,  many  nat- 
urally returning  with  a  keen  desire  to 
start  out  afresh  on  plots  of  land  all 
their  own.  There  is  nothing  at  all 
curious  in  the  fact  that  200,000  re- 
turned soldiers  have  importuned  the 
Department  of  the  Interior  with  ref- 
erence to  farm  aid,  in  reply,  it  is  true, 
to  that  most  promising  circular  which 
many  a  soldier  will  remember  entitled, 
"Hey,  Buddy,  Do  you  Want  a  Farm?" 


Neither  is  there  cause  for  wonder  in 
the  report  of  the  department  that  8,000 
men  have  drawn  lots  for  the  360  re- 
claimed farms  the  Government  has  had 
to  offer  its  veterans  since  the  Armistice 
and  that  45,000  made  inquiry  concern- 
ing the  openings.  But  quite  aside  from 
the  fact  that  our  soldiers  are  entitled 
to  and  want  land  and  home  aid,  I  am 
strong  for  that  aid  being  extended  by 
the  Government  from  a  standpoint 
purely  of  national  self-interest.  I  do 
not  believe  the  people  of  the  United 
States  can  afford  to  withhold  it. 

It  is  along  this  line  of  what  land  and 
home  aid  to  the  veteran  means  to  the 
country  as  an  investment  in  future 
{Continued  on  -page  18) 
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"We  Intend  to  See  This  Done' 

Two  Hundred  Legion  Conferees  Call  the  Government  to  Full  Speed  Ahead  for 
the  Disabled  and  Plan  a  National  Service  Census 


''fTlHE  American  Legion,  in  confer- 
ence assembled  of  its  National 
Executive  Committee,  depart- 
ment commanders,  department  adju- 
tants and  important  national  commit- 
tees ....  as  its  first  thought  and 
action  calls  upon  the  Government  for 
the  prompt,  honest  and  efficient  func- 
tioning of  all  agencies  affecting  the 
welfare  of  our  disabled  comrades;  and 
further  demands  that  immediate  steps 
be  taken  by  the  proper  authorities  to 
completely  decentralize  the  Veterans 
Bureau  and  settle  at  once  all  pending 
claims. 

"The  American  people  want  these 
men  given  proper  care.  The  American 
Legion  intends  to  see  that  this  is  done." 

The  unanimous  adoption  of  this  reso- 
lution by  the  Indianapolis  conference 
on  January  20th  was  the  first  business 
transacted  in  two  days  crowded  with 
discussions  and  decisions  as  momentous 
as  any  ever  made  in  Legion  history. 
Thirty-one  hours  after  the  resolution's 
adoption,  when  the  conference  was 
drawing  to  a  high-tension  close,  speak- 
ers clamoring  for  recognition  vitalized 
the  last  precious  seconds  of  the  meeting 
with  renewed  demands  for  effective  sup- 
port of  the  disabled  veteran's  cause. 
And  while  the  process  of  perfecting 
the  plans  adopted  is  in  the  hands  of  the 
Legion's  Rehabilitation  Committee,  the 
plans  themselves  call  for  the  co-ordi- 
nated support  of  the  entire  Legion. 

"Let's  not  refer  the  attack  to  the 
general  staff,"  roared  a  speaker  within 
a  half  minute  of  the  final  gavel  stroke. 
"Let's  make  the  attack!" 

Interest  in  the  activities  of  those 
fervid  thirty-one  hours  reached  its 
height  when  Colonel  Charles  R.  Forbes, 
director  of  the  Veterans  Bureau,  after 
explaining  the  operation  and  problems 
of  his  bureau,  submitted, to  a  machine- 
gun  fire  of  questions  directed  at  him 
by  most  (it  seemed)  of  the  two  hundred 
Legion  representatives  present.  For 
a  vivid  half  hour  the  Veterans  Bureau 
was  thoroughly  decentralized;  its  head- 
quarters became  Indianapolis  instead 
of  Washington,  its  regional  director 
not  one  of  fourteen  persons,  but  the 
chief' of  the  bureau  itself.  But  out  of 
the  whole  discussion,  before,  during  and 
after  Colonel  Forbes's  appearance — a 
discussion  that  ranged  all  the  way  from 
minute  technicalities  and  interpreta- 
tions to  the  very  heart  of  the  whole 
problem — there  grew  a  definite  program 
of  action  for  the  Legion  aimed  at  a 
double  goal:  Quick  results,  definite  re- 
sults. 

All  through  the  conference,  however, 
it  was  made  plain  that  it  is  the  sincere 
disposition  of  the  Legion  to  work,  not 
against  the  Veterans  Bureau  but  with 
it.  This  attitude  was  clearly  expressed 
in  the  first  words  of  the  report  of 
Chairman  A.  A.  Sprague  of  the  Re- 
habilitation Committee: 

"The  American  Legion  in  its  rehabili- 
tation work  wants  to  get  real  results 
for  sick  and  disabled  ex-service  men — 
better  legislation,  prevention  of  ill-ad- 
vised laws  and  rulings,  adequate  ap- 
propriations and  improved  machinery. 


Constant  co-operation  between  the 
Legion  and  the  Veterans  Bureau  is  the 
only  means  of  securing  just,  adequate 
and  speedy  service." 

"Through  the  efforts  of  the  Legion," 
continued  the  report,  "much  has  been 


What  the  Indianapolis  Con- 
ference Accomplished 

Outlined  a  definite  plan  of  co- 
operation with  the  Veterans 
Bureau  aimed  at  complete  de- 
centralization of  the  bureau  and 
speeding  and  making  effective 
the  machinery  for  doing  justice 
to  the  disabled  ex-service  man. 

Approved  the  National  Com- 
mander's plan  for  a  service  and 
compensation  census  in  all  de- 
partments. 

Appropriated  $25,000  for  a 
memorial  to  be  erected  in  Cin- 
cinnati in  honor  of  the  late  Na- 
tional Commander  Galbraith. 

Selected  October  16th-20th  in- 
clusive as  the  dates  for  the 
Fourth  National  Convention  at 
New  Orleans. 

Authorized  the  National  Com- 
mander to  appoint  a  National 
Athletic  Commission. 

Approved  the  appointment  of 
a  special  committee  to  investi- 
gate the  advisability  of  organiz- 
ing a  fathers'  auxiliary. 

Authorized  the  National  Com- 
mander to  appoint  a  committee 
to  make  plans  for  a  rotating 
fund  whereby  men  not  in  need  of 
adjusted  compensation  may  make 
their  share  available  for  needy 
ex-service  men. 

Endorsed  the  suggestion  that 
the  birthday  of  General  Robert 
E.  Lee  (January  19th)  be  added 
to  the  list  of  anniversaries  espe- 
cially appropriate  for  Legion 
observance. 

Adopted  a  resolution  urging 
Legion  members  to  travel  and 
send  goods  in  American-owned 
and  American-operated  ships. 

Cheered  the  report  of  the 
chairman  of  the  National  Legis- 
lative Committee  that  the  Le- 
gion's Adjusted  Compensation 
Bill  "will  be  passed  within  a 
short  time  without  any  question 
at  all." 


accomplished  in  the  way  of  improving 
the  machinery,  but  results  at  the  pres- 
ent time  are  far  from  satisfactory. 
The  problems  most  directly  affecting 
disabled  men,  the  questions  of  chief  con- 
cern to  them,"  the  report  stated,  "must 
be  answered  where  the  men  live.  They 
cannot  be  answered  by  cards  or  charts 


in  an  office  in  Washington.  They  must 
be  answered  by  interested  friends  who 
are  fair  to  the  men  and  not  unfair  to 
the  Government.  .  .  .  We  are  after  re- 
sults, not  scalps." 

The  plan  adopted  by  the  conference 
for  meeting  the  disabled  man's  needs 
"where  the  man  lives,"  calls  for  the  ap- 
pointment of  fourteen  district  Legion 
committees,  one  in  each  of  the  cities 
where  a  district  office  of  the  Veterans 
Bureau  is  established,  whose  principal 
duties  will  be  to  check  up  on  work  ac- 
tually being  done — or  not  being  done — 
by  the  Veterans  Bureau.  But  in  sug- 
gesting this  plan  early  in  the  confer- 
ence the  Rehabilitation  Committee  was 
careful  to  explain :  "We  are  not  build- 
ing up  another  machine  for  the  sake 
of  having  a  machine.  Unless  we  get 
to  the  boys  in  the  hospitals,  the  homes 
and  the  training  schools,  and  see  that 
they  receive  the  best  service  this  nation 
can  give  them,  we  had  best  drop  this 
plan  at  once." 

By  not  dropping  the  plan  at  once— 
by  declaring  wholeheartedly  for  it  in- 
stead— the  Indianapolis  conference 
showed  its  confidence  in  the  ability  of 
the  Legion  to  carry  through  to  a  finish 
the  fight  for  the  disabled  man.  Like- 
wise it  manifested  assurance  in  the 
Legion's  power  to  carry  out  the  Na- 
tional Commander's  suggestion  for  a 
service  and  compensation  drive  whereby 
Legion  men  throughout  the  country  are 
to  conduct  a  census  of  their  communi- 
ties, putting  down  on  paper  the  exact 
situation  of  the  republic's  entire  ex- 
service  population. 

Ways  and  means  of  conducting  the 
service  census  have  been  left  to  the 
good  judgment  of  the  departments.  No 
dates  have  been  specified;  there  will  be 
no  national  zero  hour.  Even  the  ques- 
tionnaire to  be  submitted  by  the  Legion 
census-taker  to  every  veteran  in  his 
city  block  or  square  mile  or  so  of  coun- 
tryside will  vary,  although  National 
Headquarters  has  assumed  the  detail  of 
supplying  the  blanks.  The  census,  it 
was  made  clear,  will  not  be  merely  a 
membership  campaign.  "You  don't  talk 
Legion,"  explained  the  National  Com- 
mander, "you  sell  service." 

The  suggested  questionnaire  as  out- 
lined at  a  special  meeting  of  depart- 
ment officials  (they  organized  an  asso- 
ciation of  their  own  past  and  present 
selves,  too)  covers  everything  from  the 
option  the  veteran  wants  under  the 
Legion's  Adjusted  Compensation  Bill 
to  whether  he  got  his  Victory  Medal.  It 
will  be  made  plain  to  him  that  the 
Legion  will  take  up  his  claims,  of  what- 
ever sort,  whether  he  is  a  Legion  mem- 
ber or  not,  whether  he  intends  to  be 
a  member  or  not. 

In  approving  the  National  Com- 
mander's plan  for  a  Legion  national 
athletic  commission,  the  conference  lent 
impetus  to  his  proposal  that  the  New 
Orleans  convention  program  should  in- 
clude finals  in  every  department  of 
sport  from  "football,  to  tiddledy- 
winks."  The  appointment  of  the  com- 
mission, which  is  to  number  among 
(Continued  on  page  23) 
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First  Aid  for  the  Jobless  Veteran 


riioto  N.  V.  American 

It's  an  ill  snowstorm  that  blows  nobody  good.    Jobless  ex-service  men  in  New  York 
profit  by  a  near-blizzard  because  it  means  work  and  francs 


By  Arthur  Woods 

Chairman,  Committee  on  Civic  and  Emer- 
gency Measures,  President's  Conference 
on  Unemployment 
Former  Chairman  of  the  National  Ameri- 
canism Commission  of  The 
American  Legion 

There  is  not  one  jobless  ex-service  man 
in  Louisiana,  The  American  Legion  Em- 
ployment Bureau  of  that  State  having 
found  work  for  every  veteran  seeking 
employment. 

THIS  is  a  telegraphic  item  which 
has  been  going  the  rounds  of  the 
newspapers  throughout  the  country 
for  a  number  of  weeks.  I  hope  it  is 
true.  Probably  it  is  approximately  the 
healthy  condition  of  affairs  as  far  as 
the  ex-service  man  in  the  State  of 
Louisiana  is  concerned — of  this  I  have 
no  doubt. 

But  such  is  not  the  happy  situation 
oif  his  comrades-in-arms  who  dwell  in 
other  parts  of  the  Union  for  which  he 
fought  and  bled,  shivered  and  starved, 
taking  his  life  in  his  hands  day  after 
day  at  $1  per.    Let  us  see. 

The  plight  in  which  so  many  ex- 
service  men  find  themselves  today  is  the 
plight  of  the  country's  workers  as  a 
class.  Our  industries  are  not  function- 
ing as  they  should;  therefore,  the  men 
who  feed  the  fires  and  turn  the  wheels 
and  ship  the  goods  and  keep  the  books, 
have  no  work  to  which  they  may  go. 
The  United  States  is  in  the  throes  of 
industrial  depression.  Times  are  hard 
and  work  is  scarce.  Winter  is  with  us 
and  while  the  prospects  for  spring  are 
encouraging,  the  man  who  has  work 
this  week  may  find  his  name  dropped 
from  the  pay-roll  next  time  a  cut  is 
made. 

These  unemployment  problems  are 
the  surface  symptoms  of  an  internal 
disorder.  To  a  very  large  extent  they 
are  due  to  the  fact  that  our  tremendous 
industrial  organization,  expanded  and 
built  up  to  meet  extraordinary  demands 
of  the  outside  world  during'  the  war, 
now  faces  a  situation  where  this  out- 
side demand  has  ceased,  largely  due  to 
lack  of  money  to  buy  or  credit  to  open 
an  account,  and  lack  of  power  to  con- 
sume. . 

Now,  what  are  we  doing  about  it? 
What  is  the  Legion  doing  about  it? 

There's  many  a  hard-boiled  human 
in  this  ctmntry  to  whom  sentiment  and 
patriotism  do  not  appeal.  The  fact  that 
to-day's  jobless  man  worked  yesterday 
for  him  in  France  means  nothing.  On 
the  other  hand,  consider  the  splendid 
company  of  high-minded,  large-hearted, 
appreciative  employers  who  would 
gladly  put  the  ex-service  man  to  work 
— but  they  have  no  work.  There  is 
scant  demand  for  the  manufacturers' 
product.  Their  mills  are  working  on 
part  time  or  not  at  all,  and  because 
they  are  not  enjoying  a  normal  produc- 
tion, the  railroad  man  is  laid  off ;  the 
bookkeeper  has  no  items  to  enter  in 
his  ledgers;  the  shipping  clerk  finds 
no  invoices  to  make  out;  the  truck 
driver  gets  no  goods  to  deliver;  the  bank 
clerk's  services  are  not  in  demand  be- 
cause deposits  are  falling  off ;  and  the 
butcher,  the  baker  and  the  corner  grocer 


consequently  find  their  trade  cut  in  two 
and  no  need  for  helpers. 

It  is  a  vicious  wheel  of  depression  and 
unemployment. 

So,  I  ask,  what  is  the  Legion  doing 
to  put  a  spoke  in  this  wheel? 

In  a  general  way  I  think  I  can  an- 
swer this  question.  Questionnaires 
were  sent  out  to  all  the  11,000  posts  last 
Autumn.  Based  upon  the  figures  re- 
ceived, it  was  reported  to  National  Head- 
quarters of  the  Legion  that  the  condi- 
tion is  most  critical  in  the  large  cities 
rather  than  in  the  country  or  in  the 
smaller  communities,  and,  generally 
speaking,  it  seems  to  be  worse  in  the 
East  than  through  the  Middle  West  and 
West.  I  quote  now  from  the  telegram 
sent  by  the  former  National  Com- 
mander of  The  American  Legion,  John 
G.  Emery,  to  President  Harding,  on 
September  30th  last,  just  before  the 
gathering  of  the  President's  Confer- 
ence on  Unemployment,  of  which  I  am 
a  member  and  chairman  of  the  Emer- 
gency Committee: 

Warren  G.  Harding, 

President  of  the  United  States,  Wash- 
ington, D.  C. 

I  have  the  honor  to  report  that  The 
American  Legion  Committee  on  Unemploy- 
ment has  today  committed  the  Legion  to 
the  task  of  caring  for  the  nine  hundred 
thousand  jobless  service  men.  We  desire 
to  co-operate  with  your  committee  and 
have  placed  the  responsibility  directly  upon 
the  eleven  thousand  Legion  posts  of  the 
country  to  see  that  our  buddies  get  em- 
ployment. The  soldier  wants  work,  not 
charity.  Industry  is  the  basis  upon  which 
we  shall  see  that  he  gets  food  and  shelter. 
John  G.  Emery,  National  Commander. 

In  a  word,  the  Legion  has  stated  pub- 
licly that  it  accepts  the  responsibility 


for  finding  work  for  the  900,000  ex- 
service  men  out  of  employment,  and  the 
question  now  is — what  about  the  fol- 
low-up? There  can  be  no  question  as 
to  the  wisdom  of  the  Legion's  course  in 
leaving  this  up  to  the  posts,  since,  as 
those  who  have  studied  the  problem 
clearly  point  out,  it  is  different  in  each 
community.  Louisiana,  for  instance,  if 
the  report  be  true,  can  be  wiped  off 
the  books.  The  Legion  is,  therefore,  no 
longer  concerned  with  this  State  except 
that  it  must  want  to  know  very  fully 
the  particular  method  adopted  to 
achieve  this  unusual  success.  Then  it 
might  send  this  digested  information 
to  the  posts  for  their  guidance. 

This  is  precisely  what  we  do  today 
in  Washington  in  the  matter  of  civilian 
unemployment.  We  act  as  a  clearing 
house  of  information;  where  communi- 
ties are  reported  to  be  in  a  normal  con- 
dition we  follow  up  to  the  point  of  in- 
sistency our  search  for  the  particular 
ways  and  means  by  which  they  have 
reached  a  practical  solution  of  their 
problem.  Such  successful  methods  we 
pass  on  to  other  communities  where  the 
situation  is  not  so  good,  and  in  many 
cases  we  have  been  gratified  to  learn 
that  plans  which  have  worked  in  one 
neighborhood  can  be  applied  with  equal 
success  in  another  locality  far  away. 

As  I  take  it,  in  a  broad  sense  the  Le- 
gion so  far  as  lies  within  its  power 
tries  to  care  for  its  members  until  they 
can  find  employment.  It  asks  its  posts 
to  have  each  Legionnaire  who  is  better 
off  take  at  least  one  jobless  veteran 
under  his  wing,  agreeing  to  be  his  big 
brother  and  seeing  that  he  gets  food 
and  shelter  until  such  time  as  the  job- 
less one  finds  his  envelope  at  the 
cashier's  window  again.  The  Presi- 
dent's Conference  on  Unemployment 
(Continued  on  page  20) 
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A  Flier  in  Beans 


How  a  Flurry  in  High  Finance  Took  the  Wind  Out  of  a  Penny-Shaving 

Mess  Sergeant's  Sails— Temporarily 

By  Dale  Curran 


ILLY  JENKINS  and  I 
were  K.  P.'s  that  day. 
Supper  was  long  past. 
Darkness  had  fallen  on 
the  camp.  Outside,  long 
orderly  rows  of  bril- 
liantly lighted  barrack 
windows  stretched  for 
surprising  distances;  far  to  the  west 
a  glare  on  the  underside  of  the  sky 
showed  the  lights  of  the  distant  town. 
A  chilly  wind  was  blowing,  few  sol- 
diers were  astir,  but  here  in  the  mess 
hall  it  was  warm  and  cozy;  light,  too, 
up  in  the  kitchen,  where  the  cooks  and 
McManus,  the  mess  sergeant,  sat  upon 
a  table  and  talked. 

Two  hours  before  the  place  had  been 
filled;  noisy  privates  had  clamored  for 
service;  haughty  new-made  sergeants 
had  demanded  instant  connection  with 
the  gravy;  yells  of  "K.  P.!"  had  filled 
the  air.  Now  it  was  all  over,  the  last 
dish  had  been  wiped  and  put  away.  But 
Billy  and  I  lingered,  drawing  near  to 
the  big  warm  range. 

Sergeant  McManus  had  served  some 
twenty  useful  years  in  the  Regular 
Army,  and  whenever  he  started  on  a 
train  of  reminiscence  we  gave  attention. 
We  sat  down  unobtrusively,  near  to  the 
cake-plate,  and  gave  ear. 

Said  the  Sergeant,  pouring  himself 
more  coffee,  and  taking  the  piece  of 
cake  that  I  was  watching: 

This  is  somewhat  different  from  some 
mess  halls  I  have  frequented  in  my 
day. 

There  was  a  day  when  pie  and  a 
company  mess  was  total  strangers; 
when  we  dated  time  from  the  last  cho- 
colate cake ;  when  indigestion  was  not 
so  plentiful  as  it  is  now.  Of  course, 
when  we  was  at  our  home  post  we  used 
to  live  fine,  but  sometimes,  out  at  some 
detached  post,  the  eatin'  used  to  leave 
considerable  to  be  desired. 

I  recall  a  time — I  was  a  private  then 
— when  C  and  D  Companies  of  the  old 
114th  Regiment  was  stationed  in  a  little 
town  out  West.  Rocklyn  was  its  name; 
half  mining  camp  and  half  farm  coun- 
try, with  the  modern  disadvantages  of 
both.  We  lived  in  a  neat  little  row 
of  tents  on  the  hillside  overlookin'  the 
whole  town.  Everything  was  peaceful, 
an'  we  was  as  comfortable  as  prairie 
dogs.  We  drilled  about  an  hour  a  day, 
just  enough  to  remember  what  the  rifle 
was  for,  did  a  little  guard  duty,  an' 
the  rest  of  the  time 
was  devoted  t  o 
eatin',  sleepin'  an' 
viewin'  the  scenery. 

But  there  was 
one  fly  in  the  an- 
ointment, as  the 
poet  feller  says,  an' 
that  was  our  mess 
sergeant.  A  man 
b  y  the  name  of 
Carter  he  w  a  s  ,  a 
very  good  man 
ordinarily,  but  ad- 


rve  gpl  iti 
we'll  corner  the 
bean  market 
i 


dieted  to  the  bad  habit  of  savin'  his 
ration  money  a  whole  lot.  We  used 
to  reason  gentle-like  with  him.  We 
often  pointed  out  the  error  of  his  ways, 
but  he  seemed  to  be  set  in  'em.  Some 
folks  is  like  that,  you  know. 

There  was  two  farmers  lived  near  the 
town,  an'  they  raised  nothin'  but  beans, 
their  land  bein'  too  sandy  for  thistles 
or  tumble-weeds.  For  the  sum  of  seven 
cents  a  pound  these  Hirams  was  willin' 
to  part  with  unlimited  quantities  of 
beans,  an'  Carter  used  to  buy  from  them 
profusely.  Also  he  would  feed  us  the 
same. 

We    sometimes  escaped 
beans  at  breakfast,  but  at 
dinner  an'  supper  we  got 
'em  boiled,  baked,  stewed  an' 
— w  ell,  however 
else  beans  can  be 
cooked.    I  got  so 
I  couldn't  bear  to 
look  a  bean  in  the 
face  after  the 
first  three  weeks. 
A  dish  of  hard- 
boiled  ones,  with 
a  little  memento 
of  a  long-deceased 
hog  for  a  chaser, 
used  to  make  me 
long  for  home  an' 
mother. 

Humans  can  stand  just  so  much,  you 
know  that.  One  day  three  of  us  held  a 
council  of  war  in  my  tent.  There  was 
Shorty  Ryan,  Harry  Higgins  an'  my- 
self, an'  we  discussed  ways  an'  means 
until  our  heads  ached. 

"It's  just  this  way,"  says  Shorty, 
plumb  discouraged,  "it's  no  use  talkin' 
to  Carter,  because  he's  so  infatuated 
with  this  here  bean  diet,  an'  the  money 
it  saves  for  his  darned  fund,  that  he 
won't  make  a  change  as  long  as  the 
aforementioned  fruit  is  so  cheap." 

The  idea  hit  me  all  of  a  sudden.  It 
took  me  just  an  hour  to  expound  it  to 
them  two  so  they  could  see  it  as  I  did. 
Then  we  started  right  in  to  work. 

Between  us  three  we  could  scrape 
up  a  total  capital  of  seven  dollars 
an'  forty-five  cents,  an'  with  that  we 
started  out  to  corner  the  bean  market. 
Yes  sir,  that's  what  we  did,  an'  for 
our  first  flier  in  high 
finance,  I'll  tell  the  world 
it  was  a  good  one. 

Early  that  afternoon, 
with  the  corporation  fund 
in  my  pocket,  I 
goes  down  to  the 
only  grocery 
store  in  the  town 
of  Rocklyn; 
a  weather-beaten 
little  shack  kept 
by  an  old  miser 
by  the  name  of 
Brown.  This 
Brown  had  never 
done  anythin'  for 
us,  an'  we  had  no 
compunctions   i  n 


how  much 
will  y ^  gimme 
lor  em 
? 


usin'  him  in  th4s  little  deal  of  ours.  I 
strolls  in  casual-like,  an'  finds  him 
wrappin'  up  eleven  pounds  of  sugar  for 
a  little  girl,  weighin'  his  thumb  in,  an' 
chargin'  for  twelve. 

"What  can  I  do  for  you,"  says  he, 
rubbin'  his  hands  together,  an'  smilin' 
at  me  like  his  face  hurt  him. 

"I  belong  to  C  Company,  up  the  hill 
here,"  says  I.  "I  want  to  buy  some 
beans.    How  much  have  you  here?" 

He    hunts    around    among  plough- 
shares, dry  goods,  pick  handles,  china- 
ware  an'  et  cetery,  an'  finally  brings 
up  a  sack  full.   "Seven  cents  a  pound," 
says  he,  weighin'  careful.  "Three 
seventy-five  for  the  lot." 

"Excludin'  your  left  hand,"  says 
I,  "that  should  be  fifty  pounds,  or 
three  fifty."  He 
removes  his  hand 
from  the  scales, 
an'  after  a  little 
growlin',  lets  me 
have  it  for  the 
proper  price.  I 
slung  the  bag 
over  my  shoulder 
an'  left  for  camp. 

Listen.  The 
real  brilliant 
part  of  it  comes 
here.  About  an 
hour  afterward, 
Shorty  Ryan  walks  into  the  store  an' 
pulls  the  same  line  that  I  had.  He 
claims  to  be  quite  put  out  when  he 
finds  that  Brown  has  just  sold  all  his 
Leans  in  stock,  an'  asks  if  any  more  can 
be  had  anywheres  in  town.  Old  Brown 
knew  all  the  time  that  if  any  of  the 
farmers  came  in  he  could  buy  all  kinds 
of  beans  from  them,  but  he  tells  Shorty 
that  beans  are  gettin'  scarce,  an'  he 
don't  really  know  where  he  can  get 
more. 

"Anyway,"  he  says,  "since  beans  is 
so  hard  to  get,  I  might  have  to  charge 
more  for  'em." 

Shorty  considers.  "Well,"  says 
Shorty,  "'I  wouldn't  be  willin'  to  pay 
more  than  nine  cents  for  'em.  I'll  be 
back  tonight." 

Still  later  that  afternoon  Harry  Hig- 
gins went  down  to  the  store.  Harry 
had  on  his  civilian  clothes,  which  seems 
strange  to  you  fellows  now-days,  but 
was  perfectly  permissible  in  the  good 
old  days.  Harry  carried  with  him  that 
fifty-pound  sack  of  beans  that  was  goin' 
to  cause  so  much  trouble.  He  walks  in, 
throws  the  sack  down  on  the  floor,  an' 
demands  to  be  told  how  much  he  can 
get  for  a  fifty-pound  sack  of  beans. 
Brown  remembers  his  brisk  trade  that 
day,  an',  with  an  eye  for  profit,  offers 
four  cents  a  pound. 

Harry  picks  up  the  beans  indignant 
like  an'  walks  away.  Brown  calls  him 
back  an'  offers  five.  Harry  makes  for 
the  door  again.  So  it  went,  with  Harry 
wearin'  a  path  between  the  counter  an' 
the  door,  until  at  last  they  stuck  at  six 
cents  an'  a  half,  an'  Harry  let  him 
(Continued  on  page  11) 
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Keeping  Step  with  the  Legion 

and  The  American  Legion  Auxiliary 


Unaccustomed  as  We  Are 

WE  rather  expected  a  private  bonus 
from  the  cough-drop  manufac- 
turers in  return  for  our  lengthy  re- 
marks about  the  value  of  Legion 
speakers  in  a  recent  issue,  but  appar- 
ently it  was  recommitted.  Anyway,  we 
are  courageously  attacking  the  problem 
from  another  angle.  Last  time  we 
spoke  about  speakers  supplied  by  the 
Legion  for  outside  organizations;  this 
time  we  are  concerned  for  the  moment 
with  outside  speakers  supplied  to  the 
Legion.  We  are  a  little  hesitant  in  dis- 
cussing this  subject  because  the  letter 
we  want  to  quote  from  says:  "The 
writer  is  not  seeking  publicity  and  will 
be  genuinely  sore  if  his  name  is  men- 
tioned." But  there  is  no  harm  in 
mentioning  that  he  is  a  member  of 
Bluefield  (West  Virginia)  Post.  He 
tells  us: 

The  writer  is  skirmishing  around  lining 
up  a  few  big  ones  to  come  here  and  talk 
as  guests  of  the  Legion.  We  are  a  trifle 
ambitious  along  that  line.  I  have  taken 
the  matter  up  with  Vice  President  Cool- 
idge,  Secretary  Theodore  Roosevelt,  George 
W.  Goethals,  former  Ambassador  Davis, 
Governor-elect  Trinkle  of  Virginia  and  one 
or  two  other  gentlemen  of  more  than 
.22  calibre.  Here's  the  point:  We  figure 
there  isn't  anybody  too  big  in  this  nation 
for  us  to  get  as  a  speaker,  nor  is  there 
any  project  too  pretentious  for  us  to  tackle 
if  we  decide  to. 

We  know  there  isn't.  It  was  Blue- 
field  Post  which  observed  MacNider 
night  a  few  weeks  ago,  making  the  visit 
of  the  National  Commander  an  event 
long  to  be  remembered  in  Bluefield  and 
Legion  history.  To  get  him  there  they 
ran  a  special  train  sixty  miles,  paying 
$300  for  it.  We'll  say  there's  nothing 
too  pretentious  for  them  to  try. 

Speaking  of  speakers,  the  National 
Speakers'  Bureau  at  National  Head- 
quarters is  still  looking  for  silver- 
tongued  Legionnaires  to  put  on  its 
nationwide  list — a  list  which  it  hopes 
will  eventually  total  4,000  or  5,000 
names,  in  addition  to  those  of  thousands 
of  post  speakers  capable  of  addressing 
post  meetings  or  small  local  gatherings. 
It  divides  speakers  info  three  classes: 
National,  available  to  appear  before 
assemblies  of  any  size  anywhere  in  the 
country;  departmental,  for  assignment 
to  large  meetings  in  the  departments; 
post  and  local  speakers.  It  also  divides 
them  into  three  other  classes — good, 
bad  and  indifferent.  And  as  it  cannot 
hope  to  listen  to  every  speaker  individu- 
ally and  judge  him  as  though  he  were 
a  part  of  an  elocution  contest,  it  asks 
the  posts  to  report  on  individual 
speakers'  success  or  failure,  and  also 
to  send  to  National  Headquarters  press 
clippings  containing  reports  of  Legion 
speeches.  These  clippings  will  contain 
many  a  good  idea  worth  passing  on  to 
other  speakers.  Even  more  acceptable 
than  press  clippings,  the  National 
Speakers'  Bureau  suggests,  will  be  type- 
written copies  of  the  speeches. 


Is  it  worth  while  having  Legion 
speakers?  The  answer  to  this  is 
that  in  posts  and  departments  where 
speakers  are  already  available  the  Le- 
gion will  find  it  an  easy  task  to  assign 
men  to  local  Chamber  of  Commerce 
meetings  in  accordance  with  the  Na- 
tional Commander's  request  that  posts 
present  the  Legion's  side  of  the  ad- 
justed compensation  argument  before 
the  national  chamber's  referendum  vote 


Legion  Calendar 

Dues 

Still  the  without-which-nix  of  the 
Legion  and  the  Legionnaire. 

Adjusted  Compensation 

You've  told  the  world — now  concen- 
trate on  your  local  Chamber  of  Com- 
merce. Pick  your  best  speakers  to»pre- 
sent  the  Legion's  case  for  the  five-fold 
bill  to  your  business  men  before  your 
local,  chamber  returns  its  referendum 
vote  to  the  national  chamber.  Read 
the  article  on  page  13,  and  cut  out 
the  list  of  compensation  references  on 
page  26. 

Service  Census 

Details  are  in  the  hands  of  the  de- 
partments. When  they  announce  plans, 
study  them  the  way  you  did  your 
General  Orders.  It  means  a  post  for 
you  to  walk. 

i 

Unemployment 

On  the  job  for  the  job  for  the  vet, 
you  can  bet.  Or,  in  plain  prose,  say  it 
with  payrolls. 

Community  Co-operation 

"Home,  boys,  home,  it's  home  we 
ought  to  be — "  but  is  the  home  town 
any  finer  for  our  being  there?  What 
is  your  post  doing  for  your  commun- 
ity? 

Speakers'  Bureau 

Have  your  post  represented  on  your 
department's  list  of  orators — ask  the 
department  adjutant. 


is  completed  on  February  21st.  This  is 
only  one  instance  of  the  service  Legion 
speakers  can  perform,  and  of  the  value 
of  having  organizations  of  speakers 
functioning  in  advance  of  emergencies. 

In  addition  to  the  National  Speakers' 
Bureau,  department  speakers'  bureaus 
are  now  functioning  or  being  created 
in  practically  all  the  States,  and  it  is 
through  these,  naturally,  that  the  posts 
will  operate.  The  national  bureau  urges 
interested  posts  to  communicate  with 
their  department  headquarters  if  they 
want  speakers,  and  to  discuss  speaking 
plans  freely  with  their  department 
headquarters. 


The  ideal  post  plan,  the  national 
bureau  suggests,  is  to  appoint  a  post 
speakers'  committee,  the  chairman  of 
which  will  provide  the  necessary  contact 
between  the  department  and  national 
bureaus.  In  this  way,  if  a  post  de- 
velops two  or  three  or  even  a  dozen 
capable  speakers,  the  liaison  between 
them  and  department  and  National 
Headquarters  will  be  performed  by  the 
chairman  of  the  post  speakers'  commit- 
tee. He  becomes  a  sort  of  agent  for  and 
secretary  of  the  post's  own  Chautauqua 
circuit.  Post  finances  are  handled  by 
one  post  officer,  post  records  also  by 
one — the  National  Speakers'  Bureau  be- 
lieves that  this  unified  and  centralized 
method  can  be  applied  with  equal  effect- 
iveness to  post  speakers'  activities. 

We  have  already  referred  to  the  Ne- 
braska Speakers'  Bureau  in  this  depart- 
ment, and  now  that  Department  Com- 
mander William  Ritchie,  Jr.,  has  sup- 
plied us  with  a  copy  of  the  excellent 
Nebraska  1922  Campaign  Book,  con- 
taining among  many  other  things  a 
detailed  explanation  of  the  state  speak- 
ers' bureau,  we  feel  we  have  earned  the 
right  to  pass  on  a  good  part  of  that 
explanation  in  the  handbook's  own 
words. 

The  Nebraska  Speakers'  Bureau  was 
organized  last  October  with  the  appoint- 
ment of  a  committee  that  included  a 
Catholic  and  a  Protestant  pastor  and 
a  university  professor.  The  committee 
immediately  adopted  a  plan  of  listing 
speakers  in  accordance  with  oratorical 
fitness,  and  also  set  about  listing  non- 
Legion  speakers. 

One  of  the  most  important  recom- 
mendations of  this  committee  is  in- 
cluded under  the  head,  "Securing  op- 
portunities for  speakers."  Department 
executive  committeemen,  it  is  stated, 
"shall  deem  it  their  duty  to  maintain  a 
survey  of  the  conventions  of  the  various 
fraternal,  social  and  civic  organizations 
scheduled  for  their  territory.  The  posts 
should  be  aware  of  all  meetings  to  be 
held  by  local  bodies  and  all  other  local 
opportunities  for  the  appearance  of  a 
Legion  speaker.  Information  from  the 
department  executive  committeeman  or 
post  to  the  organization  that  the  Le- 
gion is  desirous  of  presenting  a  message 
to  the  convention  or  meeting  requiring 
a  Legion  speaker  will  undoubtedly  se- 
cure the  desired  invitation." 

If  the  people  of  Nebraska  don't  soon 
know  everything  there  is  to  know  about 
the  Legion,  it  will  be  because  they're 
deaf. 


Reversing  a  Precedent 


WHEN  the  commander  of  Lynn 
Spiering  Post  of  Hillsboro,  North 
Dakota,  made  way  for  his  1922  succes- 
sor he  gave  the  post  a  raccoon,  and 
the  'coon  was  at  once  turned  into  a 
sacrificial  offering  and  disposed  of  at 
a  wind-up  banquet.  To  us  the  import- 
ant angle  of  this  event  is  not  that  the 
post  commander  made  such  a  tooth- 
some gift,  but  that  he  made  it  at  th? 
end  of  his  official  year,  not  at  the  begin- 
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ning.  Our  idea  of  politics  had  always 
been  that  a  candidate  for  office  gave 
things  away  (like  cigars)  before  elec- 
tion and  hung  onto  everything  else  all 
through  his  term.  Apparently  in  the 
Legion  the  rule  works  the  other  way 
'round.  It  is  a  sign  of  a  healthy  con- 
dition. 

For  the  most  important  Legion  busi- 
ness carried  to  conclusion  last  month, 
the  election  of  post  officials,  moved  to 
its  accomplishment  without  a  single 
hullabaloo  reaching  this  department, 
and  this  department  prides  itself  on 
keeping  its  ear  to  the  ground  and  its 
head  in  the  air — some  stunt.  Come  to 
think  of  it,  we  did  catch  a  ground  swell 
made  up  of  sighs  of  relief  emitted 
by  retiring  post  adjutants,  but  sighs  of 
relief,  when  uttered  in  a  tone  of  legiti- 
mate self-satisfaction  at  a  hard.job  well 
done,  are  not  hullabaloos. 

Post  elections  developed  at  least  one 
idea  worth  storing  up  for  use  next  time 
they  fall  due.  The  Legion  post  in 
Welch,  West  Virginia,  made  its  elec- 
tion an  occasion  "to  stimulate  interest 
in  the  post  and  create  enthusiasm,"  ac- 
cording to  Samuel  Solins,  himself  a 
candidate  for  post  finance  officer.  He 
continues: 

The  old  officers  resigned  in  a  body  for 
the  purpose  of  stimulating  interest  in  a 
new  election  so  that  new  blood  could5  come 
in  to  help  in  the  growth  and  usefulness  of 
the  post.  Under  our  by-laws  nominations 
for  candidates  must  be  submitted  to  the 
adjutant  either  in  person  by  a  candidate  or 
by  a  friend-member  not  later  than  ten 
days  before  election.  Then  the  adjutant 
must  have  a  sample  ballot  printed  and 
mailed,  at  least  five  days  before  election, 
to  each  member  of  the  post.  I  might  add 
that  the  candidates  got  busy  with  renewals 
and  also  new  members,  and  the  result  was 
that  on  December  30th  we  already  had  100 
members  paid  up  for  1922,  and  25  percent 
of  these  were  new  members.  Our  member- 
ship for  1921  was  371. 

It  will  be  noted  from  the  reproduction 
of  the  sample  ballot  on  this  page  that 
the  voting  is  not  done  with  this  docu- 
ment, but  with  an  original  ballot  sup- 
plied the  member  on  election  night — 
and  that  a  member  cannot  vote  unless 
he  has  paid  his  1922  dues.  Fair  enough 
— you  can't  vote  for  mayor  unless  you've 

paid  your  poll  tax,  can  you? 

#       *       *  * 

OF  course,  as  soon  as  we  say  poll 
tax,  we  are  reminded  automatically 
that  the  Legion's  National  Americanism 
Commission  is  urging  upon  posts  and 
members  the  importance  of  performing 
this  necessary  operation — necessary, 
that  is,  if  one  would  continue  to  be  a 
member  in  good  standing  of  the  Great 
American  Electorate.  Theoretically, 
those  of  us  who  have  the  privilege  of 
earning  enough  are  getting  ready  to 
pay  our  income  taxes  just  now;  we  have 
all  paid  our  Legion  dues  (cries  of 
"Hear!  Hear!")  and  we  might  as  well 
go  the  rest  of  the  way  and  pay  our 
poll  taxes.  It  costs  money  to  be  a  good 
American,  but  it's  worth  it. 


Our  Police  Blotter 


THE  Weekly  recently  printed  an  arti- 
cle discussing  frauds  which  have 
been  perpetrated  on  the  public  in  the 
name  of  the  ex-service  man.   This  arti- 


cle, however,  did  not  discuss  the  activi- 
ties of  certain  grafters  and  get-rich- 
quick  promoters  who  have  exploited  the 
Legion  to  their  own  financial  gain,  in- 
stances of  whose  activities  are  so 
numerous  that  handling  them  is  a  prob- 
lem in  itself.  Many  posts  have  acquired 
wisdom  from  experience  at  the  cost  of 
temporary  embarrassment  and  some- 
times of  a  loss  in  public  esteem. 


Official  Ballot  of  McDowell  County  Post 
No.  8,  American  Legion 

EImiImv  January  O  IMS 

Sample  jgaf  Ballot 


□  ";."~„. 

□  "T.Z, 

Id  »~_ 

□       1        1  1 

A  ballot  like  this  gives  a  post  election 
an  added  atmosphere  of  self-  govern- 
ment. And  you  can't  mark  your  X 
unless  you  are  a  Legion  citizen  in 
good  standing 


The  necessity  for  strict  scrutiny  of 
persons  seeking  concessions  at  Legion 
carnivals  and  the  like  is  illustrated  in 
a  recent  experience  on  the  Pacific  Coast. 
A  post  in  a  large  city  entered  into  a 
contract  with  a  concessionnaire  whereby 
space  was  to  be  furnished  him  for  the 
operation  of  a  country  store  at  a  Le- 
gion carnival,  the  post  to  derive  a  per- 
centage of  the  proceeds.  The  contract 
specifically  stated  that  no  bills  were  to 
be  incurred  in  the  name#of  the  post  and 
that  the  post  was  to  assume  no  financial 
responsibility,  being  guaranteed  against 
all  losses. 

The  carnival  was  held,  the  proceeds 
counted,  the  concessionnaire  departed, 
and  the  post  began  to  balance  its  books. 
All  was  going1  smoothly  until  suddenly 
the  post  adjutant's  mail  began  to 
develop  unusual  bulkiness.  Bills  con- 
tracted by  the  country  store  concession- 
naire were  being  sent  the  post  for  pay- 
ment. Post  'officials  immediately  tried 
to  get  in  touch  with  the  concessionnaire, 
reminding  him  of  his  contract  obliga- 
tion to  assume  all  the  bills  himself.  At 
this  writing  he  has  taken  care  not  to 
answer  the  letters.  At  last  accounts 
the  post  was  threatened  with  legal  ac- 
tion by  one  of  the  creditors.  A  warning 
has  gone  out  from  National  Head- 
quarters to  departments  to  keep  an  eye 
out  for  this  individual's  activities. 

An  Oklahoma  post  had  an  unfortu- 
nate experience  with  a  slicker  of  a  some- 
what similar  type.  This  individual  en- 
gineered a  carnival  which  was  to  wind 
up  with  the  award  of  a  diamond  ring 
to  the  best  dancer  on  the  last  night. 
Early  on  the  final  day  of  the  carnival 
it  was  discovered  that  the  promoter  had 
disappeared  with  all  the  gate  receipts 
to  date.  The  prize  ring  had  also 
vanished. 

Diamonds  also  held  a  strong  lure  for 
one  Jack  Diamond,  who  was  apparently 
one  of  the  rough  variety — very  rough. 
Announcing  to  Louisiana  Legionnaires 
that  he  was  a  Canadian  veteran,  he  en- 
gineered a  post  festival  and  then  went 
AWOL.  The  simultaneous  disappear- 
ance of  $1,340  was  also  noted.  Mr. 
Diamond,  incidentally,  should  be  easy 
to  trace  from  his  description.  He 
smokes  Chancellor  cigars  "when  he  can 


get  them,"  and,  according  to  the  com- 
mander of  the  duped  post,  "seems  to 
have  a  mania  for  speaking  about  his 
grandfather,  who  is  104  years  old  and 
lives  at  Banff,  Alberta." 

A  Pacific  Coast  society  composed  of 
disabled  men  in  hospitals  recently 
authorized  a  professional  promoter  to 
conduct  a  campaign  which  included  the 
giving  away  of  an  automobile.  The 
public  paid  $15,000  to  help  along  the 
project,  but  the  expenses  and  the  pro- 
moter's share  of  the  receipts  absorbed 
$10,000  of  this  sum. 

Such  instances  as  these  have  been 
common.  Posts  in  every  department 
have  had  their  experiences  with  the  un- 
reliable promoter  and  many  depart- 
ments have  taken  precautionary  steps. 
The  Nebraska  executive  committee,  for 
instance,  has  recommended  that  posts 
do  not  enter  any  agreement  with  com- 
mercialized entertainment  organizations 
which  require  posts  to  guarantee  a 
stipulated  sum,  the  post  to  receive  a 
share  of  the  proceeds  only  after  a 
minimum  guaranteed  amount  has  been 
taken  in,  and  urges  that  posts  sign 
only  such  contracts  as  require  a  fifty- 
fifty  division  of  the  profits.  Nebraska 
department  headquarters,  like  several 
others,  has  undertaken  to  give  advice 
on  contracts  to  posts  which  are  in  doubt. 

National  Adjutant  Bolles,  to  whose 
attention  have  come  many  instances  of 
the  work  of  crooked  promoters,  thinks 
that  the  exercise  of  extreme  caution 
would  often  prevent  embarrassment. 

"When  an  individual  comes  to  you 
with  an  offer  to  conduct  an  entertain- 
ment for  your  post,"  he  advises,  "in- 
vestigate him  as  thoroughly  as  would 
a  bank  if  you  were  trying  to  negotiate 
a  loan.  This  is  sound  business  dealing, 
and  if  your  man  is  straight  he  will 
welcome  it  in  that  spirit.  If  you  are 
in  doubt  as  to  the  procedure  in  such  a 
case,  talk  matters  over  with  local  bank 
officials  or  the  Chamber  of  Commerce." 

And  here,  just  at  the  point  where  we 
thought  we  had  turned  the  last  page 
of  our  rogues'  gallery,  another  letter 
is  dropped  on  our  desk  recounting  the 
activities  of  an  alleged  representative 
of  the  Leslie-Judge  Company.  This 
creature,  the  publishing  company  of- 
ficers inform  us,  has  been  taking  orders 
among  Pennsylvania  posts  for  a  seven- 
volume  history  of  the  World  War,  but 
complaints  indicate  that  after  getting 
the  money  he  makes  no  deliveries. 
"If  you  are  approached  by  this  man," 
says  the  company,  "promptly  wire  us 
collect  and  assist  us  to  catch  him."  The 
address  of  the  Leslie-Judge  Company  is 
627  West  43d  Street,  New  York  City. 

This  is  all  the  crime-wave  stuff  we 
have  on  our  chest  at  present.  It's 
enough. 


All  About  the  Legion 


CONTINUING  our  practice  of  letting 
somebody  else  do  our  work  for  us, 
a  la  Tom  Sawyer  and  the  whitewashed 
fence,  we  told  our  friends  of  The  Ameri- 
can Legion  News  Service  that  if  they 
wanted  to  say  anything  to  the  Legion 
this  was  the  place  to  say  it.  Almost 
before  we  had  uttered  the  words  the 
star  reporter  of  the  News  Service  had 
ticked  off  this: 

"Every  now  and  then  a  post  writes  in 
and  asks  why  the  editor  of  the  Gazette 
(Continued  on  page  24) 
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The  Man  Who  Forgot 


By  Wallgren 


T  Caht-i  feel 
as  "mo  xb  F0R60T 

SOMETHING  MIGHT/ 
IMPORTANT  V.  — 


mercy!  mav&e 
you've  Forgotten 
To  Put  out 
"WE  Cat? -ai 

THE.  LI6HTS  ? 

Go  Look  !'. 


\«HY 
DONT 
YOU  EAT 
VOUR.  , 

Breakfast 


I'm  still 
trying  ~fe 

THINK  OF 
WHAT  \T  WAS 
I  FOP.&OT!1. 


YOU  DIDNT 
FCRjoET  TO 
(MAIL  THOSE. 
LETTERS  X 

Gave.  >t>u 
Ye&te;rdaY-„ 
DID>£XJ  lij 


N0- 

THAT 
IS'NT 


T 


VJJHY  THE 
6L00H  THtS 
M0RNIN6  _ 


MR  "SIMS 


Ive  Forgotten 
somethin6  amd 
I  Cant  imagine; 

VJHkT  IT  WAS1.1 


.  IT  WAS  NT 

Your  ticket 

\WA6  IT? 


H0- 

THAT  IS  NT 

it!'.  ^ 


MY  GOODNESS  ,  X  WISH 
I  COULD  REMEMT3ER.  WHAT 
\T  V/AS  —  \Y  WORRIES 


Miss  Foren, 
Wave.  You  ANY 

IDEA  OF  WHAT 

x  Could  have 
Forgotten  f 


Your 
Mind. 
Maybe 

t 


1? 


<£ee!  1  wish  x  could 

THINK  OF  \T  '.?!    I  WONT 

Be  a&le  To  Do  a 
stroke,  of  Work 
x  pont!1. 


great  hevin6s.mr. simms,  you 
Did'nt  forget  to  Cancelthat 
order.  of  dingbats  i  told 
you  about-*? i 

NO- 


You're 
Hone 
early; 


YEH- THE  BOSS  SAID 

x  looked  worried 
-To  60  Home  and 
REST  MY  h(ND 


\(i  ELL,  WHAT 
ON  EARTH 

Could  >txj 

HAVE  FOR- 
GOTTEN THAT 
IT  SHOULD 
WORRY  YoU 
So? 


THAT'S  JUST 
IT  -  I  CANT 
REMEMBER  - 
AND  I  vlUST 
KNOW  ITS' 

\mrdrtant! 


cant  ycu 

THINK  OF 

Something  M 

THAT  WOULD  |l 

Remind  , 
7ou  of  it! 


lemme  see  now-, 
i  think  it  was 
Something  i  wa£ 

60INGTO  DO- 

Something  x  Saw 
IN  THE  WEEKLY 
REMINDED  ME  OF  IT 


W/ELL.LOOtC 
IM  THE. 

Weekly 

A6ain  - 
Heres 

ONE  H 


H 


WHY  NO  —THERE 


am  old  one  •■ 
Did'nt  this 

WEEKS  ($5uE 

arrive  yet? 
there's  last 

WEEKS'? 


Has  nt  been  J  „ 
any  in  -we  jj 

MAIL  FGQ. 
OVER.  TWO 
WEEKS  NOW.' 


OH.WCrTTH 


Deuce"?  —  "Dues!!?- 
Creat  mackerel?  thats  what 

IT  IS  -  IVE.  FCRGOTTEN  lb 
PAY  MY  LE6ION  DUES  !{ 
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Few  people  have  the  leisure  to  undertake  a  systematic  and 
thorough  study  of  history,  but  every  one  ought  to  find  time 
to  learn  the  principal  features  of  the  governments  under 
which  we  live.  —John  Fiske. 

Gene's  Little  Joke 

IMAGINE  a  squirrel  making  a  noise  like  a  mountain  lion! 
"Boom!"  Some  hunter's  high-power  rifle  would  waste 
perfectly  good  ammunition  blowing  the  little  squirrel  to  pieces. 
Perhaps  even  this  mention  is  too  heavy  calibre  for  the  target, 
but  The  American  Legion  stands  for  sane  Americanism,  and 
America's  pet  red  squirrel,  Eugene  V.  Debs,  has  stopped 
twittering  just  long  enough  to  attempt  a  lion-sized  growl. 
Consequently,  in  the  interest  of  conserving  other  people's 
ammunition,  it  is  in  order  to  consider  the  following  statements, 
attributed  to  Debs  by  the  Indianapolis  Star: 

1 .  The  drafted  men  went  away  as  heroes  and  came  back  as  hoboes. 
Where  are  the  old  welcome  signs  to  them? 

2.  If  they  hadn't  released  me  hell  would  have  broken  loose  in 
Congress,  and  they  knew  it. 

3.  Six  hundred  thousand  veterans  of  the  war  are  with  me  in  this 
opposition  to  war. 

4.  The  American  Legion  is  an  organization  kept  alive  by  petty 
officers,  tools  of  Wall  Street,  who  would  Prussianize  the  United  States. 
It  has  no  intiuence. 

5.  The  United  States  Government  is  the  most  despotic  in  the 
world.  I  challenge  any  government  officer  to  deny  it  on  the  platform 
against  me. 

6.  Our  Congressmen  are  merely  agents  of  the  exploiters — Wall 
Street. 

7.  Only  the  poor  go  to  the  pen. 

8.  It  would  be  a  striking  spectacle  to  see  a  one-legged  Chamber  of 
Commerce  member  mutilated  by  the  war. 

9.  If  any  rich  were  killed  in  the  late  war  I  have  yet  to  learn  their 
names. 

10.  The  men  who  make  war  don't  go;  the  men  who  go  have  nothing 
to  do  with  making  it. 

None  of  these  items  of  Debs's  pseudo-leonine  roar  is  an 
argument;  each  is  a  flat  statement.  Most  of  them  trade  on 
the  ancient  cry  of  the  demagogue  that  the  poor  man  ain't  got 
no  chanct.  Some  of  them,  like  items  two  and  three,  reflect 
Debs's  enormous  ignorance  and  conceit.  Individually  and 
collectively  they  are  so  downright  and  palpably  untrue  that 
any  answer  but  a  laugh  would  be  as  ridiculous  as  the  state- 
ments themselves. 

Debs,  it  has  been  announced,  is  going  on  a  speaking  tour 
of  the  country.  So  long  as  he  doesn't  urge  the  overthrow  of 
the  Government  by  violence,  the  Constitution  gives  him  the 
right  of  free  speech.  He  is  privileged  to  howl  about  the  United 
States  all  he  wants  to;  his  release  from  jail  is  a  warrant  for 
him  to  roar  and  bark  afcid  pull  all  the  radical  chestnuts  he  can 
retrieve  from  the  fire  of  Bolshevism.  To  those  who  feared  that 
Debs  at  liberty  would  be  a  menace  to  American  institutions, 
however,  his  first  outburst  is  consoling.  If  he  follows  his 
present  line  of  sophistry,  and  unless  his  barking  sounds  several 
thousand  percent  more  convincing  from  the  platform  than  it 
does  in  type,  he  will  not  be  dangerous  but  merely  silly.  His 
arguments  will  convince — or  disturb — no  one. 

The  Indianapolis  Star  headed  the  quotations,  "Debs 
Touches  Off  T.N.T."  They  might  better  have  been  called 
"Debs's  Duds."    They  won't  explode. 

The  Foreign-Language  Paper 

MUCH  of  the  commonly-held  fear  of  the  foreign-language 
press  in  America  is  due  wholly  to  ignorance  of  its  func- 
tion and  its  contents.  Just  as  a  child  fears  the  dark  not  for 
itself,  but  for  what  may  be  hiding  in  it,  so  do  his  elders  often 
assume  that  the  incomprehensible  mass  of  characters  which  his 
Hebrew,  Italian  or  Polish  street-car  neighbor  peruses  with  ap- 
parent understanding  and  interest  must  hold  some  message  of 
such  terrible  import  that  no  one  would  dare  present  it  in  honest 
English. 

The  publisher  of  a  foreign-language  newspaper  is,  of  course, 
in  that  business  for  the  same  reason  that  his  American-born 
publishing  brother  is  in  the  newspaper  business — primarily  as 


a  means  of  livelihood.  Coupled  with  this  is  the  desire  to  be 
of  distinct  service  to  the  community.  The  only  difference  is 
that  the  American-born  newspaper  proprietor  seeks  to  reach 
the  whole  community,  while  the  foreign-born  publisher  limits 
his  activities  to  a  special  section,  which,  even  though  it  wanted 
to,  could  not  read  the  newspaper  printed  in  English. 

The  foreign-language  newspaper  should  not  be  regarded  as 
a  handicap  to  Americanization,  but  as  a  useful  and  important 
field  for  its  development.  Many  foreign-language  papers  now 
contain  parallel  columns  of  the  same  matter  in  English  and  an- 
other language,  thus  providing  the  best  English  lesson  possible. 
Most  of  them  publish  questions  and  answers  about  the  Ameri- 
can form  of  government;  all  of  them  are  ready  to  answer  ques- 
tions designed  to  aid  the  puzzled  newcomer  who  is  trying  hard 
to  adapt  himself  to  American  ways.  Some  of  these  newspapers 
perform  such  a  practical  service  in  this  matter  that  it  is  a  pity 
they  cannot  be  translated  and  thus  made  more  available. 

The  foreign-language  newspaper  will  survive  as  long  as 
there  are  men  and  women  in  America  who  are  more  at  ease  in 
another  language  than  in  English.  With  the  second  generation 
of  immigrants  already  more  proficient  in  English  than  in  the 
paternal  tongue,  with  the  first  generation  convinced  soon  after 
its  arrival  that  it  must  learn  English  unless  it  wishes  to  remain 
under  a  tremendous  economic  handicap,  with  schools  and 
special  agencies  available  to  hasten  the  foreigner's  comprehen- 
sion of  the  language  which  he  must  adopt  in  adopting  the  new 
country,  the  day  is  approaching  when,  if  intelligent  restrictions 
are  placed  upon  our  immigration,  the  foreign-language  news- 
paper will  find  its  field  limited.  And  as  the  limitation  extends, 
the  newspaper  itself,  its  original  function  fulfilled,  will  even- 
tually join  the  ranks  of  English  publications.  It  will  all  be  an 
orderly  process  of  evolution.  And  any  ill-advised  attempt  to 
hasten  or  retard  that  process  will  inevitably  defeat  its  own  aim. 

The  Feudal  Code 

ADD  to  the  doctrine  of  merciless  war,  as  preached  by  Von 
Bernhardi,  and  the  practice  of  "cold  duty"  as  exemplified 
by  Hard-Boiled  Smith,  the  code  of  the  Wall  Street  Journal 
defining  the  rights  and  duties  of  soldiers.  That  newspaper, 
which  four  years  ago  was  shouting  the  praises  of  those  who 
were  going  forth  to  fight  for  their  country  and  to  preserve 
incidentally  the  citadel  of  privilege  of  which  the  Journal  is 
the  mouthpiece,  today  sees  in  the  ex-service  men  only  bonus 
blackmailers.  This  is  what  the  Wall  Street  Journal  says  in  a 
recent  issue : 

The  soldiers'  bonus  is  indefensible.  The  claim  is  based  on  a  special 
service  never  performed.  Every  citizen  is  implicitly  a  defender  of  his 
country.  If  performance  of  that  duty  entails  the  risk  of  war,  so  much 
the  worse  for  him.  If  it  entails  disablement,  the  duty  of  the  other 
citizens  is  plain.  They  must  take  care  of  him,  just  as  they  must  provide 
for  the  policeman  injured  in  the  discharge  of  his  duty.  But  the  respon- 
sibility stops  here.  The  able-bodied  men  who  served  have  no  other  claim 
than  the  terms  of  their  contract.  .  .  .  The  soldiers'  bonus,  in  any  form 
contemplated,  is  a  levy  of  political  blackmail  which  will  only  be  the 
first  of  such  demands.  .  .  .  The  lump  sum  of  some  $700  (sic!)  would 
soon  be  spent,  and  would  merely  whet  the  appetite  for  more.  ...  If 
once  the  principle  is  conceded,  there  is  no  end  to  the  demand.  The 
man  who  once  pays  blackmail  pays  it  until  he  is  exhausted. 

No  medieval  mind  ever  conceived  a  better  tenet  of  feudalism 
than  that  which  the  Wall  Street  Journal  here  presents.  It  is 
the  doctrine  that  the  State  can  confiscate  the  services  of  a 
small  group  of  its  citizens,  pay  them  as  little  as  it  wishes  and 
leave  them  no  recourse,  while  at  the  same  time  it  gives  to  the 
majority  of  its  citizens  the  benefits  of  an  extraordinary  pros- 
perity. If  the  small  group  of  citizens  are  commandeered  for 
dangerous  duty  simply  "so  much  the  worse  for  them."  They 
ought  to  take  just  what  is  given  them — on  a  scale  approved 
by  the  Wall  Street  Journal,  for  instance — and  not  ask  later  a 
squaring  of  accounts,  because  that  would  be  blackmail. 

The  Wall  Street  Journal  is  blind  to  the  overwhelming  fact 
on  which  the  whole  case  for  adjusted  compensation  is  predi- 
cated. That  fact  is  the  inequality  between  the  lot  of  the  small 
number  of  men  selected  to  do  the  country's  fighting  and  the 
lot  of  the  greater  number  of  men  who  stayed  safely  at  home 
making  unusual  earnings  and  profits  as  a  result  of  the  war. 
True,  as  the  Journal  says,  every  citizen  is  potentially  the 
defender  of  his  country.  If  every  citizen  were  ac+ually  put  in 
uniform,  then  the  question  of  compensation  wou»J  not  arise. 
Happily  the  days  of  feudalism  are  over. 
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In  Reply  to  the  Chamber 

The  Legion  Demonstrates  the  Fallacy  of  Anti-Compensation  Arguments 


THE  Chamber  of  Commerce  of  the 
United  States  in  the  national  ref- 
erendum it  is  taking  among  all  its 
affiliated  local  Chambers  of  Commerce 
on  the  different  features  of  the  Legion's 
adjusted  compensation  bill  is  concen- 
trating on  the  effort  to  discredit  the 
cash  payment  option  and  the  paid-up 
insurance  option.  Apparently  the  na- 
tional chamber  reasons  that  if  it  can 
influence  the  majority  of  its  affiliated 
organizations  to  condemn  the  cash  and 
insurance  features  of  the  Legion's  pend- 
ing bill,  the  whole  bill  will  be  discred- 
ited and  the  national  chamber  may  take 
fresh  hope  of  defeating  the  measure  in 
Congress. 

Therefore,  we  find  that  in  the  book  of 
questions  and  arguments  which  the 
national  chamber  has  submitted  to  all 
its  affiliated  bodies  as  the  basis  for  tak- 
ing the  vote  on  four  questions,  the  dis- 
cussion of  the  cash  and  insurance  op- 
tions— separate  features  in  the  Legion's 
bill — are  joined  together.  The  fourth 
question  upon  which  local  chambers  are 
asked  to  vote,  and  submit  their  votes 
to  the  national  chamber  in  Washington 
on  or  before  February  21st,  is  this: 

Do  you  favor  national  legislation  for  a 
general  bonus,  whether  paid  in  cash  imme- 
diately or  with  payment  deferred  through 
use  of  certificates? 

Furthermore,  in  its  book  of  questions 
and  arguments,  the  national  chamber 
practically  admits  that  it  favors  com- 
pensation in  forms  that  would  permit 
veterans  to  establish  themselves  on  the 
soil  through  reclamation  projects,  to 
build  homes  and  to  obtain  vocational 
education.  The  referendum,  then,  would 
be  purposeless  if  it  were  not  the  intent 
of  the  national  chamber  to  discredit  the 
cash  and  insurance  features  of  the  Le- 
gion's bill.  Evidence  of  this  is  seen  in 
the  wording  of  that  part  of  the  national 
chamber's  book  relating  to  these  fea- 
tures. Under  the  misleading  hea*d  of 
"General  Cash  Bonus,"  is  published  the 
following,  as  an  introduction  to  the  pro 
and  con  arguments  on  the  cash  and 
insurance  options: 

The  annual  meeting  [of  the  Chamber  of 
Commerce],  it  will  be  recalled,  declared  in 
favor  of  the  three  preceding  propositions 
but  against  a  general  cash  bonus,  including 
in  its  opposition  such  a  bonus  paid  immedi- 
ately, a  bonus  paid  in  installments  and  a 
bonus  deferred  in  its  payment  over  a  series 
of  years,  as  through  the  use  of  the  certifi- 
cate plan  described  below.  The  question 
with  respect  to  a  general  cash  bonus  as 
submitted  in  the  present  referendum  is  in- 
tended to  result  in  a  vote  on  principle; 
i.  e.,  whether  there  should  be  a  general 
cash  bonus  regardless  of  how  it  is  paid — ■ 
in  a  lump  immediately,  by  installments,  or 
with  the  whole  deferred  for  a  number  of 
years. 

The  unfairness  of  the  referendum 
proceeds  largely  from  the  fact  that  it 
asks  that  judgment  be  passed  on  the 
cash  and  insurance  options  as  a  separate 
question  and  not  in  their  relation  to  the 
provisions  of  the  Legion's  five-fold  bill 
as  a  whoh  j,  Throughout,  the  national 
Chamber  of  Commerce  ignores  the  fact 


that  the  cash  compensation  option  is 
mainly  the  unit  of  measurement,  the 
standard  of  relative  values,  of  the  bill 
as  a  whole,  and  it  ignores  the  Legion's 
assumption  that  not  more  than  twenty 
percent  of  all  veterans  would  choose 
the  cash  option.  The  cash  option  is  de- 
signed to  aid  those  veterans  in  immedi- 


The  Case  Is  in  Your 
Hands 

nPHE  Chamber  of  Commerce 
A  of  the  United  States  is  con- 
ducting a  national  referendum 
among  its  affiliated  organiza- 
tions on  the  questions  involved 
in  The  American  Legion's  ad- 
justed compensation  bill.  Some 
thousands  of  Chambers  of  Com- 
merce and  similar  bodies  in 
the  towns  and  cities  of  the 
country  will  vote  in  this  refer- 
endum  before   February  21st. 

Before  the  chamber  in  your 
town  holds  its  vote,  your  post 
should  present  to  it  the  Legion's 
side  of  the  case.  It  is  up  to 
your  post  to  convince  your 
local  chamber — if  it  needs  con- 
vincing— that  the  options  of 
the  Legion's  bill  are  just  and 
practicable. 

Select  your  best  speakers. 
Let  them  fortify  themselves 
with  all  the  arguments  and 
statistics  in  the  case.  Let  your 
speakers  obtain  from  the  secre- 
tary of  your  local  Chamber  of 
Commerce  the  book  of  ques- 
tions and  arguments  upon  which 
the  referendum  is  based,  so 
that  they  may  know  what  ques- 
tions they  must  answer.  Let 
them  also  study  the  information 
on  the  referendum  forwarded  to 
your  post  by  National  Head- 
quarters of  the  Legion. 

A  detailed  list  of  some  sources 
of  compensation  information  is 
printed  on  page  26. 


ate  need  of  financial  help,  those  who 
have  pressing  debts  or  obligations.  The 
national  chamber  has  confused  the  issue 
by  linking  the  question  of  adjusted  serv- 
ice certificates — the  insurance  option — 
with  that  of  the  cash  option. 

The  insurance  option  also  is  designed 
to  appeal  to  veterans  of  another  group 
— men  who  do  not  need  vocational  train- 
ing, who  are  prevented  by  circumstances 
from  accepting  home  or  farm  aid  and 
who  can  affoH  to  forego  early  cash 
payments,  particularly  in  view  of  the 
fact  that  by  taking  insurance  they  can 


give  needed  protection  to  their  de- 
pendents. It  has  been  the  Legion's  con- 
tention all  along  that  the  five-fold  bill 
is  unqualifiedly  just  because  it  gives 
every  man  a  choice  of  an  option  that 
will  benefit  him  most  individually. 
Eliminate  the  cash  and  insurance  op- 
tions and  a  sizable  group  of  veteran 
will  be  wholly  deprived  of  helpful  bene- 
fits. Then  the  compensation  bill  would 
not  be  general  in  its  application.  Not 
all  men  could  reasonably  be  expected  to 
take  vocational  training,  to  stake  their 
future  in  a  reclamation  project  or  to 
assume  the  liability  of  a  home  or  farm. 

The  national  Chamber  of  Commerce, 
however,  says  that  it  is  asking  a  vote 
on  principle.  Its  argumentation  in  the 
book  it  has  distributed  leaves  no  doubt 
as  to  what  principle  it  wishes  accepted. 
That  booklet  gives  parallel  arguments 
for  and  against  cash  and  insurance. 
The  arguments  for  are  really  a  stuffed 
dummy,  set  up  to  be  knocked  down  by 
the  arguments  against.  The  American 
Legion,  as  National  Commander  Mac- 
Nider  pointed  out  in  his  letter  to  the 
president  of  the  national  chamber,  had 
no  opportunity  to  present  its  case,  to 
give  its  own  arguments  for  cash  and 
insurance.  The  Legion  need,  therefore, 
pay  little  attention  to  the  dummy  argu- 
ments in  favor  of  these  options.  But 
the  Legion  is  asking  the  local  chambers 
to  give  it  an  opportunity  to  show  up 
the  erroneous  assumptions  contained 
in  the  national  chamber's  arguments 
against  these  two  options.  National 
Headquarters  of  the  Legion  has  already 
distributed  to  all  posts  an  outline  state- 
ment combatting  the  chamber's  argu- 
ments. Other  Legion  statements  avail- 
able also  contain  the  refutations  which 
post  spokesmen  will  present  to  the  cham- 
bers in  their  own  towns  and  cities  before 
the  referendum  vote  is  held.  The  sub- 
ject has  so  many  aspects  that  it  cannot 
be  discussed  in  detail  here.  However, 
in  the  space  available,  some  of  the 
chamber's  specific  arguments  against 
compensation  deserve  answer. 

Following  in  italics  are  the  principal 
arguments  of  the  national  Chamber  of 
Commerce  against  compensation.  The 
Legion's  answer  to  each  appears  in 
order : 

The  chamber  contends  that  the  men 
in  service  at  a  basic  pay  of  $30  a  month 
were  as  well  off  as  the  average  civilian 
during  the  war  period,  because  the  Gov 
eminent  also  gave  food,  clothing  and 
shelter  valued  at  at  least  $60  a  month, 
a  total  of  $90  for  each  man  in  serv.ee. 
or  $1,080  a  year.  The  average  annual 
earnings  of  employes  in  all  industries  as 
computed  by  well-known  economists  and 
submitted  to  Congress  in  October,  1921, 
tvas  $1,09 It-  The  average  earnings  of 
4,000  wounded  men  who  have  been  re- 
habilitated have  been,  found  to  have  been 
$1,051  in  the  year  before  they  entered 
the  Army. 

The  Legion  answers  that,  as  the  cham- 
ber admits  in  its  pro  argument,  $30 
should  not  be  considered  as  the  basic 
pay  of  soldiers  because  this  $30  was 
subject  to  compulsory  allotment  deduc- 
tions for  dependents  of  $15  per  month. 
(Continued  on  page  15) 
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Personal  Interest 

Mr.  Dunn  stood  up  in  court,  charged  with 
disorderly  conduct,  his  head  swathed  in 
bandages,  and  demanded  a  trial  by  jury. 

"It's  only  a  minor  offense,"  advised  the 
judge.  "Why  not  plead  guilty,  pay  a  small 
fine  and  get  it  over?"  ' 

"No,  judge,"  replied  Mr.  Dunn  deter- 
minedly, "I  want  a  trial  by  jury.  The 
last  thing  I  remember  was  when  I  was 
standing  peaceful-like  on  the  corner  and 
that  big  guy  wandered  along.  The  next 
thing  was  when  two  doctors  were  sewing 
me  up.  Unless  I  have  a  trial  and  hear 
witnesses  I  never  will  find  out  what  I  called 
the  big  stiff." 

Success 

The  Sunday  school  teacher  was  doing  his 
best  to  inculcate  lessons  of  altruism,  and 
had  taken  as  his  example  the  case  of  two 
little  boys,  one  of  whom  was  always  ready 
to  grab,  while  the  second  was  willing  to 
snare  everything. 

"Now,  children,"  he  finished  impressively, 
"which  of  these  two  boys  will  grow  up  in,to 
the  successful  and  respected  man?" 

And  as  one  voice  the  class  answered: 

"The  guy  that  gits!" 

Corned  Beef  and — 

Italian  cigars  are  not  so  good.  Not  so 
good.  They  are  made  by  the  government, 
are  as  long  and  narrow  as  the  road  to 
salvation  and  have  a  straw  run  through 
them  so  that  the  smoker  can  occasionally 
draw  a  puff. 

An  ex-A.  E.  F.-er  who  had  been  brigaded 
with  the  Italians  came  home  and  presented 
one  to  a  friend.  A  couple  of  days  later  he 
met  said  friend. 

"How'd  you  like  that  cigar  I  gave  you?" 
he  asked. 

"Cigar?"  repeated  the  other  wonderingly. 
"Cigar?  Why,  good  Lord,  man,  it  was  great. 
I  took  it  home  and  had  it  boiled  and  it 
went  wonderfully  with  the  corned  beef." 

No  Cinch,  Though 

"I  just  read  about  an  ex-Army  officer 
marrying  a  woman  who's  been  teaching 
school  for  twenty-five  years." 

"Well,  I'd  put  down  a  small  bet  on  the 
lady." 

At  the  Powder  Mill 

"Bill,"  said  the  foreman  after  the  acci- 
dent, "did  you  break  the  news  to  poor  Mrs. 
Murphy  about  her  husband  getting  blown 
skv-high  in  the  explosion  ?" 

"I  did." 

"Did  you  break  it  gently?" 
"I  did.     I  told  her  that  Tom  got  that 
raise  he'd  been  looking  for." 

He  Knew 

Youngsprout:  "I'm  going  to  get  mar- 
ried soon.  Often  I  lie  awake  half  the  night 
thinking  of  what  she  has  said  to  me." 

Oldboy:  "Take  my  advice,  son,  or  soon 
you'll  be  lying  awake  all  the  night  listen- 
ing to  it." 

As  Gob  to  Gob 

"How,"  asked  the  sailor  from  the  U.  S.  S. 
Perpetual  Enlistment,  "does  the  ten-year 
naval  holiday  suit  you?" 

"Great,"  replied  his  buddy  enthusias- 
tically. "I  wonder  if  the  skipper's  got  our 
discharge  papers  made  out  yet." 

Abner's  Anodyne 

All  the  neighbors  wondered  how  Abner 
Allen  and  his  wife  got  along.  She  was  gen- 
erally conceded  to  be  a  cantankerous  sort, 
but  so  far  as  anyone  knew,  Abner  had 
never  been  heard  to  utter  a  complaint.  Then 


The  Party  Below:  "Hey,  can't  you 
keep  to  your  right  ?" 


Abner  died  and  Hezekiah  Billings  felt  at 
liberty  to  tell  the  story. 

"Abner  did  complain — sort  of — just  once," 
he  said.  "We  was  up  loggin'  an'  Abner 
was  sort  of  limpin'  around  and  sayin'  how 
his  shoes  hurt  him.  So  I  ast  him  why  in 
tarnation  he  wore  shoes  that  was  too  small 
and  Abner  sez,  sez  he: 

"  'Well,'  he  sez,  'I  always  buys  'em  too 
small.  When  I  got  on  tight  shoes,1  sez 
Abner,  'I  forget  all  my  other  troubles.' 
Yessir,  that's  the  only  time  I  ever  reely 
heard  Abner  criticize  his  wife." 

No  Reason  To 

The  preacher  was  out  on  the  links  and 
thought  a  small  moral  lesson  might  not  be 
amiss. 

"I  notice,"  he  remarked  mildly,  "that  the 
players  who  get  the  lowest  scores  are  not 
those  who  swear." 

"Why  the  hell  should  they?"  snorted  the 
gloomy  golfer  as  he  dug  up  another  slice 
of  turf. 

Suggestions  of  a  Doughboy 

Being  the 

Suggestions  of  a  Doughboy  on  the  Manner 
of    Conducting    the    Next    War,  Together 
with  Certain  Reflections  on  the  Conduct  of 
the  Last  One. 

9.  That  each  doughboy  be  equipped  with 
a  pair  of  water  wings  and  a  diver's  suit. 
The  water  wings  will  keep  him  from  drown- 
ing while  he  is  asleep,  and  the  diver's  suit 
will  enable  him  to  locate  and  recover  his 
rifle  and  other  equipment  when  he  wakes 
UP-  (To  be  continued) 

Out 

"I  can  truly  say,  madam,"  began  the  edu- 
cated-appearing prisoner,  "that  I  shall  actu- 
ally regret  the  day  my  sentence  expires  and 
I  leave  these  walls." 

"Ah,"  breathed  the  sympathetic  visitor. 
"I  had  heard  this  was  a  model  prison  but 
I  never  dreamed  that  it  instilled  such  grati- 
tude and  depth  of  feeling  in  its  inmates. 
And  how  much  longer  does  your  sentence 
run,  my  poor  man?" 

"Life,  madam." 


Minor  Difficulties 
"And  did  they  live  happy  ever  after?" 
"Well,   not   quite.     There   were   a  few 
days  while  they  were  getting  the  divorce — " 

"Orders  Is  Orders" 
It  was  on  a  long  march  north  of  Chateau- 
Thierry.  At  the  end  of  a  dusty  day  the 
captain  ordered  that  every  man  in  his 
command  should  change  his  undershirt.  The 
first  sergeant  whispered  to  him  that  not  a 
man  possessed  more  undergarments  than 
those  which  were  at  the  moment  adorning 
his  person.  But  the  captain  snapped  back: 
"Military  orders  must  be  obeyed.  Let 
the  men  change  with  each  other." 

Glorious! 

Up  rode  the  elated  Russian  general  to  his 
commander-in-chief. 

"Sir,  I  have  the  honor  to  announce  that 
we  have  won  a  glorious  victory." 

_  "Hurrah!  Go  and  take  my  congratula- 
tions to  your  troops." 

"Sir,  there  are  none  left." 

Unlucky  Coincidence 

And  here's  one  about  the  Quaker  whose 
patriotism  got  the  better  of  his  religious 
scruples  and  who  went  to  war.  Crawling 
through  No  Man's  Land  he  spied  a  husky 
German.  Raising  his  rifle  to  his  shoulder, 
he  shouted: 

"Friend,  'tis  most  unfortunate  for  thee, 
but  thee  standeth  just  where  I  am  going  to 
shoot." 

And  blazed  away. 

Business  Is  Picking  Up 

"Rastus,"  said  the  judge  sternly,  "you 
are  found  guilty  of  having  stolen  two 
chickens  from  Mr.  Robinson's  coop  last 
week.    The  fine  will  be  five  dollars.'' 

Smiling  complacently,  Rastus  approached 
the  clerk  of  the  court  and  laid  a  ten-dollar 
bill  on  the  desk. 

"Yassuh,  jedge,"  he  said,  "so  Ah  gives 
you  ten  bucks  which  will  pay  you  up  to 
and  includin'  nex'  Sattidy  night." 

En  Passant 

"The  big  bum,"  explained  the  shrimp  for 
the.  benefit  of  a  group  of  friends,  "the  big 
bum  was  standing  on  the  corner  when  I 
passed  by  with  several  ladies.  He  saw  me 
and  I  said  to  him  in  passing: 

"  'Don't  speak  to  me  in  public,'  I  said, 
'because  if  you  do  I'll  just  bust  your  face  on 
the  sidewalk.'  " 

But  the  same  big  bum  happened  to  over- 
hear the  shrimp  relating  the  incident. 

"You  said  all  this  to  me  in  passing?"  he 
demanded  threateningly. 

"Y-y-yes,"  stammered  the  shrimp.  "But 
we  were  passing  in  a  car  at  about  fifty 
miles  an  hour." 

Childish  Pastimes 

Mrs.  S.,  Sr.:  "Samson's  been  wrestling 
with  the  lions  again,  pa." 

Mr.  S.,  Sr.:  "Drat  that  child,  he'll  never 
amount  to  anything.  He'd  rather  play  than 
work  any  day." 

Still  at  It 

A  Prussian  by  name  of  Von  Block 
Mused  over  his  low  fighting  stock: 

"Though  ich  bin  a  lime, 

I  can  kill  at  least  time," 
So  he  busted  a  fine  mantel  clock. 

Keep  the  Change 

"Buddy,  let's  have  a  dollar.  We  got  to 
bury  our  old  top  kick." 

"Surest  thing!  Here's  a  V — bury  five  of 
them." 
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Comprenez-vous? 

(Do  you  understand?) 

YOU  may  not  know 
what's  what  in  writ- 
ing paper — but  she  does. 
Send  her  a  box  of 

ff  EATON'S 

Highland 

11  LINEN 

and  watch  her  come  back 
with  a  letter  expressing  her 
approval  of  your  good 
taste.  It's  that  kind  of 
paper. 

Send  IS  cents  for  a  packet 
of  usable  samples  of  all 
shapes  and  colors  of 
Eaton's  Highland  Linen. 

EATON,  CRANE  &  PIKE  CO. 

Sponsors  for  Correctness  in  Stationery 
New  York  Pittsfield,  Man. 

Toronto,  Canada 


Corns? 


— just  say 

Blue = jay 

to  your  druggist 

Stops  Pain  Instantly 

The  simplest  way  to  end  a  corn  is 
Blue-jay.  A  touch  stops  the  pain  in- 
stantly. Then  the  corn  loosens  and 
comes  out.  Made  in  two  forms — a 
colorless,  clear  liquid  (one  drop  does 
it!)  and  in  extra  thin  plasters.  Use 
whichever  form  you  prefer,  plasters 
or  the  liquid  —  the  action  is  the  same. 
Safe,  gentle.  Made  in  a  world-famed 
laboratory.  Sold  by  all  druggists. 

Free :  Write  Bauer  &  Black,  Chicago,  Dept.  2$, 
for  valuable  book,  "Correct  Care  of  the  Feet." 


In  Reply  to  the 
Chamber 

{Continued  from  page  13) 

an  insurance  deduction  of  $7  or  more, 
and  a  Liberty  Bond  deduction.  Many 
men  in  service  drew  only  $5  or  $6  a 
month  as  pay  after  deductions.  The 
argument  concerning  low  average  earn- 
ings of  civilian  wartime  employes  is  fal- 
lacious because  the  figure  of  $1,094 
quoted  represents  the  earnings  of  all 
wage-earners  in  industry,  including 
women  and  children.  The  national 
chamber  says  that  the  average  earning 
of  4,000  service  men  in  1916  was  $1,051 
a  year,  while  $1,094  was  the  average 
earning  of  civilian  workmen  with  in- 
flated wages  in  1918.  Is  this  not  con- 
clusive proof  that  the  average  soldier 
was  of  a  type  equipped  to  earn  better 
wages  than  the  average  man  who  stayed 
at  home?  By  the  chamber's  own  reason- 
ing, if  "the  4,000  men  who  were  wounded 
had  stayed  at  home,  the  average  of 
$1,051  which  they  earned  in  1916  would 
have  been  increased  by  at  least  46  per- 
cent in  1918,  because  the  chamber  else- 
where gives  206  as  the  wage  index  for 
May,  1919,  based  on  the  average  of 
100  for  December,  1914,  and  141  in  May, 
1917.  This  would  mean  that  each  man 
wounded  would  have  drawn  $483  more 
wages  in  1918  if  he  had  stayed  at 
home,  a  sum  larger  than,  most  of  them 
would  receive  under  the  compensation 
bill. 

The  national  chamber  attempts  to 
show  that  such  wage  increases  as  civil- 
ians received  were  more  than  consumed 
by  increased  living  costs.  It  presents 
figures  showing  that  with  the  index  cost 
of  22  foodstuffs  at  100  in  191U,  the  index 
cost  in  1917  was  1U8  and  in  July,  1919, 
181.  It  emphasizes  that  the  increased 
cost  of  living  to  the  wage-earner  in  1919, 
as  compared  with  191 U,  was  72  percent. 

The  fallacy  in  this,  so  far  as  the  prin- 
ciple of  compensation  is  concerned,  is 
that  the  comparison  should  not  he  be- 
tween 1914  and  1919,  but  between  1917 
and  1919.  The  increased  living  cost 
properly  should  be  31  percent.  Bear  in 
mind  that  the  increase  in  wages,  on  the 
percentages  previously  quoted,  was  46 
percent  for  this  same  period.  The  result 
was  that  the  civilian  laborer,  on  the 
basis  of  these  figures,  was,  in  1919,  at 
least  15  percent  better  off  than  he  was 
in  1917. 

The  chamber  also  infers  that  civilians 
alone  bore  the  brunt  of  mounting  living 
costs  and  that  the  soldier  was  not 
touched  by  them. 

The  Legion  points  to  the  families  and 
dependents  at  home  whose  breadwinners 
were  at  the  front.  Army  allotments 
and  allowances  were  not  increased  46 
percent  as  wages  were;  they  were  not 
increased  at  all. 

The  national  chamber's  booklet  makes 
the  point  that  "there  was  no  abnormal 
increase  in  savings  bank  deposits  from 
1915  to  1919." 

The  Legion  answers  that  the  true 
prosperity  of  the  wartime  period  is  re- 
flected not  so  much  by  the  fact  that 
depositors  in  savings  banks  were  able 
to  make  an  increase  of  8.9  percent  in 
the  period  1917-1919  as  by  the  fact 
that  during  that  same  period  the 
workers  of  this  country  were  at  the 
same  time  absorbing  billions  of  dollars 
worth  of  Liberty  Bonds,  War  Savings 
stamps  and  other  governmental  securi- 
ties which  paid  higher  rates  of  interest 
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The  Secret  of  Beautiful  Floors 


is  to  keep  them  in  perfect  condition.  Doorways 
pasting  and  'racks  should  pe  polished  fre- 
quently. Thi  i  requires  no  great  amount  of 
time  or  effort  if  Johnson's  Prepared  Wax  and 
Weighted  Polishing  Brush  are  used, 
Johnson's  Preparer!  Wax  does  nor  show  .-cratches 
or  hi-cl-prints--and  floors  polished  with  it  can 
easily  be  kept  in  perfect  condition. 
Johnson's  Prepared  Wax  and  Weighted  Polishing 
Brush  wilt  rejuvenate  your  floors  and  linoleum, 
adding  a  touch  of  refinement  to  your  home. 


FREE 
This  Book  on 
Home  Beautifying 

Contains  practical  suggestions  on  h«w 
to  make  your  home  artistic,  cheery  and 
inviting.  Explains  how  you  can  easily 
and  economically  refinish  and  keep  fur- 
niture, woodwork  and  floors  in  perfect 
condition.  Tells  just  what  materials  to 
use  and  how  to  apply  them — includes 
color  card — gives  covering  capacities, 
etc.    Use  coupon  below. 

JOHNSON'S 

Pas/o  - LiQi/id  'Powdered 

PREPARED 


Johnson's  Prepared  Wax  comes  in  three  con- 
venient forms — Paste  Wax  for  polishing  all 
floors  and  linoleum.  Liquid  Wax,  the  dust- 
proof  polish  for  furniture,  pianos,  woodwork 
and  automobiles.  Powdered  Wax  for  per- 
fect dancing  floors. 

Ex-service  men  who 
are  out  of  employ- 
ment can  make 
good  money  selling 
Johnson's  Prepared 
Wax.  Write  for  our 
proposition,  giving 
references,  etc. 


!  S.  C.  JOHNSON  &  SON 

|  Dept.  AL  2,  Racine,  Wis. 

|     Please  send  me  free  and  postpaid  your  Home 
Beautifying  Book  "The  Proper  Treatment  for  Floors, 
I  Woodwork  and  Furniture."    Best  dealer  In  paints 
'  here  Is 
I 

I  My  Name  

1  My  Address  

JjTity  &  State  j 
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"The  Best  Hunch 
I  Ever  Had!" 

"I  was  feeling  pretty  blue.  Pay-day  had  come 
again  and  the  raise  I'd  hoped  for  wasn't  there. 
It  began  to  look  as  though  I  was  to  spend  the 
rest  of  my  life  checking  orders — at  $20  a  week  ! 

"I  picked  up  a  magazine.  It  fell  open  at  a 
^amiliar  advertisement,  and  a  coupon  stared  me 
in  the  face.  Month  after  month  I'd  been  seeing 
that  coupon,  but  never  until  that  moment  had  1 
thought  of  it  as  meaning  anything  to  me  But 
ihis  time  I  read  the  advertisement  twice— yes 
every  word.  And  this  time  I  tore  out  the  coupon! 

"That  was  the  turn  in  the  road  for  me.  The 
.Schools  at  Scranton  suggested  just  the  course  of 
training  I  needed  and  they  worked  with  me  every 
hour  I  had  to  spare.  * 

"In  six  months  I  was  in  charge  of  my  division  In  a  vpar 
TLT l3T  ""'  ,een  Jouble'1  And  I>e  been  advancing  ever 
m       ,T*'-dlLA  was  "Pointed  manager  of  our  Western 
"nice  at  $3,000  a  year.    Tearing  out  that  coupon  three" 
years  ago  was  the  best  hunch  I  ever  had." 

hZT  ^iTtUfa-s-  the  Intemational  Correspondence  Schools 
have  been  helping  men  to  win  promotion,  to  earn  more 
money,  to  get  ahead  in  business  and  in  life. 

Tou.  too.  can  have  the  position  you  want  in  the  work  you 
like  best  All  we  ask  Is  the  chance  to  prove  it.  Just  mark 
■ndrnaii  this  coupon.    Do  It  right  nowl  rk 

— ~" ~ ~ '  I  CAR    OUT   MERC  ■  —  ■ 

INTERNATIONAL  CORRESPONDENCE  SCHOOLS 
BOX  7088-E.  8CBANTON.  PA. 

Without  cost  or  obligation,  please  explain  how  I  can 
qualify  for  the  position,  or  in  the  subject  before  which 
I  have  marked  an  X  in  the  list  below: — 

□  ELEC.  ENGINEER 

□  Electric  Lighting  &  Eys. 

□  Electric  Wiring 

□  Telegraph  Engineer 

□  Telephone  Work 

□  MECHANICAL  ENGR. 

□  Mechanical  Draftsman 

□  Machine  Shop  Practice 

□  Toolmaker 

□  Gas  Engine  Operating 

□  CIVIL  ENGINEER 

□  Surveying  and  Mapping 

□  MINE  FOR'N  or  ENGIt. 

□  STATIONARY  ENGR. 

□  Marine  Engineer 

□  ARCHITECT 

□  Contractor  and  Builder 

□  Architectural  Draftsman 

□  Concrete  Builder 

□  Strut-Liiral  Engineer 

□  PLUMBING  &  HEAT'G 

□  Sheet  Metal  Worker 

□  Text.  Overseer  or  Supt. 

□  CHEMIST 

□  Pharmacy 


□  BUSINESS  MANAG'M'T 

□  SALESMANSHIP 

□  ADVERTISING 

□  Railroad  Positions 

□  ILLUSTRATING 

□  Show  Card  &  Sign  Ptg. 

□  Cartooning 

Q  Private  Secretary 

□  Business  Correspondent 

□  BOOKKEEPER 

□  Stenographer  &  Typist 

□  Cert.  Pub.  Accountant 

□  TRAFFIC  MANAGER 

□  Railway  Accountant 

□  Commercial  Law 

□  GOOD  ENGLISH 

□  Com.  School  Subjects 

□  CIVIL  SERVICE 

□  AUTOMOBILES 

□  Railway  Mail  Clerk 

□  Mathematics 

B Navigation 
Agriculture 

□  Poultry        1  □  Spanish 

□  Banking       I  □  Teacher 


Name- 


Street 
and  No.. 


City. 


Occupation . 


Can  make  big  money  in  spare 
time  or  devote  entire  time  to 
introducing  and  taking  or- 
ders for  our 

IMPROVED 
CORD  TIRES 

Highest  quality.  Sensa- 
tional prices.  Big  profits. 
Permanent  business. 
Write  today  for  catalog  and 
agent's  special  offer. 
LANCAN  &  PHILLIPS 
-Dept.     1 03  CHICAGO 


than  the  savings  banks.  Who  knows 
how  large  the  percentage  of  increase 
of  savings  banks  would  have  been  in 
this  period  if  potential  depositors  had 
not  invested  most  of  their  funds  in 
Liberty  Bonds  and  other  securities,  gov- 
ernmental and  private!  Nor  should  it 
be  forgotten  that  the  wartime  period 
was  one  of  extraordinary  spending. 
The  carnival  of  spending  is  still  a  vivid 
memory. 

The  national  chamber's  book  asserts 
that  public  employes  in  civil  capacities 
during  the  war  did  not  benefit  by  the 
wartime  increase  in  wages. 

To  refute  this,  the  Legion  points  to 
the  annual  bonus  of  $240  which  the 
Federal  Government  paid  during  three 
successive  years  to  its  employes  draw- 
ing less  than  $2,500  a  year.  Thousands 
of  government  employes  drew  this 
bonus  three  times,  a  total  of  $720.  A 
good  share  of  the  larger  municipalities 
and  many  States  followed  the  Federal 
Government's  example.  The  Legion  has 
always  agreed  that  these  bonuses  were 
just. 

The  chamber  attempts  in  its  book  to 
establish  the  impression  that  industries 
as  a  whole  did  not  profit  abnormally 
during  the  ivar.  It  says:  "If  there 
were  profits  they  were  subject  to  the 
most  rigorous  taxation  any  country  ever 
devised." 

The  Legion  replies  that  the  huge  crop 
of  wartime  millionaires  disclosed  by  the 
income  tax  returns  for  1918  and  1919 
has  but  one  interpretation.  The  state- 
ments of  earnings  of  representative 
corporations  also  prove  that  profits  were 
amazingly  large.  Industry  and  individ- 
uals quickly  learned  tricks  to  lighten 
their  share  of  the  tax  burdens.  The 
custom  of  declaring  stock  dividends, 
by  which  the  Government  has  been  de- 
prived of  several  billion  dollars  due 
it,  is  only  one  example.  More  than 
$16,000,000,000  has  been  invested  in 
tax-exempt  securities.  Even  a  hasty 
exploration  of  industrial  finance  during 
and  immediately  after  the  war  will  show 
the  magnitude  of  profits  made  and  the 
extent  to  which  those  who  made  them 
have  been  able  to  preserve  the  greater 
part  from  the  Government's  revenue 
coffers.  The  repeal  of  the  excess  profits 
tax  by  the  last  Congress  saves  indus- 
tries more  than  $280,000,000  a  year, -a 
sum  more  than  sufficient  to  finance  the 
payment  of  adjusted  compensation  in 
any  one  year.  The  last  Congress  les- 
lened  taxes  by  almost  $800,000,000.  It 
should  be  borne  in  mind  also  that  the 
burdens  of  "rigorous  taxation"  which 
the  chamber  mentions,  especially  the 
excess  profits  tax,  have  been  passed  on 
by  those  who  made  them  to  those  lower 
in  the  economic  scale  by  adding  taxes 
to  prices. 

The  chamber's  book  points  out  that 
$280,000,000  rvas  distributed  by  the 
Government  in  allowances  and  allot- 
ments for  the  dependents  of  the  men 
who  were  in  uniform. 

But  the  chamber  neglects  to  add  that 
probably  half  of  this  amount  was  con- 
tributed by  the  service  men  themselves, 
deducted  from  their  pay. 

The  chamber  also  refers  as  a  benefi- 
cence to  the  War  Risk  Insurance  poli- 
cies totalling  $39,000,000,000  which  the 
Government  provided  for  its  service 
men  during  the  war. 

It  is  silent,  however,  on  the  fact  that 
this  insurance  was  purely  a  matter  of 
business  between  the  Government  and 
those  it  insured.  Each  service  man  paid 
for  his  insurance  on  the  basis  of  stand- 


ItheORIGINALwide 

CARTER 


Would  You 
Wear  a 
Tourniquet  ? 


Then  why  wear  any  garter  (whether  wide  or  nar- 
row) that  depends  upon  adjusted  tightness? 

The  E.  Z.  Garter,  the  original  wide  garter,  has 
no  adjustments — no  tightness  to  constrict  veins 
and  muscles. 

E.  Z.  Garters  are  35c  to  SI  everywhere,  in  single- 
grip  and  the  E.  Z.  2-Grip.  Made  solely  by  THE 
THOS.  P.  TAYLOR  CO..  Bridgeport,  Conn. 


T  want  500  men— regard- 

less  of  age  and  education—  jtZ  \ -k33'm5\ 
to  qualify  at  once  for  interest-  ■/ 
ing  work  at 

$40  to  $100  a  Week  % 

Or  to  open  garages  and  make 
$10,000.00  to  $25,000.00  a  year, 
Three  Billion  Dollars  will  be 
invested  in  motor carsthis  year 
Thousands  of  Rahe-trained. 
mechanics  needed!  Get  into  this      HENRY  J.  RAHE 
big-money  business  NOW!   You  can  do  it  easily. 

I  Will  Pay  Your  Railroad  Fare 

To  Chicago,  Ci  icinnati  or  Kansas  City 

I'll  pay  your  fare  to  my  school  nearest  your  home.  Then  a 

short  course  in  my  wonderful  shops— working:  with  tools, 
not  books,  under  master  instructors— and  you'll  be  ready 
for  REAL  MONEY.   No  -boob  learning' '  needed. 

SPECIAL  LOW  RATE— 7-DAY  GUARANTEE 


vealw 
low.  w 
nd  pay  i 


your  railroad  fare,  too.  And  if  not  convinced  after 
a  week  that  I  can  make  you  a  GOOD  mechanic,  withdraw 
from  school  and  the  week  coats  you  NOTHING.  This  will 
be  a  BIG  year.  Get  started  EARLY.  Write  for  Free  Book 
and  PROOF  that  easy  Rahe  training  will  uetyou  out  of  the 
rut  In  a  few  weeks.  A  card  will  do.— HENRY  J.  RAHE. 

Address  Dept.  2002  of  Mv  Nearest  School 
RAHE  AUTO  &  TRACTOR  SCHOOLS 

CHICAGO  CINCINNATI        KANSAS  CITY 

UIebBI.fi  Ontario  St.    9th  &  Walnut  Sts.   22nd  &  Oak  Sts. 


EX-SERVICE  MEN 

Your  Opportunity!*!     XT  (~\  XI7 1 

MechanicalDentistry  1\  W  W  . 

You  owe  it  to  yourself  to  investigate  the  excep- 
tional opportunities  for  good  wages  and  an  assured 
future  available  now  in  Mechanical  Dentistry. 

EARN  $35  TO  $125  A  WEEK 

This  Professional  Trade  can  be  mastered  in  three 
months'  time.  No  experience  necessary.  Hun- 
dreds of  ex-service  men  have  already  taken  up  the 
work.  Let  us  mail  you  (free)  a  36-page  illustrated 
booklet  showing:  What  the  work  is;  Why  the  de- 
mand; How  to  enter  the  field.  Write  for  yout  copy. 

Address  your  inquiry  to  Dept.  11 

B  O  D  E  E  Mechanical"  DENTISTRY 


A  Money  Order  or  Check  sent 
promptly  will  bring  you  an 

ADJUSTABLE  BACK  BINDER 

FOR 

THE  AMERICAN  LEGION  WEEKLY 
holding  52  issues. 

Full  Book  Cloth  (Red)  at  $1.25  each — Postpaid 
Fabrikoid  Covered  (Black)  $1.50  each — Postpaid 

with  The  American  Legion  Weekly  embossed  In  gilt 
on  cover. 

Binder  Department 
THE  AMERICAN  LEGION  WEEKLY 
627  West  43d  St.  NEW  YORK 
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Winter  opotts 

VV/INTER  motorcycling!  Another 
"  thrill  for  you  "redbloods"  who  love 
vigorous  sports  in  the  open — hunting, 
ice  fishing,  skiing,  tobogganing,  ice- 
boating. 

While  others  shiver  (walking  home  or 
waiting  for  trolley)  your  Harley- 
Davidson  whisks  you  and  your  pal 
comfortably  and  economically  to  and 
from  your  sport — if  necessary,  over 
roads  and  paths  impassable  to  an  auto- 
mobile. 

Anyone  can  afford  a  Harley-Davidson. 
Its  upkeep  averages  only  a  dollar  for 
50  miles — gasoline,  oil  and  tires. 

Ask  your- Harley-Davidson  dealer  for  free 
demonstration  of  the  new  models — also, 
for  the  new  reduced  prices  (25%  lower). 
Or  write  to  us  for  illustrated  literature. 

HARLEY-DAVIDSON  MOTOR  CO. 

Dept.  A,  MILWAUKEE,  WIS. 


Harley-Davidson 

"World's  Champion  Motorcycle 


"We  Can't  Keep  House 
Without  Sloan's 

WE  always  keep  Sloan's  Liniment  right 
where  we  can  lay  our  hands  on  it.  We 
use  it  for  every  sort  of  external  ache  or 
pain,  rheumatism,  neuralgia,  backaches, 
stiff  joints,  sprains  and  strains." 
Sold  by  dealers  you  know  and  can  trust. 
35c,  70c,  $1.40 

Keep  it  handy 


1  An  auto  owner  In  j 


Jllv  JraLj^L  WSZHm  eacQ  locality  to 
<B»«MIHM»  >Sifly  oseandintrodace 
Mel  linger  Extra-Ply  and  Cord  Tires. 

Make  big  money  part  or  full  time.  No 
capital  or  experience  needed.  Sample 
Sections  Furnished.  GUARANTEED 

8,000  &  10,000  Miles 

(No  Seconds).  Band  made.  Finest  materials. 
Shipped  prepaid  on  approval. 

rnrr  tires  for  your  car 

aAIjCi  to  one  user  in  each  locality. 
Be  first  to  write  quick  for  special 
Agents  Offer  and  Low  Wholesale  Prices. 
MELLINCER  TIRE  A  RUBBER  CO. 
904  North  Oak  St..  Kansas  City.  Mo. 


Ulrife 
„  for 
jfrecBusIf 


ard  mortality  figures.  The  premiums 
were  deducted  from  his  pay. 

The  foregoing  discussion  relates  to 
the  principal  arguments  advanced  by 
the  Chamber  of  Commerce  of  the  United 
States.  It  will  be  noted  that  the  cham- 
ber's points  are  limited  strictly  to  mat- 
ters of  figures  and  money.  They  do 
not  take  into  account  the  sacrifice  of 
two  of  the  most  vital  years  in  the  eco- 
nomic progress  in  a  young  man's  life. 
This  is  an  imponderable,  overshadowing 
consideration,  which  must  ever  be  kept 
in  view  in  affirming  that  where  there 
has  been  confiscation  there  must  be 
compensation. 

A  Flier  in  Beans 

(Continued  from  page  8) 

have  the  bag,  considerin'  it  a  fair  profit 
an'  not  much  of  a  loss  for  us. 

Very  late  that  evenin',  Shorty  came, 
paid  his  nine  cents  a  pound,  an'  took 
the  beans  away  with  him. 

Next  day  we  repeated  the  game.  I 
went  down  first,  was  much  surprised  to 
find  no  beans  in  town,  an'  let  that  old 
pirate,  who  was  fallin'  perfectly  for 
our  game,  run  the  price  up  to  eleven 
cents,  on  account  of  the  bean  shortage, 
as  he  said.  He  promised  to  let  me  have 
fifty  pounds  as  soon  as  possible. 

An',  as  luck  would  have  it,  he  was 
able  to  buy  some  more  beans  that  same 
afternoon  from  a  stranger,  which  same 
was  Harry,  at  the  outrageous  price  of 
nine  cents  a  pound.  The  old  rascal 
paid  it,  squirmin'  with  agony,  an' 
prayin'  for  a  farmer  to  come  to  town, 
from  whom  he  could  buy  countless  beans 
at  the  old  price.  But  Nature  was  aidin' 
us  a  whole  lot,  in  the  form  of  a  freshet 
in  the  Little  Mink  River,  which  kept 
any  farmers  from  comin'  to  town  for 
a  week.  That  afternoon  Shorty  re- 
purchased the  beans  for  thirteen  cents, 
an'  I  bargained  for  more  for  the  small 
sum  of  fifteen. 

You  see  the  system,  don't  you?  We 
was  buyin'  our  own  beans,  resellin'  'em 
at  little  or  no  loss,  an'  runnin'  the  price 
up  every  day.  I  hate  to  think  of  how 
many  times  we  made  the  trip  back  an' 
forth  with  that  blasted'  sack,  but  the 
end  of  the  fourth  day  found  us  broke, 
fifty  pounds  of  beans  on  hand,  an'  the 
market  standin'  at  twenty  cents  a  pound 
for  prime  beans  on  the  hoof.  We  was 
satisfied  with  our  labors.  Harry  started 
down  on  his  last  trip  to  get  rid  of  our 
stock  an'  get  our  capital  back. 

Accordin'  to  all  rules,  he  should  have 
had  seventeen  or  eighteen  cents  for 
'em,  but  old  Brown  was  gettin'  scared, 
or  suspicious,  I  don't  know  which.  He 
knew  those  inflated  prices  wouldn't  last, 
an'  he  walked  the  floor,  sweat  profusely, 
an'  pulled  most  of  the  herbage  off  his 
chin  before  he  finally  gave  Harry  fif- 
teen- cents  a  pound  for  the  trusty  old 
sack.  Harry  took  it,  not  bein'  a  hog, 
an'  came  back  to  us  rejoicin',  with  seven 
dollars  an'  a  half,  which  meant  just 
five  cents  profit  on  our  original  invest- 
ment. 

We  sat  back  to  wait.  We  didn't  have 
long  to  wait,  neither.  That  same  after- 
noon a  farmer  drove  in  from  the  north 
country,  havin'  made  the  trip  by  the 
long  road  an'  the  Parshall  bridge.  We 
spotted  him  as  he  drove  through  town ; 
saw  a  small  sack  in  the  seat  beside  him, 
an'  spread  out  in  tactical  formation  to 
head  him  off.  Shorty  halted  him,  passed 
the  time  of  day,  an'  was  deep  into  poli- 
tics by  the  time  Harry  an'  I  came  up. 

"That  beans  you  have  there?"  Shorty 


On  Trial 

YOLf  may  now  have  any  musical  instru- 
ment for  a  week's  trial  at  our  risk  in 
your  home.  No  obligation  to  buy. 
Return  the  instrument  at  our  expense  at 
the  end  of  a  week  if  you  decide  not  to  keep 
it.   The  trial  will  not  cost  you  a  penny. 

Monthly  Payments 

A  few  cents  a  day  will  pay.  Complete  musical  out- 
fit comes  with  most  instruments — velvet  lined  case, 
all  accessories,  self-instructor,  etc.,  all  at  direct 
factory  price — everything  you  need  at  practically 
the  cost  of  the  instrument  alone. 
Wutlitzer  instruments  are  known  all  over  the  world 
for  artistic  quality.  Used  by  the  greatest  musicians, 
bands,  and  orchestras.  Wurlitzer  has  made  the 
finest  musical  instruments  for  over  200  years. 

Send  for  New  Book  on  Musical 
Instruments — No  Charge 

Every  known  instrument  illustrated,  many  In  full 
colors.  All  details  and  complete  descriptions,  A 
veritable  musical  encyclopedia — absolutely  free! 
Wurlitzer  has  stores  in  over  thirty  cities.  But  no 
matter  where  you  live,  Wurlitzer  is  no  farther  than 
your  nearest  mail  box.      Send  the  coupon  today  I 


The  Rudolph  Wurlitzer  Co.,  Dept.  2252 

1 17  E.  4th  Street.  Cincinnati     120  W.  42nd  Street,  New  York 

700  W.  Jackson  Blvd. ,  Chicago   21S  Stockton  St.,  Sid  Francisco 

Send  me  your  new  catalog  with  illustrations  in  color 
and  full  descriptions  of  all  musical  instruments,  also 
details  of  the  Wurlitzer  Free  Trial  Easy  Payment 
Plan.  No  obligation. 
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Vorit  neglect  aCold 

Dangerous  sickness  often 
starts  with  a  cold.  Ward  off 
your  colds  with  Musterole 
before  pneumonia  starts. 

Musterole  is  a  clean,  white  oint- 
ment made  with  oil  of  mustard. 
It  has  all  the  healing  properties  of 
the  old-fashioned  mustard  plaster 
butnoneof  the  unpleasant  features. 

Musterole  is  not  messy  to  apply 
and  without  the  blister. 

At  the  first  sneeze  or  sniffle 
takedown  the  little  white  jar  of 
Musterole  from  the  bathroom 
shelf  and  rub  the  ointment  gently 
over  the  congested  spot. 

With  a  tingling  warmth  it  pene- 
trates the  skin  and  goes  right 
down  to  the  seat  of  trouble. 

Rheumatism,    tonsillitis,  lum- 
bago, coughs  and  colds  are  all 
symptoms  that  call  for  Musterole. 
Order  Musterole  today  from 
your  dru^eist.  35c  and  65c  in 
jars  and  tubes;  hospital  size,  $3. 

The  Musterole  Co.,  Cleveland,  Ohio 

BETTER  THAN  A  MUSTARD  PLASTER 


Have  You  the  Grip 
that  Wins? 

Have  you  ever  noticed  that  the  hig,  successful  aien 
that  you  meet  always  clasp  your  hand  in  a  powerful  grip 
when  they  shake  it?  Do  you  know  why?  They  have 
learned  the  secret  of  concentration,  made  possible  by  a 
str  mg  grip.  They  grip  a  problem  the  same  way  they 
grip  your  hand.    That's  why  they  succeed. 

You,  too.  can  learn  this  secret.  You  can  develop  a 
powerful  grip  that  will  make  people  take  notice  of  you. 
Remember,  no  matter  how  capable  you  are,  Unless  you 
impress  people  you  will  never  have  a  chance  to  show 
your  mettle. 

In  the  short  period  of  ten  days  you 
can.   with  the  aid  of  the    VICTOR  — 
Master  Grip  and  Forearm  Developer.  A,***, 
double  the  strength  of  your   grip  and    f  \ 
increase  tho  size  of  your  forearm  from 
one  to   two  inches.      No  other  appa- 
ratus needed.   Complete  course  ^FREE 
with    each    VICTOR    Master  Grip. 
Money  back   if  you  are  not  satis- 
fied.    Price  only  $3.00.     Send  for 
free  book   'How  to  Get  a  Grip  On 
Life." 

HENRY  VICTOR 
Dept.  B-14.  56  Cooper  Sq. 
New  York 


BECOME  AN  EXPERT 

GRAPHER 


A  profession  that  otters  men  and  women  rich  rewards,  fascinating 
work  hip  nav  and  opens  the  way  for  promotion  to  high  executive 
popitions  Daving  $B0  to  $100  a  week  and  up.  Many  of  America's  big- 
geat  business  men  and  women  got  their  start  because  they  mastered 
ptenoeraphv  Demand  for  expert  stenographers  and  typiBte  always 
exceeds  the  supply  at  salaries  of  from  $30  to  $50  a  week  The  Tulloss 
New  Way  makes  you  an  expert,  one  whn  can  start  in  at  a  large  salary. 
Complete  course  in  shorthand  and  typewriting,  new  principles,  insures 
exceptional  speed  and  accuracy.  You  can  write  shorthand  the  new 
was  125  to  160  words  a  minute.  You  can  typewrite  80  to  100  words  a 
minute  and  with  this  speed  goes  accuracy  and  ease  of  operation— no 
fatigue  as  with  the  old  way.  Remarkable  methods— remarkable  results. 
You  learn  faster  the  Tulloss  New  Way.  No  previous  stenographic 
ho.  ling  necessary.  Train  at  home  during  your  spare  time.  Only 
about  half  usual  cost— you  will  become  a  far  more  efficient  stenogra- 
pher—worth  more  money  than  the  average  right  from  the  start.  If  al- 
ready a  stenographeryou  nevertheless  need  New  Way  training  in  speed 
typewriting,  for  no  matter  how  good  you  are  in  shorthand,  you  can 
never  expect  the  high  salaried  position  until  you  get  speed,  real  speed 
and  accuracy  on  a  typewriter.  Quickly  acquired  in  ten  easy  lessons. 
Will  send  you  free  our  amazing  book, "'How  to  Be  a  Big  Man's  Right 
Hand."  It  tells  how  business  men  chooBe  their  private  secretaries, 
how  they  advance  them  to  executive  positions.  Send  postal  or  letter 
and  indicate  whether  you  are  interested  in  the  complete  stenography 
course  or  simply  Bpeed  typewriting-    No  obligation— write  today. 
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inquires  innocent-like.  The  farmer 
allows  it  was. 

"Price  of  beans  has  gone  up  a  whole 
lot,"  Shorty  continues.  "Old  man 
Brown  is  chargin'  twenty  cents  a  pound 
now-days.  We  just  bought  a  lot  from 
him  the  other  day." 

The  farmer  nearly  falls  out  of  his 
seat.  "Twenty  cents?"  he  says,  his  eyes 
poppin'  out.  "Gosh!  Twenty  cents!" 
Then  he  partly  recovers,  looks  at  us 
shrewd,  an  says:  "You  say  you  hev 
been  buyin  beans  lately?  Then  I  s'pose 
you  won't  want  any  today." 

Quite  truthfully  an'  in  chorus  we 
tells  him  we  do  not  want  any  more 
beans.  He  licks  up  his  old  horse  im- 
mediately, turns  around,  an'  makes  a 
bee  line  for  Brown's  store. 

I've  heard  that  these  old  hard-shells 
can  sure  bargain  some,  but  this  one 
dicker  must  have  been  a  prize-winner. 
For  a  whole  hour  they  argued  the  past, 
present  an'  future  price  of  beans,  an' 
when  at  last  the  farmer  sells  his  hun- 
dred pounds  for  fifteen  cents  a  pound, 
they  split  up,  each  yellin'  at  the  top  of 
his  voice  that  he  was  bein'  robbed. 

I  went  back  to  camp  after  that,  an' 
so  I  missed  the  rumpus  when  Mess 
Sergeant  Carter  came  downtown  hot- 
foot after  some  beans,  bein'  plumb  out 
of  the  succulent  bei-ry.  I  sure  wish  I 
could  have  seen  his  face  when  old 
Brown  told  him  beans  was  twenty  cents 
a  pound.  Shorty  was  there.  He  told 
me  afterwards  that  Carter's  red  hair 
stood  on  end,  whilst  he  hopped  around 
on  one  foot  an'  shook  his  fist  in  old 
Brown's  face,  an'  that  old  robber 
dropped  his  price  half  a  cent  at  a  time. 

"You  crook!  You  blackmailer!"  says 
Carter,  "I  won't  deal  a  dime's  worth 
with  you.    You  grafter!    You — " 

He  run  out  of  words,  an'  Brown  runs 
his  price  down  to  sixteen  cents  an' 
stuck  there,  rememberin'  what  he  had 
paid  for  the  beans.    Carter  went  out 


swearin'  an'  slammed  the  door,  the 
hostilest  man  in  the  U.  S.  Army.  He 
had  to  get  us  somethin'  to  eat,  though. 
When  Shorty  seen  him  go  into  the 
butcher  shop  he  proceeded  on  foot  back 
to  the  camp  an'  broke  the  good 'news 
to  us. 

That  evenin'  we  had  beefsteak  for 
supper.  Next  mornin'  we  had  ham  an' 
eggs. 

Times  when  I'm  real  hungry  I  sorta 
like  to  think  of  those  days,  the  few  days 
that  followed  just  after  that.  The  rest 
of  the  boys,  not  bein'  in  on  the  secret, 
thought  it  was  Christmas  or  Saint 
Patrick's  Day  or  some  other  Irish  festi- 
val. Some  of  them  thought  Carter  had 
lost  his  mind.  But  we  knew.  We  knew 
that  as  market  manipulators  we  was 
there.  We  knew  it  was  good  to  be  alive. 
Pork  chops,  beefsteaks  an'  such  things 
three  times  a  day  will  affect  a  man  that 
way,  you  know. 

One  evenin' — it  was  the  end  of  the 
fourth  perfect  day — Harry  an'  I  was 
playin'  seven-up  in  his  tent,  when 
Shorty  came  in  with  a  graveyard  ex- 
pression on  his  face,  an'  broke  the  news 
to  us. 

"The  Little  Mink  flood  has  gone 
down,"  says  he.  "The  town  is  full  of 
farmers,  every  one  of  them  tryin'  to 
sell  beans  to  old  Brown  for  fifteen  cents 
a  pound.  He  has  tried  to  kill  most  of 
'em  with  a  shotgun.  In  about  a  minute 
they  will  be  up  here,  glad  to  get  seven 
cents  for  'em.  I  seem  to  have  a  pre- 
monition of  beans  an'  then  some  more 
beans  on  *our  future  bill-of-fare!" 

We  went  out,  double  timin',  an',  sure 
enough,  two  wagons  was  stopped  in 
front  of  the  mess  tent.  The  bottom 
had  dropped  out  of  the  bean  market. 
Very  sad  an'  regretful  we  went  back 
into  Harry's  tent  an'  resumed  the  game, 
but  the  game  had  lost  its  interest. 

Next  mornin'  we  had  beans  for 
breakfast. 


An  Investment  in  Prosperity 

[Continued  from  page  5) 


prosperity  that  I  wish  to  write  the  very 
strong  convictions  I  feel.  Coming  from 
Kansas,  I  suppose,  makes  me  a  rather 
strong  partisan  of  the  soldier  settler. 
I  remember  that  Kansas,  like  many  of 
her  sister  States  of  the  West  and  Mid- 
dle West,  is  a  soldier  State,  settled  by 
soldiers,  tilled  by  soldiers,  made  great 
and  strong  and  wealthy  by  soldiers. 
I  recall  that  more  than  64,000,000  acres 
of  land  has  been  distributed  to  our 
soldiers  of  various  wars  since  1812. 

The  estimates  vary  as  to  the  number 
of  World  War  veterans  who,  once  the 
Adjusted  Compensation  Bill  is  passed, 
will  take  advantage  of  the  opportunity 
presented  to  obtain 'farm  and  home  aid. 
Some  say  there  will  be  250,000;  others 
put  the  number  as  high  as  500,000. 
Striking  a  happy  medium,  let  us  say 
that  375,000  veterans  will  take  out  their 
compensation  in  farm  and  home  aid. 

Actually,  of  course,  many,  many  more 
men  would  use  their  payments  in  the 
purchase  of  farms  or  homes,  because 
the  estimate  I  have  given  of  375,000 
men  applying  under  the  provisions  of 
the  direct  farm  and  home  aid  option 
does  not  take  into  consideration  the 
very  large  number  of  those  who  would 
use  their  cash  payments  in  the  dis- 
charge of  mortgages  or  debts  on  homes 
or  farms.  But  even  more  important, 
it  does  not  include  those  who  would 


choose  to  accept  adjusted  service  cer- 
tificates and  would  later  use  the  loans 
obtainable  under  that  optional  plan  for 
the  purchase  of  a  farm  or  home. 

Many  men  who  would  not  wish  to 
assume  the  obligation  of  buying  a  farm 
or  home  now  would  choose  the  insur- 
ance plan.  Later,  in  three  or  four 
years  say,  their  circumstances  will  have 
changed.  Then  they  would  borrow 
money  on  their  paid-up  insurance  and 
use  it  in  paying  for  a  farm  or  home. 
With  these  additional  classes,  it  may  be 
ventured  as  a  guess  that  three-quarters 
of  a  million  men  might  eventually  have 
used  their  compensation  payments,  in 
whole  or  part,  for  acquiring  homes. 

In  this  discussion,  also,  I  have  not 
mentioned  the  men  who  would  acquire 
farms  or  homes  under  the  proposed 
reclamation  feature,  one  of  the  optional 
plans,  should  this  provision  become  law. 
They  would  constitute  another  consid- 
erable group  in  time. 

Three  hundred  and  seventy-five 
thousand  new  American  homesteads! 
Something  like  15,000,000  more  acres 
of  land  under  cultivation!  Isn't  that 
going  to  help  stop  the  drift  of  our  popu- 
lation from  the  rural  communities  to 
the  cities?  A  century  ago  eighty-seven 
percent  of  us  were  farming;  to-day 
hardly  over  thirty  percent  of  us  know 
what  a  plough  looks  like.     The  eco- 
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nomic  equilibrium  of  the  country,  as  a 
result  of  the  rush  to  city  lights  and 
movies,  has  been  seriously  disturbed. 
Our  cities  are  increasing  in  population 
seven  and  one-half  times  as  fast  as  our 
rural  districts.  Our  rural  growth  in 
the  last  ten  years  has  been  only  one- 
third  what  it  was  in  the  decade  pre- 
vious. We  have  today  approximately 
7,000,000  more  people  in  our  cities  than 
in  our  rural  districts  whereas  the  cen- 
sus ten  years  back  showed  our  farming 
population  six  millions  ahead.  Mr. 
H.  G.  Wells,  in  his  recently  published 
"Outline  of  History,'  shows  how  the 
decay,  decline  and  downfall  of  nations 
has  followed  almost  a  parallel  line  with 
the  decline  of  rural  population,  repeat- 
ing the  observation  of  the  poet  Gold- 
smith that 

.  .  .  a  bold  peasantry,  their  country's  pride, 
When  once  destroyed,  can  never  be  supplied. 

We  now  have  a  splendid  chance,  by 
placing  those  of  our  returned  soldiers 
who  want  to  farm  and  make  homes  on 
the  land,  to  return  to  that  economic 
balance  of  power  which  hitherto  has 
been  the  mainstay  of  our  great  pros- 
perity. 

And  if  you  were  to  search  the  world 
over,  you  would  never  find  such  men 

for  the  job  as  o  jr  returned  soldiers. 
It  takes  fighting  Wood  to  win  in  the 
farming  game*  to-day.  And  these  lads 
have  it. 

To  give  these  men  a  chance  to  make 
good  at  farming  and  homesteading  is 
to  sow  seeds  of  prosperity  broadcast 
through  tlrj  land.  Having  made  their 
first  payment  on  their  home  or  farm 
with  their  adjusted  compensation,  im- 
agine with  what  diligence  they  will 
work  and  save  to  meet  the  succeeding 
ones.  There  will  be  a  revival  of  thrift 
and  industry  in  the  nation  in  place 
of  the  orgy  of  profiteering  and  spend- 
ing we  have  known.  There  is  likely  to 
follow,  too,  under  the  land  and  home 
aid  features  of  adjusted  compensation, 
a  great  revival  of  building,  much  pros- 
perity in  the  building  trades,  and  a 
consequent  improvement  in  the  serious 
housing  shortage  in  all  parts  of  the 
country. 

It  seems  to  me  that  when  there  was 
written  into  the  Adjusted  Compensa- 
tion Bill  the  provision  that  the  veteran 
might  take  his  adjusted  compensation 
plus  forty  percent  applied  as  first 
payment  on  a  farm  or  home,  a  great 
hour  of  opportunity  struck  for  the 
country.  That  provision  of  the  bill, 
along  with  the  insurance  certificate 
and  vocational  training  features,  trans- 
formed the  question  of  adjusted  com- 
pensation from  a  national  obligation  to 
a  national  opportunity,  from  a  liability 
to  an  asset. 

I  believe  that  for  every  dollar  the 
country  spends  under  the  productive 
features  of  the  Adjusted  Compensation 
Bill,  particularly  the  land  and  home 
aid  feature,  we  will  reap  tenfold  in 
national  prosperity  and  good  citizen- 
ship. And  I  believe  that  the  large  part 
of  the  money  that  will  be  expended 
under  the  biH  will  go  towards  carrying 
out  the  prodi:  ^ive  features,  being  per- 
suaded that  only  those  who  actually 
need  money  an  5  need  it  direly  will  take 
their  compensation  in  cash.  Instead  of 
breaking  the  Treasury,  in  my  opinion, 
the  bill  will  bolster  the  Treasury.  In- 
stead of  setting  a  price  on  yjatriotism, 
in  my  opinion,  the  bill  simply  recog- 
nizes that  patriotism  shall  not  be  pen- 
alized. 


In  Work  Shirts! 


Men!  Here's  the  best  work  shirt  value  in  the  market. 
Big  Yank  is  roomy  all  over  —  across  the  shoulders,  in 
the  armholes,  sleeves  —  everywhere.  Extra  strong 
fabrics  and  double  stitching  for  extra  wear.  Two  deep 
pockets.  Made  for  the  man  who  wants  satisfaction. 
Call  "Big  Yank"  by  name  when  you  ask  your  dealer 
for  it.  If  you  can't  get  it,  write  us. 

RELIANCE  MANUFACTURING  COMPANY 
212  WEST  MONROE  STREET 
CHICAGO,  ILLINOIS 


This  diamond 
shaped  Reliance 
label  guarantees 
you  biggest  work 
shirt  value. 


CUT  YOUR  OWN  HAIR 

EASIER  THAN  SHAVING 


PATENTED 


OCT.  8T-»  1918. 


PRICE  TO  INTRODUCE 
ONLY  $1.00 


You  do  not  need  any  experience  or  practice  to  use  the  DUPtEX  automatic  HAIR"CUTTER.  It  corara  to  you  ready  for 
Instant  use.  and  live  minutes  after  you  receive  it  you  can  have  your  hair j cut  belter  than  it  was  ever  cut  before. 
The  DUPLEX  will  cut  as  closely  or  trim  as  long  as  you  wish  it  to  be.  No  clippers  or  scissors  are  needed  with  the 
DUPLEX ;  it  finishes  the  work  completely.  It  cuts  the  front  hair  lonx  and  the  hack  hair  short.  Trims  around  the 
cars.  etc.  Inside  of  a  very  short  time  you  will  have  to  pay  $2.00  for  the  duplex  The  price  today  Is  $2.00.  but 
while  Our  present  stock  lasts  we  will  accept  this  advertisement. the  same  as  Si. 00  Cash.  Cut  it  out  and  send  it 
with  ONLY  SI .00  and  we  will  send  you  the  duplex  automatic  hair  CUTTER,  ready  for  instant  use,  postage  paid,  to  any 
address.    Send  today.    AGENTS  WANTED 

DUPLEX  MANUFACTURING  CO.  DEPT.  172  DETROIT,  MICHIGAN 


Wanted! 

Railway  Mail  Clerks 


Every  Ex-Service  Man  Should 
Send  Coupon  Immediately. 


Steady  Work.     No  Layoffs.     Paid  Vacations 

Common  education  sufficient. 

Ei-Semce  Men  got  first  preference. 

Send  coupon  today— SURE. 


 iimniiil  „T 


l^^7V\AIL  CLERKS 

/     Franklin  Institute.  Uepl.  A  188,  Rochester,  N.  I. 

/     Sirs:     Send     me,     without  charge, 
m       (1)    sample    Railway    Mail    Clerk  Ex- 
'     amination  questions;   (2)  Schedule  show 
jtlr    ing   places  of  all   coming  U.    S.  Govern- 
-O     ment  examinations;    (3)    list  of  many  Gov- 
ernment  jobs  now  open;   (4)   Information  re- 


garding preference  to  ex-service 

/ 

*  Name 
y   Address.  .  . 
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YOU  CAN  PLAY  THE  HAWAIIAN  GUITAR 

JUST  LIKE  THE  HAWAIIANS  ! 

Because  Our  Native  Hawaiian  Instructors  Will  Help  You 

Our  method  of  teaching  is  so  simple,  plain  and  easy 
that  you  begin  on  a  piece  with  your  first  lesson.  In 
half  an  hour  you  can  play  it  I  We  have  reduced  the 
necessary  motions  you  learn  to  only 
four — and  you  acquire  these  in  a  few 
minutes.  Then  it  is  only  a  matter  of 
practice  to  acquire  the  weird,  fascin- 
ating tremolos,  staccatos,  slurs  and 
other  effects  that  make  this  instru- 
ment so  delightful.  The  Hawaiian 
Guitar  plays  any  kind  of  music,  both 
the  melody  and  the  accompaniment 

Our  complete 
course  of  52 
lessons  includes 
FREE  a  beautiful  Hawai- 
ian Guitar,  all  the  neces- 
sary picks  and  steel  bar 
and  52  pieces  of  Music. 
Special  arrangement 
for  lessons  if  you  have 
your  own  Guitar. 

Just  TEAR  OUT  and  mail  today 


j  First  Hawaiian  Conservatory  of  Music,  Inc. 

I  233  Broadway   (Woolworth   Bldg.),  NEW  YORK 

I  Please  send  me  full  information  about  your  52  easy 
|  lessons  and  FREE  GUITAR  OFFER. 

I 
I 

I  Address . 
I 


Name. 


Slate   A.I..W.  2 


"Old  Towns"  are  the  strongest  canoes 
made — and  the  steadiest — and  the  lightest. 
They're  real  Indian  models,  improved  by 
"Old  Town"  craftsmanship.  Will  give  you 
years  of  service.  Lowest  priced  canoes 
made.  $54  up  from  dealer  or  factory. 
New  catalog  shows  popular  models  in 
color.  Free — write  for  it. 
OLD  TOWN  CANOE  CO.,  282  Fourth  Street 
Old  Town  Maine,  U.  S.  A. 

M 


TbwnCaocei 


Earn  Up  to  $250  Per  Mo. 

Prepare  in  3  mos.  spare-time  study  at  home  for  this  fascinating  pro- 
fession. Travel;  meet  big  railway  officials.  Splendid  opportunities. 
Start  $110  Per  Month  "Pe-aes  paid.  Position  guaranteed 
or  money  refunded.  You  can  easily 
qualify.  Send  T0DA»  for  free  booklet  No.  D-618. 
Standard  Business  Training  Institute 
Buffalo,  N.  V. 


Big  Band  Catalog 
sent  free 

Whatever  you  need — Irom  a  drumstick  to  the 
highest  priced  cornets  in  the  world. 
Used  by  the  Army  and  Navy.  Send 
for  big  catalog;  liberally  illustrated, 
fully  descriptive.  Mention  what 
nstrument  interests  you.  Free 
rial.  Easy  payment.    Sold  by 
leading  music  stores  everywhere. 

LYON  &  HEALY 

52-70A  Jackson  Boulevard,  Chicago 


.TENTS  and  TRADE  MARKS 

As  one  of  the  oldest  patent  firms  iti  America,  and 
representing  a  clientage  extending  to  all  parts  of 
the  country,  we  afford  Inventors  and  Manufacturers, 
^at  lowest  consistent  charges,  a  service  noted 
for  eff  dency  and  results,  evidenced  by  many  wel I 
nown  Patents  and  Trademarks  of  extraordhury  value 
Lacey  &  Lacey  A639  F  St.,Washington,D.C. 

ESTABLISHED  1869 


A  Sailor  on  the  Bridge 


HOTEL  proprietors  have  to  be  hos- 
pitable. Perhaps  that  is  the 
reason  Raymond  O.  Brackett  of  Marble- 
head,  Mass.,  was  delegated  to  the  sub- 
marine receiving  line  in  the  North  Sea 
during  the  World  War.  Anyway,  Lieu- 
tenant Commander  Brackett  of  the 
U.  S.  S,  Lake  View  helped  lay  down 
the  North  Sea  barrage,  and  if  that 
didn't  purpose  a  warm  reception  to 
visiting  Teutons,  nothing  ever  did. 

Mr.  Brackett  was  born  in  Spring- 
field, Mass.,  May  21,  1886,  and  suc- 
cessively attended  public  grade  schools, 
the  Brookline,  Mass.,  High  School  and 
Harvard,  where  he  was  graduated  at 
the  time  one  Hanford  MacNider  was 
matriculating.  When  the  war  broke 
out  he  was  running  a  hotel  in  Marble- 
head.  Having  had  a  grandfather,  an 
uncle  and  a  great-uncle  in  the  Army 
during  the  Civil  War  (the  last  named 
died  in  Libby  Prison)  he  apparently 
was  authority  enough  on  the  Army  to 
enter  the  Navy.  As  a  lieutenant,  junior 
grade,  he  was  navigating  officer  of  the 
U.  S.  S.  Franklin,  which  enjoyed  the 
dainty  occupation  of  toting  H.  E.  to 
France.  Becoming  a  full-fledged  lieu- 
tenant, he  graduated  to  a  watch  and 
division  of  the  U.  S.  S.  Mercury.  On 
October  1,  1918,  he  took  command  of 
the  U.  S.  S.  Lake  View,  which  was 
senior  supply  ship  of  the  North  Sea 
mine-laying  force.  On  the  Lake  View 
he  witnessed  the  sinking  of  the  German 
fleet  at  Scapa  Flow. 

Back  in  Marblehead  after  the  war, 


Raymond  O.  Brackett 

Ex-Sailor  Brackett  soon  found  an  outlet 
for  his  spare  time  after  a  day's  work 
of  hotel  proprietoring.  He  became  an 
enthusiastic  member  of  The  American 
Legion.  Now  he's  one  of  our  National 
Vice-Commanders. 


First  Aid  for  the  Jobless  Veteran 

(Continued  from  page  7) 


has  recognized  this  same  basic  fact; 
that  the  immediate  emergency  can  best 
be  dealt  with  by  the  communities  in 
which  live  the  men  in  need  of  work, 
just  as  the  Legion  realizes  that  each 
post  can  best  meet  the  emergency  which 
confronts  ex-service  men. 

The  Conference  has  made  only  one 
definite  recommendation  to  such  com- 
munities, namely,  that  it  believes  the 
situation  could  best  be  handled  if 
mayors  should  appoint  committees  of 
representative  citizens  to  meet  the 
emergency  and  so  the  Legion  has  rec- 
ommended the  same  program  to  its 
posts.  It  is  therefore  officially  engaged 
in  the  task  of  looking  after  all  ex- 
service  men  who  need  work. 

What  have  the  posts  done?  I  quots 
from  a  report  from  Baltimore  headed, 
"What  $235  did  in  Seven  Weeks": 

956  ex-service  men  with  honorable  dis- 
charges from  the  Army,  Navy  and  Marine 
Corps  have  registered  at  this  office. 

496  were  placed  in  permanent  positions 
and  more  than  400  temporary  jobs  were 
given  to  111  men,  some  of  which  lasted  but 
an  hour,  others  several  days. 

46  men  were  assisted  financially  in  ob- 
taining meals  and  railroad  fare  to  place 
of  employment. 

19  men  were  given  beds  through  the 
co-operation  of  the  Salvation  Army. 

26  men  were  sent  to  the  Veterans  Bu- 
reau for  medical  attention. 

That  sounds  pretty  good,  especially 
when,  quietly  and  unostentatiously,  a 
few  Legionnaires  prevented  one  man 
from  committing  suicide  because  he  was 


jobless  and  friendless.  They  put  him 
on  a  ship  and  sent  him  to  his  California 
home. 

I  take  off  my  hat  to  Wayne  County, 
Michigan,  Legionnaires.  To  raise 
funds  for  Christmas  cheer  in  Detroit 
the  Wayne  County  Council  of  the  Le- 
gion bought  20,000  Christmas  trees  and 
put  unemployed  ex-service  men  to  work 
selling  them.  Mayor  James  Couzens, 
a  good  friend  of  the  jobless,  reserved 
the  best  locations  in  the  down-town 
streets  for  this  holiday  venture.  It 
was  a  splendid  idea,  if  only  providing 
temporary  relief. 

In  Milwaukee,  there  are  2,000  unem- 
ployed ex-service  men,  many  of  them  in 
actual  want,  and  a  special  committee 
took  up  the  matter  with  all  the  em 
ployers  of  this  city.  A  letter  which 
they  sent  out  reads: 

We  appreciate  the  fact  that  employers 
have  obligations  in  connection  with  their 
own  ex-employes,  but  at  the  same  time  a 
duty  rests  upon  this  community  and  those 
active  in  its  business  affairs  to  use  every 
reasonable  effort  to  furnish  the  ex-service 
man  with  work  so  he  may  again  become  a 
producer,  which  privilege  was  largely 
denied  him  during  the  war  when  the 
country  experienced  its  greatest  business 
prosperity. 

We  are,  therefore,  writing  in  behalf  of 
the  Milwaukee  Committee  on  Unemploy- 
ment, which  has  been  appointed  by  the 
Mayor  in  response  to  a  request  from  Sec- 
retary Hoover's  General  Committee  on 
Unemployment,  to  ask  whether  you  are 
willing  to  co-operate  in  an  effort  to  furnish 
such  employment.    It  is  not  requested  or 
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75% 


A  Lamp  that 
Can  Never  Be 
Made  Again 


This  is  a  lamp  so  inter- 
twined in  history  with  the 
World  War  that  to  future 
generations  it  will  be  as 
eherished  as  a  sword  from 
Hunker  Hill. 

Notiee  the  symmetrical 
architectural  lines — sec 
what  a  look  of  stately  ilienity  it  has  compared  with  the 
merely  "pretty"  lamps  you  find  In  the  average  store. 
These  are  not  merely  lines  of  AHT.  Their  very  look  of 
power  and  strength  which  lends  such  artistic  beauty  to 
the  lamp  also  tells  the  story  of  the  greatest  single  Instru- 
ment of  victory  in  the  World  War.  Kor  the  shaft  of  each 
of  these  lamps  is  Itself  one  of  the  heroic  shells  for  the 
famous  French-American  "Severity  Plves" — the  gallant 
"75'.'  with  which  the  Germans  never  did  succeed  in 
coping. 

The  shade  was  especially  designed  for  the  Victory 
Lamp  by  that  great  painter,  Franklin  Iiooth.  The  whole 
lamp  is  considered  by  artists  as  one  of  the  greatest  artis- 
tic achievements  of  recent  years.  It  is  particularly  ap- 
propriate foe  the  home  of  a  World  War  veteran  or  for 
your  Post's  headquarters,  only  a  few  lamps  still  left. 
No  more  can  be  made.  Price  about  one-third  the  cost, 
of  lamps  of  this  class  in  retail  stores.  Easy  terms  to 
Legion  members  or  Posts.  Write  today  for  full  particu- 
lars, sent  free. 

DECORATIVE  ARTS  LEAGUE 

175  Fifth  Ave.,  New  York,  N.  Y. 


To  introduce  the  best  auto- 
mobile tires  in  the  world. 
Made  under  our  new  and  ex- 
clusive  Internal  Hydraulic 
Expansion  Processthatelim- 
inates  Blow-Out — Stone-Bruise 
— Rim-Cut  and*  enables  us  to 
sell  our  tires  under  a 

10,000  MILE 
GUARANTEE 

We  want  an  agent  in  every 
community  to  use  and  in- 
troduce these  wonderful 
tires  at  our  astonishingly 
low  prices  to  all  motor  car  owners. 
Write  for  booklet  fully  describing  this  new 
process  and  explaining  our  amazing  in- 
troductory offer  to  owner  agents. 

Hydro-UnitedTire  Co. 

Dept.  200,   Chicago,  San  Francisco,  Pottstown,  Pa. 


U.  S.  MODEL  1917 


TRENCH  KNIFE 


ONLY  A  FEW  Hl'XDRED  LEFT  of  the  large 
quantity  of  new  Trench  Knives  recently  sold  us  by  the 
U.  S.  Government.  This  knife  has  a  triangular  blade 
with  walnut  grip  and  heavy  studded  guard.  It  Is  the 
model  carried  in  France  and  we  have  sold  thousands  of 
them  to  ex-soldiers  for  their  collections. 

Sent  Prepaid  on  Receipt  of  $1.00 

C.  B.  DRAKE,  23  N.  10th,  Philadelphia 


DlMPCF^''  DIVISION  oR 
nirlll^f-viBRANCH°-SERVicE 


Our  new  Catalog,  fully  illustrated,  free  upon  re- 
quest. Agents  wanted  in  each  Locality  Sterling 
S2.50.    10K  Gold  $7.50.    14K  Gold  $10.00. 

131  Bruce  Avenue 
North  Attleboro,  Mass. 


C.  K.  GROUSE  CO. 


expected  that  you  create  places  for  ex- 
service  men  where  help  is  not  actually 
required,  but  it  is  believed  that  in  a  large 
majority  of  cases  legitimate  demands  for 
some  additional  help  will  exist  in  the  near 
future  and  in  such  event,  if  you  will  notify 
the  American  Legion  Employment  Bureau, 
effort  will  be  promptly  made  to  furnish 
help  of  the  particular  kind  required  from 
deserving  ex-service  men. 

This  same  thing  has  been  done  in 
hundreds  of  other  communities  with  the 
result,  I  believe,  of  drawing  the  local 
employers  towards  a  proper  apprecia- 
tion of  the  ex-service  man's  need. 

In  Buffalo,  New  York,  The  American 
Legion  distributed  handbills  in  behalf 
of  ex-service  men  who  did  not  seek 
alms,  but  work.  The  "odd-job  cam- 
paign" was  tried  with  gratifying  suc- 
cess, and  many  a  cold  and  hungry 
veteran  got  a  chance  to  clean  snow  and 
ice  from  store  fronts,  to  fill  coal  bins, 
to  wash  windows,  to  paint  walls,  and 
fences,  and  to  sweep  walks. 

In  Sacramento,  California,  the  Le- 
gion conducted  a  thorough  canvass  of 
every  business  house  in  the  city  by 
telephone  and  in  person,  for  the  purpose 
of  listing  all  available  work.  This 
was  supplemented  by  an  advertising 
campaign,  and  for  a  while  the  Legion 
was  able  to  place  every  jobless  man  in 
some  sort  of  position,  and  is  still  at  it, 
hammer-and-tongs. 

Boston  Legionnaires  conducted  a 
drive  for  jobless  veterans.  In  two  days 
they  raised  $3,510.  Orders  for  coal, 
wood,  food,  and  payment  of  rent,  at 
once  relieved  many  cases  of  actual  des- 
titution, and  all  the  while  the  Legion 
committee  was  putting  men  into  jobs 
which  it  found  for  them. 

In  Birmingham,  Alabama,  the  Legion 
opened  up  a  soup  kitchen  and  temporary 
sleeping  quarters  for  ex-service  men, 
announcing  that  the  jobless  veterans 
would  be  cared  for  until  employment 
could  be  found  for  them. 

"They  will  not  become  a  burden  to 
the  city  and  community,"  announced  the 
Legion. 

Not  all  the  work  of  the  veteran  is 
done  by  the  Legion.  Take  Charleston, 
South  Carolina,  for  instance,  where 
Governor  Cooper  has  made  the  Young 
Men's  Board  of  Trade  the  official  organ- 
ization. Employment  has  been  obtained 
for  more  than  1,200  individuals,  of 
whom  1,123  are  ex-service  men.  J.  Gil- 
more  Smith,  Secretary,  reports: 

Every  day  from  30  to  40  young  men 
apply  at  the  board  of  trade  for  employment 
and  practically  all  of  them  are  veterans  of 
the  World  War.  Ex-service  men  have  be- 
gun to  look  upon  the  Young  Men's  Board 
of  Trade  as  their  benefactor  and  in  seek- 
ing positions  they  naturally  appeal  to  this 
organization. 

There  have  been  many  cases  where  ex- 
service  men  have  been  down  and  out  and 
upon  applying  to  the  Board  of  Trade  for 
help  in  obtaining  jobs,  have  also  been  given 
immediate  assistance,  the  secretary's  office 
obtaining  sleeping  quarters  for  them  at 
the  Salvation  Army,  the  city  mission  and 
other  charitable  organizations,  and  also 
supplying  them  with  meals  until  such  time 
as  the  organization  could  place  them  in 
good  jobs,  that  being  accomplished  within 
a  few  weeks. 

A  straw  showing  how  the  wind  blows 
comes  from  Los  Angeles,  California, 
where  authorization  for  the  appoint- 
ment of  235  new  policemen  has  been 


Personal 
Helbs  in 

Home 
Study 


Si 

A  student  in  a  Middle 
Western  State  writes: 

"I  am  enthusiastic  about  your  accounting  course.  It  is 
the  best  arrangeil  and  most  practical  I  have  seen.  The 
service  you  give  in  correcting  papers  and  the  personal 
attention  and  individual  interest  shown  are  as  fine  aa 
any  organization  can  offer." 

This  is  only  one  of  hundreds  of  letters  of  appre- 
ciation of  the  unique  instruction  methods  of  the 
United  Y.  M.  (".  A  Schools,  which  are  the  de- 
velopment of  2.j  years  of  successful  experience  in 
training  men  by  the  individual  method. 

Nothing  is  more  important  in  correspondence 
instruction  than  the  help  of  a  friendly,  competent 
instructor  who  deals  with  you  as  a  real  person, 
writing  to  you  frequently  in  aiding  you  to  solve 
your  problems. 

This  kind  of  service  is  available  to  you,  no 
matter  where  you  live,  or  how  special  your  needs 
may  be,  and  at  a  surprisingly  moderate  cost. 

There  are  five  other  good  reasons  why  you  should 
enroll  in  the  United  Y  M,  C.  A  Schools  for  your 
home-study  course  and  learn  how  to  get  "the  most 
service  for  the  least  money." 

Mark  and  mail  the  coupon  for  these  reasons 
and  other  interesting  details.    Our  counsel  is  free. 

The  opportunity  for  ex-service  men  to  se- 
cure this  high-grade  instruction  service  at 
half  rates  is  available  only  while  the  funds  ap- 
propriated through  the  generosity  of  the 
War  Work  Council  of  the  Y.  M.  C.  A.  last. 
Better  act  quickly. 

UNITED  Y.  M.  C.  A.  SCHOOLS, 

Dept.  F-7,  375  Lexington  Ave.,  New  York  City  . 

I  am  interested  in  the  position  or  home-study  course  I 

1   I  have  marked.     Please  give  full  information.  I 

I  □  Accountant  □  Farm  Motor  Mechanics  I 

'  □  Advertising  Man  □  Foreign  Languages  I 

I  □  Agricultural  Courses  □  Foremanshlp 

1  □  Applied  Psychology  U  Freehand  Drawing  I 

I  □  Architect        '  □  Highway  Engineering  i 

□  Auto  Mechanic  □  Illustrator 

(  □  Banking  □  Locomotive  Operation  , 

'  □  Better  Letters  □  Machine-Shop  Practice  | 

I  □  Bookkeeper  □  Mathematical  Courses  i 

1  □  Building  Construction  □  Mechanical  Engineer  | 

I  □  Business  English  □  Own-Your-Home  Course  i 

□  Business  Law  □  Plumber 

I  □  Business  Organization  □  Poultry  Husbandry  ■ 

1  □  Chemistry  □  Radio  Operator 

I  □  Civil  Engineer  □  Railroad  Engineering  . 

□  Civil  Service  □  Salesman 

|  □  Commercial  Spanish  □  Secretarial 

,  □  Concrete  Engineer  Q  Steam  Engineer 

I  □  Dairy  Farming  Q  Shorthand  and  Type-  I 

I  □  Draftsman  writing 

I  a  Electrician  □  Structural  Drafting  I 

.  □  Electrical  Engineer  □  Surveyor  i 

I  D  English  Courses  '□  Tool  Designing 

|  □  Factory  Management  □  Traffic  Management 

j  a  Farm  Management  □  Use  of  the  Slide  Rule  | 

■  Name  and  | 
I      Occupation   • 

|  (Please  write  plainly) 

I  Complete  Address   i 

I  ^_^-J 


nene  collar 


For  trial,  a  sample  of  our  New  Style  Copter, 
if  you  send  2  cents  for  postage  and  state  size 
wanted. 

Rp»f  riikle  Cc-Sax Co. , Dept.  ]  15  , Boston,  Mus. 
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PROTECT 
YOURSELF 
MWTHIS 


Perhapsonly  once  in  a  life- 
time will  burglars  break  in- 
to your  home.  Imagine  the  horror  of  having  your 
wife  and  children  at  the  mercy  of  brutal  thieves,  absolutely 
helpless.  Before  this  happens  to  your  family,  order  this  de- 
pendable AUTOMATIC  today  and  be  always  fully  protect- 
ed. This  wonderful  automatic  is  an  ideal  weapon  to  carry  in 
the  pocket  or  keep  around  the  house.  It  lies  flat  in  pocket 
and  HAS  DOUBLE  SAFETY  which  prevents  accidental 
discharge.  Comfortablecheckered  grip,  perfectaim,  beau- 
tiful blue  steel  finish  rifled  barrel.  Shoots  seven  shots. 

QFNli  ltffl  MrtMCV  Send  us  today  your  name,  ad- 
»JL1!  U  nv»  HlVllEi  I  dress  and  mention  number  of 
Automatic  you  want.  We  ship  by  return  mail.  Pay  post- 
man on  arrival,  our  price,  plus  postage.  a«0  7C 

No.  118,25  cal.  seven  shots,  blue  steel.  Special 
bargain  at  our  price  of  only  ------- 

No.  cal.  same  as  above,  seven  shots,  $11  00 

blue  steel.  Big  value,  only  -------  !!• 

Military  * 

Model— Shoots 

lOShots 

without  reloading 


VDITG1  extra  magazine 
W  IlXiEi  (worth  $1.50) 
No.  1018  ,  32  cal..  This  Military 


mode)  is  slightly  larger  than  ft  .  , 
theSll.OOautotnatic.  Blue  steel  ™U- 
Our  special  price,  only 


World  Famous  Automatic 

MAUSER 


Powerful  and  accurate.  Shoots 
10  shots,  flat  shaped,  comfortable  grip, 
r  fixed  accurate  sights,  two  safety  devices, 
blue     No.  1518  * -1^.00   No.2018  $1  C.00 
-fool      25  cal.  32  cal. 

Bis  bargains  9  Shots 


6  shot,  popular  swing  out  model 
revolver.   "Nickel"  or  "blue 
f^l-"  checkered  8riP-  a  -m  mrsn 
No. 251 8, 32 cal.  -   -   .  $1  ¥7aV 
*Jo.3018,38cal.,a9.  *  * 


Genuine  V  WT  £~*  17  D 
German  *J  \j  \K  Ci  IX 

J  3518  ,  30  cal    Shoots  9  shots 
Don't  be  fooled  by  automatics 
that  look  like  a!  LUGER.   Quantity  pur- 
chases enable  us  to  sell  this  G  E  N  U I  N  E 
LUGERatthis  lowprice  Latest  model. safe- 
ty device,  automatic  magazine    SO/1  50 
ejector.  Big  bargain.  Our  price 

ALL  BRAND  NEW  GOODS 

The  above  Automatics  shoot  all  standard  makes 
of  Automatic  cartridges.  Don't  wait.  Absolute  satisfac- 
tion guaranteed  after  examination  or  money  back.  Order 
these  bargains  today  Just  send  (write  clearly)  your  name, 
address  and  the  Number  of  the  Automatic  you  want.  Send 
no  cash.  We  ship  by  return  mail  Pay  postman  on  arrival  our 
(trice,  plot  postage,  Send  for  free  catalog  to  Dept,  C  118. 
We  offer  as  souvenirs  of  the  World  War  the  Ifamous 
Cerman  Mauser  and  Luger  guns.  Guaranteed  to  be 
braird  new. 

GUARANTEE  TRADING  CO. 

54  Montgomery  Street,        Jersey  City,  N.  J. 


DR.  ESENWEIN 


Short-Story  Writing 

A  course  of  forty  lessons  in  the  history, 
form,  structure,  and  writing  of  the  Short 
Story,  taught  by  J.    Berg  Esenwein,  for 

years  Editor  Lippincott's  Magazine.  Over 
one  hundred  Howe  Studu  Courses  under  pro- 
fessors in  Harvard,  Brown,  Cornell  and 
leading  colleges. 

150-page  catalog  free.    Write  to-day. 

THE  HOME  CORRESPONDENCE  SCHOOL 
Dept.  44,  Springfield,  Mass. 


C    A  SNftWitrn        Patent  Buaines. 
^.rt.Ol^lUVV  Ot^VJ.  Exclusively  Since  1875 

Send  model  sketch  or  photo  for  free  advice,  cost  of 
Patent,  etc.  Book  on  Patents,  Trademarks  and  Copy- 
rights free.  Write  or  come  to  C.  A. SNOW  &  CO.,710  8th  St., 
opposite  United  States  Patent  Office,  Washington,  D.  C. 


voted.  The  Legion  got  behind  it  and 
the  Mayor  and.  Chief  of  Police  have  an- 
nounced that  the  residential  clause  will 
be  waived  in  favor  of  ex-service  men 
who  have  come  to  Los  Angeles  seeking 
work. 

Now,  what  have  other  Legion  posts 
done?  We  know  each  one  has  its  own 
peculiar  problem.  There  are  towns 
where  the  post  has  practically  no 
trouble  at  all;  others  where  the  task 
seems  beyond  accomplishment.  To  the 
jobless  ex-service  man  let  me  say  that 
everything  possible  is  being  done  to 
relieve  his  distress  and  furnish  him 
with  work — not  charity. 

In  225  cities  of  more  than  20,000 
population,  mayors'  committees  have 
been  organized  to  tackle  the  local 
problem,  which  includes  the  ex-service 
man.  They  have  solved  many  serious 
situations. 

Some  $75,000,000  has  been  made 
available  by  the  Federal  Highway  Act 
recently  passed  by  Congress  which  is 
to  be  matched  by  a  similar  amount  from 
the  States.  These  funds  will  give  work 
to  thousands  of  unemployed  ex-service 
men,  in  completing  the  6,261  miles  of 
roads  which  the  Governors  of  thirty 
States  report  are  planned. 

Minnesota,  to  furnish  employment, 
has  adopted  a  winter  road  program 
which  will  be  carried  on  despite  climatic 
conditions,  and  other  States  are  follow- 
ing this  example. 

Rhode  Island  reports  an  extensive 
highway  scheme  which  will  go  forward 
through  the  winter  to  furnish  jobs  for 
the  unemployed. 

From  other  States  we  hear  that 
winter  outdoor  work  will  be  pushed  to 
the  utmost  and  the  ex-service  man  will 
get  his  chance.  But  every  Legionnaire 
is  not  a  road  worker — we  all  realize 
this.  On  the  other  hand  this  highway 
construction  and  the  starting  of  other 
public  works  will  create  a  demand  for 
materials,  which  in  turn  will  give  jobs 
to  railway  men  and  clerks  and  factory 
hands.  Our  economic  structure  is  so 
complex  that  speeding  up  in  one  in- 
dustry at  once  speeds  up  many  others. 

Better  times  are  ahead.  Public  opin- 
ion has  been  focused  on  the  unemploy- 
ment of  the  ex-service  man.  Local  com- 
mittees are  recognizing  it  on  a  nation- 
wide scale.  Industry  is  assuming  its 
share  of  this  responsibility.  Municipal 
bond  sales  for  public  works  to  give  jobs 
to  the  unemployed  have  broken  all  pre- 
vious records.  A  scientific  research  is 
being  made  in  the  hope  of  preventing 
future  depression.  Every  effort  is  be- 
ing put  forth  to  stabilize  industries 
which  are  seasonal,  that  men  may  have 
work  all  the  year  round.  In  fact  there 
is  much  hope  for  us  all. 

Outfit  Reunions 

Owing  to  the  time  necessary  to  print  this 
magazine,  contributions  for  this  column  must  be 
received  three  weeks  in  advance  of  the  events 
with  which  they  are  concerned. 

27th  and  31st  Infantry — Siberian  service 
veterans  of  these  outfits  interested  in  forming 
a  society  write  B.  H.  Nixon,  Oskaloosa,  Iowa. 
Enclose  stamp  for  reply. 

301st  Supply  Train — Third  annual  reunion 
in  the  American  House,  Boston,  evening  of 
Feb.  18.  For  information  address  Leroy  F. 
Merritt,  29  Weston  st.,  Brockton,  Mass. 

Evacuation  Hospital  No.  8 — Second  annual 
reunion  in  Hotel  Walton,  Philadelphia,  Feb.  25. 
For  information  write  Herman  C.  Idler,  1500 
E.  Susquehanna  ave.,  Philadelphia,  Pa. 

U.  S.  S.  America — Navy  men,  members  of 
this  ship's  crew  between  July,  1917,  and  Sept., 
1919,  communicate  with  Samuel  Hooper,  P.  O. 
Box  82,  Swampscott,  Mass.  Plans  under  way 
for  forming  association. 


PLAY  MUSIC  ON  A.  SAW 

You  can  produce  most  wonderful,  soft,  sweet  music  from  any 
common  carpenter's  saw  with  a  violin  bow  or  soft  hammer,  if  you 
know  how.  No  musical  ability  required — you  need  not  know  one 
note  from  another.  EASY  JO  LEflRN  |N  3  WEEKS 

I  ABSOLUTELY  GUARANTEE 
to  teach  you  to  play  popular  music  with- 
in 3  weeks.   I  will  give  you  all  the  secrets 
and  tricks  I  have  learned  in  my  10 
years'  success  as  a  saw  musician — 
secrets  never  before  revealed  and 
unknown  toother  musical  enter- 
tainers.  Very  little   practice  re- 
quired— it's  all  in  knowing  how. 
MAKE  BIG  MONEY 
Amaze  your  friends  with  this  re- 
markable new  form  of  entertainment. 
You'll  be  the  most  popular  person  in 
your  crowd.    Your  services  will  be  in 
demand  at  Clubs,  Lodges,  Church 
Affairs  and  Dances  all  over  your 
state.    Your  act  will  always  be  the 
big  hit  and  you'll  be  paid  as  much 
money  for  a  few  minutes'  entertaining 
as  most  men  make  in  a  day. 

Send  today  for  complete  free  in- 
formation, "How  to  Play  a  Saw." 
C.  J.  Mussohl,  325  Mack  Bldg.,        Fort  Atkinson,  Wis. 


MADE  TO  YOUR 
ORDER 


NO  EXTRA 
CHARGES 

,    Send  no  We  make  this  special 
niAnpv  offer  for  30  days,  to 
m  "viMV  prove  the  wonderful 
value,  Btyle  and  fit  of  Progress  tail- 
oring.   We  will  tailor  to  your  special 
order,  a  pair  of  these  stylish  $6.00  pants, 
send  them  to  you  postage  prepaid  and 
guarantee  two  years*  solid  wear  or 
money  back  for  only  $1.95. 

AGENTS  WANTED -f0a5?5  ex? 

tra  every  week,  taking  orders  from 
your  friends  and  neighbors  for  our  high- 
class  tailoring.  No  experience  necessary. 

Big  Sample  Outfit  FREE 

Drop  us  a  line  today  and  we  will  send 
you  absolutely  free,  our  big  assortment 
of  woolen  samples,  style  book  and  spe- 
cial wholesale  prices,  on  our  made-to-measure 
jits— $12. 4&  up  and  made-to-measure  pants 
$1.95  up.  Full  details  of  this  offer  sent  FREE. 

The  Progress  Tailoring  Co.,  Dept.B.£02Chicago,  IH. 


$  A  f%  95  Buys  !40  Egg-  Champion 

lO  Belle  City  Incubator 

Hot-Water,  Copper  Tank,  Double 
Walla  Fibre  Board,  Self -Regulated 
Safety  Lamp,  Deep  Nursery.  With 
$7.95  Hot- Water  140-Chick  $1Q95 
Brooder  —  Both  for  only     I  w  — * 

Express  Prepaid 

r  East  of  Rockies  and  allowed  to  points  West 

With  this  Guaranteed  Hatching  Outfit  and  my 

Guide  Book  for  setting  up  and  operating,  your  suc- 
cess is  assured.  Save  time— Order  now— Share  in  my 

$1000  in  Prizes 

Or  write  for  Free  Poultry  Book, 
"Hatching  Facto."  Jim  Rohan,  Pres. 

Belle  City  Incubator  Co, 

Box  91,  Racine,  Wis. 


FORDS  run  34  Miles 

on  Gallon  of  Gasoline 

Wonderful  new  carburetor.  Guaran- 
teed to  reduce  gasoline  bills  from 
one-half  to  one-third  and  Increase 
ower  of  motors  from  30  to  50%. 
tart  easy  in  coldest  weather. 

Sent  on  30  DAYS'  TRIAL 

Fits  any  car.  Attach  yourself.  Fords 
make  as  high  as  34  miles  to  gallon.  Other  cars  show 
proportionate  saving.  Send  make  of  car  and  take  advan- 
tage of  our  special  30-day  trial  offer.  Agents  Wanted. 

AIR  FRICTION  CARBURETOR  CO. 
3308  Madlaen  Street  Dayton,  Ohio 


_      Our  Scientific  Method  will  atop  that  ' ' 

STAMMER 

■  Study  at  Home  if  you  choose.  Send  for  free  200  1 
I  page  book.  It  tells  bow  our  Natural  Guaranteed  I 
_  Method  quickly  corrects  Stammering  orStutterlng.  JI 
•  Write  THE  LEWIS  INSTITUTE  (Founded  1894)  • 
129  Lewis  Bldg..  71-77  Adelaide  St..  Detroit.  Mich. 


LIBERAL  PROPOSITION 

FOR  LIVE  MEN 

to  act  as  general  agent  lor  fast  selling  line  of 
soaps,  toilet  articles,  food  flavors,  etc.  Appoint 
agents  and  receive  commission  on  sub-agents 
business.    Write  today  for  particulars. 

C.  H.  STUART  &  CO.,  56  Broadway,  Newark,  NewYork 
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"We  Intend  to  See  This 


D 


one 


(Continued  from  page  6) 

others  some  of  the  best-known  sport- 
ing editors  in  the  country,  was  left  in 
the  hands  of  the  National  Commander. 

Not  least  important  of  the  decisions 
of  the  conference  was  the  plan,  ap- 
proved by  the  National  Executive  Com- 
mittee, for  a  memorial  to  be  erected  in 
honor  of  the  late  National  Commander 
F.  W.  Galbraith,  Jr.  The  sum  of 
$25,000  was  voted  for  this  purpose. 
The  memorial  is  to  be  erected  in  Cin- 
cinnati, Mr.  Galbraith's  home  city. 

Finely  symbolic  of  the  non-sectional 
sentiment  prevailing:  throughout  the 
Legion  was  the  decision  to  include  the 
birthday  of  General  Robert  E.  Lee  on 
a  list  of  anniversaries  prepared  by  the 
National  Americanism  Commission  and 
submitted  to  the  conference  by  the 
National  Director,  Alvin  M.  Owsley. 

Several  Legion  problems  were  settled 
or  started  toward  settlement  by  the 
conference.  To  the  National  Com- 
mander was  assigned  the  task  of  nam- 
ing a  committee  to* draw  up  a  program 
for  the  operation  of  the  rotating  Legion 
fund  whereby  men  who  do  not  need  their 
compensation  under  the  four-fold  bill 
may  turn  it  into  a  loan  fund  that  will 
be  available  to  needy  comrades.  The 
conference  also  decided  that  the  proxies 
of  the  Far  Eastern  departments — 
China,  Japan  and  the  Philippines — may 
be  held  at  national  conventions  by  a 
chosen  representative  of  all  three  de- 
partments, if  they  so  wish,  thus  obvi- 
ating the  expense  of  sending  three  sets 
of  delegates. 

The  question  of  the  "eligibility  of  cer- 
tain women"  —  meaning  secretaries, 
dieticians  and  technicians  who  served 
with  America's  war  forces — was  laid 
on  the  table,  and  there  was  a  suggestion 
in  the  vehemence  of  the  vote  that  it  was 
likely  to  stay  there. 

The  National  Commander  was  au- 
thorized to  appoint  a  seven-member 
sub-committee  of  the  National  Execu- 
tive Committee  to  report  to  him  in  ad- 
vance of  the  New  Orleans  convention 
on  the  advisability  of  establishing  or 
recognizing  a  fathers'  auxiliary.  The 
question  of  extending  financial  aid  to 
distant  departments  to  enable  them  to 
handle  their  own  peculiar  problem  of 
unemployed  ex-service  men  was  re- 
ferred to  the  next  National  Convention 
after  hearing  the  pleas  of  Mexico, 
Panama  and  continental  Europe. 

The  Indianapolis  conference  com- 
pressed more  work  into  its  two  days  of 
existence  than  any  similar  Let,!.  1 
gathering  ever  attempted  to  perform 
in  such  a  short  space  of  time.  But  in 
all  its  undertakings  it  was  careful  not 
to  stray  beyond  the  bounds  of  its  own 
sector.  Sticking  determinedly  to  its 
muttons,  it  cleaned  up  much  of  the 
business  referred  to  it  by  the  Kansas 
City  convention,  made  easier  the  path 
of  much  other  business  that  must  wait 
on  the  New  Orleans  convention  for 
final  disposition,  and  went  tremen- 
dously at  the  Legion  problems  of  to- 
day. And  in  the  background  of  all  its 
deliberations  and  decisions  hovered  the 
figure  of  a  youngster  in  a  hospital  bed 
—smiling,  wanly  perhaps,  but  smiling 
just  the  same,  buoyed  up  by  what  was 
a  hope  and  is  now  a  conviction  that  he 
has  not  been  forgotten  by  his  buddies 
and  mates  of  1918. 


Easy  to  Play 

Easy  to  Pay 


You  will  be  astonished  at  the  ease  with  which  you  can  master  a  Saxo- 
phone.  It  is  the  easiest  of  all  wind  instruments  to  play  and  one  of  the 
most  beautiful.  Three  first  lessons  sent  free.  You  can  learn  the  scale  in 
an  hour's  practice  and  play  popular  music  in  a  few  weeks. 
Practice  is  a.pleasure  because  you  learn  so  quickly.  You 
can  take  your  place  in  a  band  within  90  days  if  you  so 
desire. 


True-Tone  Saxophone 


H  Unrivalled  for  home  entertainment,  church,  lodge  or  school. 
R  In  big  demand  for  orchestra  dance  music. 


Buescher  popularity  and 
superiority  is  proven  by 
the  fact  that  Buescher 
makes  more  Saxophones 
by  f  arthan  any  otherAmer- 
ican  or  foreign  maker. 

The  Most 
Prominent  Professionals 

Use  True-Tone  Musical  Instru- 
ments. They  have  helped  make 
famous  Tom  Brown,  Art  Hickman, 
/Clyde  Doerr,  Donald  Clark.  Clay  Smith.  Guy 
Holmes,  Paul  Whiteman,  Meyer  Davis,  Joseph, 
C.  Smi'h,  Ben  Selvin,  Ben  Kreuger,  Henry  Sant- 
ley,  Vincent  Lopez  and  thousands  of  others.  $600 
to  $1,000  weekly  for  but  two  hours  a  day  is  not  uncommon  for  musi- 
cians of  such  ability  to  earn.  You  may  have  equal  talent  and  enjoy  the 
most  pleasant  of  vocations. 


Buescher-Grand  Cornet 


The  Buescher  Grand  Cornet  is  excep- 
tionally easy  to  blow,  yet  possesses  a 
tone  of  wonderful  volume.  If  you  ex- 
pect to  learn  to  play  a  cornet,  you  should 
by  all  means  have  a  good  instrument. 
With  a  Buescher-Grand.  you  own  an  in- 
strument similar  to  that  with  which 
the  greatest  cornetists  of  America  have 
made  their  reputations. 


Free  Trial— Easy  Payments  ■^■■■■■■■■■■■■■■■■■i 


You  may  order  any  Buescher  Saxophone,  Cornet^  Trumpet, 
Trombone,  or  other  Band  or  Orchestral  Instrument  without  pay- 
ing in  advance,  and  try  it  six  days  in  your  own  home,  without 
obligation.  If  perfectly  satisfied,  pay  for  it  on  easy  payments 
to  suit  your  convenience.  Mention  the  instrument  interested  in 
and  a  complete  catalog  will  be  mailed  free.  Send  the  coupon 
for  a  free  copy  of  the  most  interesting  booklet  on  the  Saxophone 
ever  published. 

Buescher  Band  Instrument  Co. 

Makers  of  Everything  in  Band  and  Orchestra  Instruments 
6548  Buescher  Block  Elkhart,  Indiana 


CLIP  AND  MAIL 
BUESCHER  BAND  INSTRUMENT  CO. 

6548  Buescher  Block;  Elkhart,  Indiana 

Kindly  mail  tome  Saxophone  Book. 
Shall  we  also  send  you  free  Complete  Catalo-  of 
ail  Buescher  True-Tone  Brass  Band  Instruments} 


Name  

P.  O.  Address.. 


Instrument  I  play  is.. 


1 


1  /2-3  /32  carat 
Blue  Whit.-  Diamond 
Try  to  mitch  tor  60/ 


iamonds  Here  at 
60%  of  Market  Price 

The  Buys  of  a  Lifetime 

Never  in  three-quartera  of  a  century  jn  the  diamond 

business,  have  we  offered  such  bargains  as  we  do  now  compared 
with  prevailing  prices.  Diamonds  right  now  at  rock-bottom  even  in 
regular  market.  Yet  ours  are  but  60%  of  market  prices.  The  op- 
portunity of  a  lifetime.  Buy  now  —  ths>  trend  is  already  up- 
wards, hut,  our  diamond  prices  are  based  on  unpaid  loan  diamonds 
lef^on  our  hands  for  a  fraction  of  their  real  value. 

Why  Pay  Full  Prices 

Costs  Nothing  to  See 

This  diamond  banking  house,  %  century  old,  rated  more  than 
$1,000,000.00,  takes  this  way  of  turning  into  cash  the  diamonds  on 
which  money  was  loaned  and  not  repaid.  Also  many  bargain  gems 
from  other  sources.  See  the3e  bargains  as  the  wisest  buyers  do. 

Semi  for  Latest  Bargain  List 


Every  pem  folly  and  minutely  dopcrlbed. 

Radically  different  from  a  catalog  Any 
gemsentyou  onapprova)  without  slightest 
obligation  tolmy.  Write  now ,  The  very 
atono  you  wish  may  be  In  this  present 
list  at  a  price  that  will  amaze  you.  j 
Send  this  coupon  now.  / 


JOS.  DE  ROY  &  SONS 

8783  DeRoyBldg„Plttsburg.Pa. 


JOS.  DE  ROY  &  SONS 

Only  Opposite  Poet  Office* 

8783  DeRoyBldg.,Piltsburgh,Pa. 

Rr  frrcncrp  hy  permixriion  — • 


Marine  NaU 
Union  Trust  C 
burgh.  Pa  Yc 
can  look  us  up  ■ 
cantite  agenda 
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STUDY  AT  HOM£ 

Become  a  lawyer.  Legally 
J  trained  men  win  nitrh  positions 
and  bis  success  in  business 
and  public  life. Greater  oppor- 
tunities  now  than  ever  before. 
Be  independent— be  a  leader. 
Lawyers  earn. 
—  ■  $3,000  to  $10,000  Annually 
We  (mide  yon  step  by  etep.  You  can  train  at  home 
donna  spare  time.  Lett, a  send  you  records  and  letters 
from  Latialle  students  admitted  to  thu  bar  in  v*.t  iouB 
States.  Money  refunded  aecordins:  to  our  » .  u  u  <  1  ■  ■ 
I  Bond  if  dissatisfied.  Degree  of  LL.  B.  conferred. 
Thousands  of  successful  utudentB  enrolled.  Low  cost,  easy  terms. 
We  furnish  all  text  material,  including  fourteeo-volume  Law 
Library.  Get  our  valuable  120-page  "Law  Guide"  and  "Evidence" 
books  FREE.  Send  for  them-NOW. 

La  Salle  Extension  University*  Dept.  2361  -L  Chicago 


What  15c  Will  Bring  You 

Only  15  centsgives  you  the  Pathfinder  13  Efmrt*  tllA 
weeks  on  trial.  The  Pathfinder  ia  a  cheer-  ■  ■  VIM  UIC 
ful  illustrated  weekly,  published  at  the  Ma-  M«»f  aAft'c 
tlon's  center  for  people  everywhere;  an  inde-  1^6  u  HUH  *9 
pendent  home  paner  that  tells  the  story  of  the  «  f%|4*o| 
world's  news  in  an  interesting,  undcrst  and  ibie  \#0|*llCII 
way.  This  splendid  National  weekly  costs  but  $  1  a  year.  The  Path- 
finder is  the  Ford  of  the  publishing  world.  Splendid  serial  and  short 
stories  and  miscellany.  Question  Box  answers  i/ourquestions  and 
is  a  mine  of  information.  Send  15  cents  and  we  will  send  the 
Pathfinder  on  probation  13  weeks.  The  15  cents,  does  not  repay 
us,  but  we  are  glad  to  invest  in  new  friends.  Address  : 
The  Pathfinder,  6  46  Langdon  Sta.,  Washington,  D.  C. 
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THE  AMERICAN  LEGION  WEEKLY 


25-C'allbre  ReRiila-J 
tlon    7-shot,  Blue 
Steel,  Handsome 
Automatic;  accurate 
and  reliable;  high- 
est grade  material 
and  workmanship; 
double   safety  at- 
tachment makes 
accidental  discharge 
utterly  impossible 
perfect  grip;  small, 
compact;  you  need 
this  gun  for  your  pro- 
tection.     This  gun 
sells    as    high  as 
S22.00;  get  one  now. 
No.  146,  while  they 
last  $8.75 


PMCESontKese 
PISTOLS 

*Q75 


SHOOTS 
STANDARD 
AMMUNITION 


$25  Military  Model 

f $10.75 

A  MAN'S  gun,  built  for  hard 
service.  32-calibre,  with  EXTRA 
magazine  FREE.  A  10-shot  gun. 
Our  specially  low  pr;ce  NOW,  for 
32-calibre  No.  246.  while  they 
last  $10.75 


HERE  IS  YOUR  LAST  CHANCE 
TO  GET  ONE  OF  THESE 

TROPHIES  the  WORLD  WAR 

QUANTITY  LIMITED— GOING  FAST 


$14.00 
GIrman  MAUSER 

Latest  model;   9-shot  Automatic. 
The  World-Famous  Most  Powerful 
Weapon  known;  is  perfectly  bal- 
anced with  substantial  and  com- 
fortable errip:  accurate  and  efficient;  two  safety 
flat -shaped;  has  no  sharp  edges  or  projections  e 
the  pockets;  it  is  solidly  and  simply  constructed  frorr 
can  be  dismantled  and  reassembled  in  a  few  seconds. 
Our  Specially      25-CaI.,  No.  846.  , 
Low  Prices        32-Cal.,  No.  846A  . 


$24.50 


German  LUGER 

3U-Calibre  3Ji-ineh  barrel,  9-Shot 
Automatic,  with  automatic  maga- 
zine ejector;  the  latest,  beet  and 
most  reliable  pistol  made.  Safety 
attachment.  Our  Specially  Low 
Price  30-Calibre  No.  946.  .'$24.50 
THESE  PISTOLS  SHOOT  AMERICAN 
STANDARD  AMMUNITION 

ALL   OUR    MERCHANDISE    IS    BRAND  NEW 

Order  one  of  these  Specials  NOH . 
Mail  orders  promptly  tilled  upon  receipt  of 
cash  or  money  order,  or  if  you  prefer 

SEND     NO  MONEY 

We  ship  by  return  mail.    You  pay  Postman  on 
arrival.   Full  satisfaction  guaranteed  or  money  back. 
Bank  Reference. 

IMPORT  TRADING  CO. 

2S8  BROADWAY,  Dept.  46  NEW  YORK  CITY 


Examinations  soon.    SlfiuO  to  S2300  a  year. 
Steady  life-time  job.    Common  education'  suf- 
ficient.   No  "pull"  necessary.  Mail  coupon  for 
■■■••■•■■•■■•••■•^  Catalog. 

Patterson  Civil  Service  School  \ 

Dept.  632-S  ROCHESTER,  N.  Y.  * 

Sirs:  Send  me  without  charge  your 
Catalog,  describing  this  and  other 
U.  S.  Government  positions. 


Address 


PATTERSON 
CIVIL 
SERVICE 
p  SCHOOL 
%  Dept.  632-S 
•  Roches- 
\    (or,  N.Y. 


Keeping  Step  with  the 
Legion 

(Continued  from  page  10) 

doesn't  give  the  Legion  more  space  in 
his  valued  periodical.  Maybe  it's  just 
because  the  editor  doesn't  know  how  to 
get  Legion  news.  If  that's  the  case, 
do  as  hundreds  of  other  posts  are  doing 
and  try  The  American  Legion  News 
Service  on  him. 

"Ten  thousand  daily  and  weekly 
newspapers  use  this  material  already. 
The  News  Service  collects  stories  of 
Legion  men  and  their  activities  from 
all  over  the  country  and  works  them 
into  news  features  which  newspapers 
are  pleased  to  use.  Weekly  papers 
get  paragraphs  for  a  Legion  column; 
dailies  get  separate  morning  and  eve- 
ning service,  and  there  are  all  kinds 
of  other  publicity  devices. 

"If  you  want  to  see  these  stories  in 
your  home  paper,  write  The  American 
Legion  News  Service,  627  West  43d 
Street,  New  York  City,  and  get  some 
samples.  Show  the  samples  to  your 
favorite  editor.  He'll  probably  want 
to  use  some  of  it  right  away,  because 
it's  of  general  interest,  as  well  as  of  in- 
terest to  Legionnaires  and  ex-service 
men." 

We  told  the  News  Service  man  that 
we  had  our  mind  made  up  as  to  who 
our  favorite  editor  was  but  he  reminded 
us  sternly  that  the  motto  of  the  News 
Service  is  "Facts,  not  opinions." 


Calling  in  the  Folks 


TWO  weeks  ago  a  request  for  letters 
telling  what  Legion  posts  have  done 
for  their  communities  was  printed  in 
this  department.  That  request  is 
hereby  repeated,  and  while  we  put  our 
feet  on  our  desk  and  sit  back  to  wait 
for  answers,  we  shall  yield  our  type 
writer  to  Dr.  B.  A.  Washburn,  retiring 
commander  of  Chief  Paduke  Post  of 
Paducah,  Kentucky,  and  also  a  member 
of  the  state  executive  committee.  We 
assume  that  Dr.  Washburn  was  an 
army  or  navy  medic,  but  regardless  of 
the  quantity  of  iodine  he  may  have  ap- 
plied to  human  backs,  he  evidently  does 
not  appiove  this  treatment  for  ailing 
posts. 

At  the  close  of  the  first  year'  of  this 
post  (he  writes),  there  was  one  record  of 
the  year's  work  that  attracted  attention 
and  also  required  serious  thought  and  con 
sideration  on  the  part  of  its  officers.  It 
was  this:  We  had  made  a  failure  in  re- 
gard to  co-operation  between  the  ex-service 
men  and  the  citizenship  of  our  county. 

The  post  officials  decided  to  get  an  ex- 
pression from  some  of  the  leading  business 
men  and  bankers  of  our  city  in  regard  to 
the  personal  attitude  that  they  had  toward 
the  post.  I  sent  personal  requests  to  them, 
numbering  a  membership  of  25.  As  a 
result  we  formed  what  was  termed  the 
Citizens'  Advisory  Board. 

The  letter  was  an  invitation  and  a  re- 
quest for  them  to  accept  the  membership 
on  this  board  for  the  purpose  of  assisting 
us  in  all  programs  on  legal  holidays,  also 
to  assist  in  rendering  us  financial  aid,  like- 
wise to  counsel  us  in  all  matters  that  con- 
cerned the  post  and  the  citizenship  of  our 
county. 

It  was  gratifying  indeed  to  read  the 
replies  from  these  men.    Every  letter  con- 


Invents  New  Easy  Way  to 

LEARNTODANCE 


Arthur    Murray,    America's  greatest 
teacher  of  social  dancing,  has  invented  a 
remarkable  new  method  which  enables 
anyone  to  learn  all  the  newest  ballroom  dances  at  home 
In  only  a  few  hours,  at  very  little  cost. 

FREE  DANCING  LESSON 

Arthur  Murray's  method  is  so  simple, 
even  a  child  can  learn  quickly.  No  music 
or  partner  is  needed.  "More  than  60,000 
learned  to  dance  by  mail."  Your  success 
is  guaranteed! 

For  a  short  time  only,  Arthur  Murray 
will  give  you  a  free  dancing  lesson  (also 
secret  of  leading  and  how  to  gain  confi- 
dence) to  prove  how  easily  and  quickly 
you  can  learn.  To  help  cover  cost  of 
mailing,  send  10c.  Act  now  and  be  a 
good  dancer  soon! 

ARTHUR  MURRAY.  Studio  121,  290  B'way,  N.  Y. 


We  Pay  $7  a  Day 


taking  orders  for  new  Guar- 
anteed Hosiery   for  men, 
women.children.  Allstyles 
and  colon.  Written  guar- 
antee with  each  pair  to  wear 
and  satisfy  or  new  hose  free. 
MEN  OR  WOMEN 

Year  rsund  position.  No  lay-offs.  Regu- 
lar customers  andrepeatorders make 
you  a  steady  income  and  a  big  pay- 
ing business.  Big  money  for  opare 
time.  No  experience  is  necessary. 
Write  for  complete  line  of  samples' 

JENNINGS  MFG.  CO. 
,Hose- 104        Dayton,  Ohio 


DOLLARS  IN  HARES 

We  pay  $7.00  to  $18.50 
and  up  a  pair  and  ex- 
press charges.  Jtig  Prof- 
it. We  furnish  guaran- 
teed high  grade  stock 
and  buy  all  you  raise. 
Use  back  yard,  barn, 
cellar,  attic.  Contract 
and  Illustrated  Catalog  Free. 

Standard  Food  &  Fur  Ass'n 
403B  Broadway  New  York 

Regulation  O.D.  SO'B 

WOOL  SHIRTS  SENT  POSTPAID 

Made  with  two  military  pockets,  double 
stitched  double  elbow,  and  lined  bosom. 
Each  shirt  marked  "Gov't.  Standard." 
Fine  for  Sportsmen  and  outdoor  work. 
Money  cheerfully  refunded  if  unsatisfac- 
tory. Send  postcard  giving  size  and  pay 
the  postman  when  delivered. 

ARMY  &  NAVY  SUPPLY  HOUSE 

Box  388  Ladysmith,  Wis. 


LEGIONNAIRES! 
Ri£  Chance  to  VI  a k e  Money 

1  will  show  you  how  to  increase  your  earnings. 
Work  all  or  spare  time.  No  experience  necessary. 
Demand  for  Dress  Goods  increasing  every  day. 
Big  selling  season  ahead.  Write  today  for  full 
information. 

SIDEM  AN 

1053  Main  St.,  Kansas  City,  Mo. 


I  Which  SetsOo  your  Tongue  Dnseen,  St  NEVER  FAILS  Anybody 
Imt.Birdsetc.  The  CLAXOPHONE,  with  Full  Instructions,  a  Set 
|0f  SECRET- WRITING  TRICK,  (beats  Invs., Ink)  a  MAGIC-DIAL 
Trick,  (a  Great  Money  maker)  ALSO,  This  Marvelous  Novelty. 

NEW  SCIENTIFIC  WONDER  sm9>.withn  *°u 

^m  Apparently 
See  thru  Clo- 
thes, See  the 
bones  in  your 
Fingers,  Lead] 
jil  Pencil,  etc 

 iNoend  of  fui 

by  pre-paid  Mail  for  *|  QC- 


'FOB  25C*  BIG  Fur* 

||WE  SEND  ALL  ABOVBN 
I  8  For25cts.  A 


r  Free  with  each  25  ct. order- 


CLAXO  TRICK  CO.DepU-A-L,NEW  HAVEN, CT.i 

WE  GIVE   The   BEST  and   MOST   for  The   MONEY.  | 


FEBRUARY  3,  1922 
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Learn  Photography 

Good-paying  positions  in  the  best  studios  in  the  coun- 
try await  men  and  women  who  prepare  themselves 
now.  For  28  years  we  have  successfully  taught 

Photography 


Splendid 
Chance 

for 
Disabled 
Soldiers 


Our  graduates  earn  $S5  to  flOO  a  week. 
We  assist  them  to  secure  these  positions. 
NOW  is  the  time  to  fit  yourself  for  an  ad- 
vanced position  at  better  pay.  Terms  easy, 
living  inexpensive.  Largest  and  best  school 
of  its  kind.  Write  for  catalog  today. 
ILLINOIS  COLLEGE  of  PHOTOGRAPHY 
Box  AL-555,  Wabash  Avenue,  Effingham,  Illinois 


Send  for  FREE  Catalog  No.  1032-G 

Showing  the  largest  assortment  of 
the  most  exquisite  Jewelry.  Gen- 
uine Diamonds,  standard  makes  of 
Watches.  Silverware  and  French 
Ivory  Toiletware.  Everything  at 
rock  bottom  prices — ten  months 
to  pay  on  anything.  Address 
Dept.  1032-G. 

Capital  $1,000,000 
**The  House  of  Quality" 

L.  W.  SWEET,  Inc. 

1650-1660  Broadway,  New  York 

Copyrighted  1!I20  by  L.  W.  Sweet.  Inc. 


AGENTS:  $60  a  Week 

taking  orders  for  Kerogas  Burner- 
fits  any  stove.  Burns  kerosene  (coal  oil),  cheapest 
fuel  known.    Quickly  lighted;  turns  off  by  valve. 


Easy  to  get  orders  on  account  of  high  price  and  scarcity 
of  coal.  Work  spare  time  or  full  time.  Write  for  sample. 
Thomas  Mfg.  Co.       B-501      Dayton,  Ohio 


LEARN  PIANO 


Bo 


This    Interesting  Fr 

shows  how  you  can  become  a  skilled 
player  of  piano  or  organ  in  your  own- 
home, at  one-quarter  usual  cost.  Dr. 
Qufnn'*  famous  Written  Method  is  en- 
dorsed by  leading  musicians  and  heads 
of  State  Conservatories.  Successful 
25  years.  Plays  chords  at  once  and 
complete  piece  in  every  key_withln  4 
n  understand.  Fully  illustrated.  For  be- 
ting. All  music  Iree.  Diploma  granted. 
_    jook  "How  to  Learn  Piano  or  Organ." 

M.  L.  QUINN  CONSERVATORY,  Studio  AL-42 
598  Columbia  Road,  Boston  25,  Mass. 


lessons 

ginners i 
Write  today  foi 


3  only 


Write  for  my  big  FREE  Book,  "How  to  ] 
come  an  Electrical  Expert"  and  Jearn  t 
you  can  earn  $12  to  $30  a  day.  Spare  time  c 
•  is  needed  and  your  success  is  guaranteed. 
Electrical  Experts  are  in  demand.  More  jobs 
are  open  than  there  are  men  to  fill  them. 
Write  today.  CHIEF  ENGINEER, 
Dept. 482,  2150  Lawrence  Avenue*  Chicago] 


POULTRY  BOOK 

Latest  and  best  yet;  144 

pages,  215  beautiful  pictures  and  color  plates. 
Hatching,  rearing,  feeding  and  disease  infor- 
mation; describes  the  busy  Poultry  Farm 
handling  .53  varieties  including  Indian  Run- 
ners.   Tells  how  to  properly  choose  fowls, 
c[iKs.  incubators,  cheap  feed  and  PURE- 
rr i  d  BABY  CHICKS.    This  practical  book 
worth  dollars  mailed  for  10  cents. 
Berry's  Poultry  Farm,  Box  52  Clarlnda,  Iowa 

BONUS  MEN 

ATTENTION! 

Insure  your  future.  Learn  the  auto  business. 
It  offers  the  best  opportunities  for  well  trained 

men.    Write  today  for  Free  Catalog. 
CLEVELAND  AUTOMOBILE  SCHOOL 

1817  East  24th  St.  Cleveland,  Ohio 


tained  an  expression  of  one  hundred 
percent  Americanism. 

The  post  officials  met  with  the  Citizens' 
Advisory  Board  and  discussed  matters  con- 
cerning the  post  and  its  work.  At  this 
meeting  we  asked  for  $1,000  for  use  as  a 
fund  for  ex-service  men  in  distress,  which 
was  immediately  given. 

The  board  has  been  the  means  of  stimu- 
lating the  post  members  to  increase  the 
membership  and  maintain  a  high  standard 
of  organization. 

Note  that  in  Paducah  the  chief  bene- 
fit of  this  community  co-operation  was 
to  the  post  itself.  But  the  people  of 
Paducah  benefited  too.  That  is  the 
beauty  of  any  worthy  community  enter- 
prise undertaken  by  a  post;  the  result- 
ing good  is  bound  to  be  reciprocal.  The 
Golden  Rule,  like  a  ten-gauge  shotgun, 
has  a  powerful  recoil. 


Cards  and  Things 


"HPELL  them,"  began  the  Circulation 

1  Manager,  as  we  paid  him  our  regu- 
lar weekly  visit  in  search  of  the  Hot 
Dope,  "tell  them  that  if  they  get  two 
copies  of  the  Weekly,  which  is  bad,  or 
if  they  don't  get  any  copies,  which  is 
worse,  to  let  me  know.  If  they  get  two 
copies,  I'd  like  to  have  their  old  and 
new  addresses,  so  that  I  can  check  up 
on  the  trouble. 

"Tell  them  they're  doing  fine  with 
the  cards.  All  I  can  say  is  to  repeat 
what  I've  told  them  before;  to  wit, 
namely  and  as  follows:  Individual 
members  should  see  their  addresses  are 
given  correctly  and  that  their  names 
can  be  read;  the  name  of  the  post,  town 
and  State  should  be  on  the  card;  it 
should  be  stated  whether  the  subscrip- 
tion is  new  or  a  renewal,  by  crossing 
out  on  the  card  whichever  it  is  not;  the 
name  and  address  should  be  printed 
rather  than  written." 

We  saw  that  the  Circulation  Manager 
was  a  busy  man,  and  so,  carefully 
picking  our  way  through  the  bales  of 
subscription  cards  that  hid  his  desk 
from  view,  we  left  him. 

We  are  glad  to  announce  that  it 
has  been  arranged  that  Auxiliary  mem- 
bers can  get  the  Weekly  for  the  extra 
special  particular  price  of  one  dollar  a 
year.  It  costs  something  like  $1.30  to 
publish  the  magazine  for  52  issues. 
Auxiliary  members  can  get  from  their 
unit  secretaries  (after  the  unit  secre- 
taries have  requested  them  from  the 
circulation  department  of  the  Weekly) 
cards  on  which  unit  secretaries  can 
certify  the  good  standing  of  individual 
members,  for  the  dollar-a-year  offer  is 
made  only  to  bona  fide  Auxiliary 
members. 


Something  in  an  Envelope 


EVERY  once  in  a  while  we  feel  like 
going  after  one  of  those  $25,000 
jobs  for  forceful  letter  writers,  but  the 
fact  that  as  a  beginner  we  might  have 
to  start  at  a  $20,000  desk  holds  us  back. 
Still,  we  are  always  interested  when 
evidence  reaches  us  showing  just  what 
a  letter  can  do.  Montpelier  (Vermont) 
Post  has  submitted  a  good  example. 
Writes  Post  Adjutant  Michael  J. 
Cohan : 

A  man  will  take  notice  of  a  personal  let- 
ter where  he  wouldn't  look  at  a  post  card. 
I  know  this  is  a  fact,  because  we  used  to 


CARTOONISTS 

MAKE  BIG  MONEY 

Every  time  Sid  Smith  makes  a  stroke  of  bis 
pen  millions  of  people  laugh.  Every  laugh 
means  money  for  the  man  who  creates  it.  Andy 
and  Min  earn  big  money  for  Sid  Smith  every  day. 

Illustrating  and  cartooning  arc  paying  men 
like  Briggs,  Smith,  Fontaine  Fox  and  J.  N. 
Darling  from  SI 0,000  to  $100,000  a  year.  You 
may  have  ideas  that  are  equally  good.  Let 
Federal  training  develop  your  talent  and  give 
you  the  skill  to  put  your  ideas  on  paper. 
GET  THIS  FREE  BOOK 

Write  today  for  a  free  copy  of  the  book,  "A 
Road  to  Bigger  Things."  Send  6c  in  stamps  to 
cover  postage.  It  tells  of  opportunities  in  the 
art  world  and  explains  the  Federal  course  of  in- 
struction under  60  of  America's  leading  illus- 
trators and  cartoonists.  Mention  your  age. 

FEDERAL  SCHOOLS,  Inc. 

252  Federal  School  Bldg.,  Minneapolis  Minn. 


Don't  Drift 

Two  interesting  hours  at  home  fil- 
$7    ling  out  the  Bolger  Vocational  Chart 
will  show  you  the  job  you  can  do  best. 
No  studying  necessary.    No  waiting. 
Based  on  recognized  scientific  laws. 
Find  the  life  work  for  which  you  are 
naturally  adapted.    Earn  more  money. 
Send  for  free  Booklet  N 
Bolger  Vocational  Service,  Inc. 
296  Broadway.  New  York  City 


THROW   YOUR  V0I 

Under  the  table,  into  a 
Trunk,  down  Cellar  or 
anywhere.  Our  lessons 
in  VENTRILOQUISM 
teaches  you.   With  our 

VENTRIL0 

(fits  in  the  mouth  and 
cannot  be  seen)  you 
imitate   Birds,  Ani- 
mals,   etc.  without 
moving   your  lips. 
This  outfit  and  book  of 
JOKES  by  mail  for  10c, 
ARDEE  CO., 
Box  170  Stamford,  Ct 


high  School  Course 
in  2  Years 


can  complete 
this  simplified  High 
School  Course  at  home  in* 

side  of  two  years.  Meets  all  requirements  for  entrance  to  college 
and  tbe  leading  professions.  This  and  thirty. eix  other  practical 
couiBea  are  described  in  our  Free  Bulletin,   Send  for  it  TODAY. 

AMERICAN  SCHOOL 
DaDt.H23.   Praia'  Avo.  &  5Sth  St.  CHICfcCT 


PATENTS  Secured 

Prompt  service.  Avoid  dangerous  delays.  Send  for 
our  "Record  of  Invention"  form  and  Free  Book 
telling  How  to  Obtain  a  Patent.  Send  sketch  or 
model  for  examination.  Preliminary  advice  with- 
out charge.  Highest  References.  Write  TODAY. 
J.  L.  Jackson  &  Co.  312  Ouray  Bldg.. 
Washington  D.  C. 
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Here's  your  opportunity  to  get 
two  shirts  for  the  usual  price  of 
one.  These  are  genuine  U.  S. 
Army  flannel  shirts  and  are  re- 
inforced throughout.  Has  two 
pockets,  attached  collar  and  is  cut 
full.  We  guarantee  you  will  be 
entirely  satisfied  or  we  will  refund 
your  money.  Color — khaki  only. 
Sizes  14  to  17. 

PAY  POSTMAN 
SEND  NO  MONEY.  Just  rush 
name,  address  and  size.  Your  two 
shirts  will  be  delivered  to  your 
door.  Pay  postman  only  $4.25 
and  postage. 

CIVILIAN  ARMY  AND  NAVY 
SUPPLY  CO. 
Dept.  403,        461  Eighth  Av.,  Ntw  York 


Made  of  pliable  Chrome  Leather 
Oak  Leather  Heels, 
Double  Thick 
Soles.     Dirt  and 
Water  Proof. 


KffihM 


Broad,  Solid 


Pay  Postman 

Send    no  money. 


lust     send  your 
name,     address  and 
size.    Your  shoes  will  be  Bent  by 
return  mail.    Pay  postman  $2.85  and  postage  on  arrival. 

CIVILIAN   ARMY  &  NAVY  SHOE  CO. 
Dept.  404.  *6l  8th  Ave.,  New  York. 


Fine  Quality  silk  knit  ties, ' 
55c  each.  $1  to  SI. 50  value. 
Fasteolors.  Dark  brown,  dark  blue,  black.  Harmonizing 
silk  embroidered  dots.  Closely  knit  to  give  long  wear. 
Send  No  Money.  Give  name,  address  and  color  wanted. 
Pay  postman  only  65c  each  plus  a  few  pennies  postage. 
Complete  satisfaction  or  money  back.  Order  one  or  more  today. 
CASSMAN  BROTHERS.  Oept.  32 . 3014  E.  92d  St.,  Chicago 

We  Pay  $8  a  Day 

taking  orders  for  Insyde  Tyres — inner 
armor  for  automobile  tires.  Positively 
prevent  punctures  and  blowouts.  Guax- 
|  anteed  to  give  double  tire  mileage. 
|      We  Want  2000  Representatives 
■  Easy  to  get  orders.   Every  auto  owner  a  proa- 
'  pect.   Old  worn-out  casings  will  give  three  to 
five  thousand  miles  more  service.  Use  over  and 
over  again.   Demand  enormous.  Write  quick 
and  get  started. 

AMERICAN  ACCESSORIES  CO.,  B 1806 Cincinnati,  0. 


I  THI 

m  r»i 


DNS  1 


THE  RELIGIOUS  CONVICTIONS 
OF  AN  AMERICAN  CITIZEN 

By  William  Howard  Taft,  LL.D. 

and  other  liberal  religious  literature  sent  FREE. 
Address:  M.  MATHEWS,  Room  2-G 
25  Beacon  Street,  Boston,  Mass. 


AGENTS  W&M 

£CA  (tOAfl  per  week.  Free 
POU  $£UU  samples  GOLD 

SIGN  LETTERS  for  store  and  office 
windows.  Anyone  can  put.  them  on. 
Bis  demand  everywhere.  Liberal 
offer  to  general  agents. 

METALLIC  LETTER  CO.  429-F  N.  Clark,  Chicago 


issue  cards  and  our  highest  average  mem- 
bership at  meetings  was  about  six  men. 
We  have  just  tried  a  letter — and  it  brought 
out  sixty  men  last  week.  The  men,  many 
of  them,  came  to  me  and  said  it  was  the 
personal  letter  which  brought  them  out. 
It  made  them  feel  that  they  were  not 
just  members  but  really  someone  whom 
the  post  was  interested  in  individually. 

As  we  see  it,  this  plan  is  infeasible 
in  a  large  post,  but  wholly  practicable 
in  a  small  one,  and  that  is  just  where 
a  good  attendance  is  most  needed.  One 
man  absent  in  a  thousand  members  is 
only  one-tenth  of  one  percent;- one  man 
absent  in  twenty  members  is  five  per- 
cent. We  used  up  enough  time  and 
paper  getting  at  those  statistics  to 
stand  squarely  behind  them. 


Post  Trustee's 


THE  Legion  is  founded  on  the  prin- 
ciple of  representative  government. 
National  Conventions  cannot  be  con- 
ducted on  the  town  meeting  plan,  where 
every  member  of  the  community  has  a 
direct  voice  in  the  community's  affairs. 
True,  there  were  moments  at  Kansas 
City  last  fall  when  it  looked  as  if  the 
whole  Legion  was  there,  but  even  then 
it  was  not  the  crowds  that  were  doing 
the  real  work — it  was  the  group  of  a 
thousand-odd  delegates  in  the  conven- 
tion hall. 

A  post,  unless  it  is  of  big  dimensions, 
can  usually  get  along  with  a  minimum 
of  delegated  authority,  but  even  the 
average-size  post  sometimes  finds  it 
practicable  to  establish  a  representative 
group  among  its  membership.  At  its 
recent  annual  meeting  Horicon  (Wis- 
consin) Post  amended  its  constitution 
to  provide  for  post  trustees,  whose 
duties  are  to  hold  and  care  for  the 
property  of  the  post  and  to  co-operate 
and  advise  with  the  executive  committee 
on  all  emergency  business,  the  decisions 
so  reached  being  final. 

In  the  past,  when  the  post  was  con- 
fronted by  an  emergency,  a  special 
meeting  had  to  be  called,  and  practice 
proved  that  attendance  at  special  meet- 


ings was  often  too  small  to  warrant  the 
expense  involved.  The  adoption  of  the 
trustee  plan  makes  special  post  meet- 
ings unnecessary.  It  does  not,  of 
course,  empower  the  trustees  to  pass 
on  questions  which  should  rightfully  be 
disposed  of  at  regular  meetings. 


Elementary,  Watson 

OCCASIONALLY,  by  roundabout 
methods  borrowed  from  Sherlock 
Holmes,  we  come  across  the  activities 
of  a  post  which  has  hidden  its  light 
under  a  messkit  and  goes  about  doing 
good  by  stealth.  Thanks  to  Gus  Melan, 
a  hospital  patient  at  Mont  Alto,  Penn- 
sylvania, we  have  uncovered  a  whole 
nest  of  them.  Gus  and  274  other  bud- 
dies are  fighting  the  battle  of  Mont 
Alto  in  what  he  describes  as  "a  compact 
two-story  building  at  the  foot  of  a  hill 
in  the  center  of  a  large  forest."  Neigh- 
boring posts,  however,  have  converted 
their  membership  into  amateur  woods- 
men and  penetrated  the  heart  of  the 
forest,  proving  that  you  can't  put  a 
hospital  where  the  Legion  won't  find  it. 
Writes  Gus: 

Thanks  to  the  courtesy  of  the  Legion 
posts  of  Pennsylvania,  a  capacious  club 
room,  now  in  process  of  erection,  will  be 
equipped  with  money  derived  from  contri- 
butions and  entertainments  organized  by 
them.  We  wish  to  thank  the  posts  of  the 
surrounding  towns,  especially  Waynesboro, 
for  their  incessant  efforts  to  provide  us  with 
amusements  of  various  kinds1.  They  have 
greatly  helped  in  relieving  the  monotony  of 
our  hospital  life  and  at  the  same  time  con- 
veyed to  the  patients  the  assurance  that 
The  American  Legion  is  ever  willing  to  do 
anything  possible  toward  making  the  lot  of 
the  hospitalized  ex-service  man  as  bearable 
as  can  be. 

We  are  glad  to  print  Gus's  card  of 
thanks  and  to  assure  him  that  the  Le 
gion  will  keep  its  eyes  and  hearts  on 
Mont  Alto  and  every  other  service 
hospital  until  the  bugs  are  out  of  every 
T.  B.  veteran's  system. 


Adjusted  Compensation  Data 


Legionnaires  who  wish  to  study  the 
arguments  and  statistics  of  adjusted  com- 
pensation may  make  use  of  the  following 
documents: 

American  Legion  National  Legislative 
Committee's  letter  to  senators  and  repre- 
sentatives, urging  passage  of  Adjusted 
Compensation  Bill,  July  8,  1921.  Obtainable 
from  the  committee,  530-536  Woodward 
Bldg.,  Washington,   D.  C. 

"A  History  of  the  Adjusted  Compensa- 
tion Legislation,"  by  John  Thomas  Taylor, 
Vice-Chairman,  American  Legion  National 
Legislative  Committee.  Copies  were  dis- 
tributed to  posts  in  October,  1921. 

Senate  Document  No.  48,  67th  Congress, 
First  Session,  containing  the  President's 
message  urging  recommitment  of  the  Ad- 
justed Compensation  Bill,  letters  from  the 
Secretary  of  the  Treasury,  favorable  report 
of  the  Senate  Finance  Committee  and  com- 
plete text  of  the  Adjusted  Compensation 
Bill.  Obtainable  through  your  Congress- 
man. , 

Congressional  Record:  July  7,  1921, 
speech  by  Senator  Pittman  of  Nevada, 
pages  3639  to  3641;  July  12-,  1921,  speech  by 
Senator  Jones,  of  New  Mexico,  pages  3825 
to  3831;  July  15,  1921,  speeches  by  Senators 
Walsh  of  Massachusetts,  Pittman  of  Nevada 


and  Trammell  of  Florida,  pages  3980  to 
3985,  3988  to  .3989  and  3993  to  3996.  If 
your  senator  or  representative  cannot  ob- 
tain these  copies  of  the  Record  for  you, 
they  may  be  had  from  the  Superintendent 
of  Documents,  Government  Printing  Office, 
Washington,  D.  C,  in  which  case  a  charge 
of  twenty-five  cents  for  the  three  issues 
"must  be  paid.  They  are  also  usually  avail 
able  in  public  libraries. 

Editorials  and  articles  in  The  American 
Legion  Weekly:  "Adjusted  Compensation 
Why  and  How,"  July  8,  1921,  page  12 
"Why  I  Favor  Adjusted  Compensation,"  by 
Representative  Joseph  W.  Fordney,  July  15 
1921,  page  3;  "Adjusted  Compensation  and 
the  People"  (with  official  figures  of  compen 
sation  votes  in  States),  July  15,  1921,  page 
10;  "Mr.  Harding  and  Compensation,"  July 
29,  1921,  page  10;  "The  Arithmetic  of  Com 
pensation,"  by  Senator  Porter  J.  McCumber 
August  19,  1921,  page  9;  "Compensation 
and  a  Nation's  Honor,"  by  Senator  Arthur 
Capper,  September  9,  1921,  page  7;  "Why 
I  Am  for  Adjusted  Compensation,"  by  Sil 
ver  Button,  November  5,  1921,  page  5 
"Precedents  for  Compensation,"  by  Davie 
Frisbie,  December  9,  1921,  page  6;  "Com- 
pensation— and  a  Financier,"  December  23 
1921,  page  15;  "From  a  Federal  Reserve 
Banker,"  December  30,  1921,  page  10. 


Have  You 
Learned  to 
Typewrite  Yet? 


Universal  typing  is  here.  People  are  abandoning  the  slow,: 
tiring  task  of  long-hand  writing.  How  long  are  you  going  to 
cling  to  it,  in  this  world  of  advancement?  Everybody  dislikes  to 
receive  long-hand  letters.  And  everyone  shirks  at  correspond- 
ence when  it  has  to  be  done  the  old-fashioned,  tiring  way.  So 
join  the  progressive  throng — get  a  typewriter  NOW. 


Free 
Trial 

We  ship  the  Oliver 
for  five  days'  free 
trial.  Let  it  sell  it- 
self. Or  send  it  back. 


14  Months 
To  Pay 

Pay  for  this  Oliver 
while  you  use  it. 
Only  $4  per  month 
and  you  soon  own  it. 


$49,50  or  *100?  Which  would  you 
rather  pay  for  a  standard  typewriter? 


For  25  years  all  standard  typewrit- 
ers have  been  priced  at  $100  or  over 
and  still  are — except  the  Oliver. 

It  is  the  only  standard  typewriter 
selling  at  half.  It  is  the  only  standard, 
$100  typewriter  being  marketed  direct 
from  the  factory. 

Were  it  not  for  this  simplified-  sell- 
ing plan,  the  price  of  the  Oliver  would 
also  be  $100  or  over.  For  it  is  the 
same  fine  machine,  the  finest  model 
we  have  ever  built.  Over  900,000  have 
been  sold. 

We  simply  sell  the  identical  $100 
Oliver  direct  from  the  factory,  and 
subtract  all  the  extravagances  of  com- 
plicated selling.  We  have  found  that 
it  is  needless  to  maintain  a  high  army 
of  salesmen  and  agents.  We  have 
found  it  unnecessary  to  sustain  a 
costly  chain  of  branch  offices  in  over 
50  cities. 

The  $50.50  you  save  is  the  sum  that 
it  would  cost  us  to  sell  the  Oliver  the 
roundabout  way.  Plus  a  saving  made 
because  of  the  volume  of  business  cre- 
ated by  our  plan. 

Send  No  Money 

We  let  the  Oliver  sell  itself.  We 
ship  it  to  you  for  free  trial.  Then  you 
can  compare  it  with  other  standard 
typewriters  at  $100  or  over. 


You  become  your  own  salesman. 
You  are  the  sole  judge.  No  anxious 
solicitor  will  urge  you.  In  the  privacy 
of  your  own  office  or  home  you  can 
decide  for  or  against  the  Oliver. 

If  you  want  to  own  it,  send  us  $49.50 
cash.  Or  if  you  wish  to  pay  for  it  in 
installments,  send  us  $3  after  the  trial 
period,  then  $4  per  month  until  $55 
is  paid. 

You  can  readily  appreciate  that  it 
takes  a  super-typewriter  to  sell  itself. 

No  test  could  be  severer.  Remem- 
ber, there  need  be  no  fluent  salesman 
to  urge  you. 

If  you  decide  against  the  Oliver, 
ship  it  back  at  our  expense.  We  even 
refund  the  outgoing  transportation 
charges,  so  that  you  do  not  risk  one 
cent  in  the  test. 

Now  we  ask  you,  would  you  rather 
pay  $50.50  additional  and  not  get  a 
finer  typewriter?  Would  you  care  to 
support  a  $100  price  for  the  Oliver, 
and  get  nothing  tangible  in  return? 

Or  don't  you  agree  that  our  new 
way  of  selling 
is  logical? 
Doesn't  it  ap- 
peal to  your 
common  sense? 


Some  of  the  Famous  Users: 

New  York  Central  Lines,  Hart,  Schaffne 
Steel  Corporation,  N.  Y.  Edison  Co.,  N 
Suit  Co.,  Morris  &  Co.— and  hundreds  of 


r  &  Marx,  U.  S. 
ational  Cloak  & 
others. 


How  to  Save 

The  coupon  below  brings  you 
EITHER  a  Free  Trial  Oliver  or  Fur- 
ther Information.  Check  which  you 
desire. 

This  is  all  you  have  to  do  to  save 
the  $50.50.  Without  such  a  plan,  you'd 
have  to  pay  $100  or  over. 

But  this  way  you  not  only  save — 
you  get  the  finest  typewriter  that  can 
be  built  by  a  leading  maker.  It  comes 
fresh  from  the  factory,  our  latest  and 
best  model,  a  25-year  development. 

Check  the  coupon  now  and  mail  it  in. 

Canadian  Price,  $79 

tt?c  OLIVER  Typewriter  (pmpantf 

272  Oliver  Typewriter  Bldg.,  Chicago,  Ml. 


\  THE  OLIVER  TYPEWRITER  COMPANY. 
272  Oliver  Typewriter  UWIff.,  Chicago.  111. 

□ Ship  me  a  new  Oliver  No.  9  Type- 
writer for  five  days'  free  inspection. 
If  I  keep  it  I  will  pay  $55  as  follows:  $3 
at  the  end  of  trial  period  and  then  at  the 
rate  of  $4  per  month.  The  title  to  re- 
main in  you  until  fully  paid  for.  If  I 
make  cash  settlement  at  end  of  trial 
period  I  am  to  deduct  ten  per  cent  and 
remit  to  you  $49.50. 

If  I  decide  not  to  keep  it,  I  will  ship  it 
back  at  your  expense  at  the  end  of  five 
days. 

My  shipping  point  Is  

□ Do  not  send  a  machine  until  I  order 
it.  Mail  me  your  book — "The  High 
Cost  of  Typewriters — The  Reason  and  the 
Remedy,"  your  de  luxe  catalog  and  fur- 
ther information. 


Name. 


Street  Address  

City  

Occupation  or  Business  . 


State.. 


Look  at  these  Profits 

July  I  Aug.  1  Sept  J  Oct. 
EASweet  t  fZf  $8<7I  #667  #1200 
CA.Rowe  tftf  $?36  $122$  *  <?j3 
W].WCrary  \  $  757  |  *  &65  \%  527  \  *  703 


Do  You  Want  an  Income  Like  These? 


Are  you  willing  to  step 
into  a  position  today  with- 
out training,  without  any 
investment,  where  you  are 
absolutely  your  own  boss, 
where  you  can  set  your 
own  hours — work  when 
and  where  you  please — and 
have  an  income  of  $50.00 
to  $200.00  a  week? 

Then  send  me  your  name 
and  I  will  tell  you  how 
to  get  started. 

I  want  500  men  and 
women  to  take  orders  for 
Comer  Raincoats  right  in 
their  own  communities.  I 
will  make  you  the  same 
offer  I  made  Sweet,  Rowe 
and  McCrary.  Rowe  was  a 
baker  and  started  by  using 
only  his  spare  time,  yet 
he  '  makes  around  $800.00  a 
month.  McCrary  was  making 
$^2.00  a  day  and  now  his  earn- 
ings are  close  to  $9,000  a  year. 
No  matter  where  you  live,  or 
what  you  do,  you  can  increase 
your  income  if  you  will  devote 
one  or  two  hours  each  day  to 
this  proposition.  No  experi- 
ence is  necessary.  I  will  fur- 
nish a  complete  selling  outfit, 
will  tell  you  what  to  say  and 
how  to  make  the  money.  I 
will  see  that  you  get  your  profit 
the  same  day  you  earn  it,  with- 
out waiting,  without  delays. 


Here  are  Records 
of  Actual 
Earnings 

Newton  made  $614.68  in 
October,  Robinson  made  $703.60, 
Wilson  made  $445.11.  Ham- 
ilton made  $721.00  in  Septem- 
ber. Conners  made  $613.00.  Ed 
Wimberly  makes  from  $250.00 
to  $350.00  a  month  in  his  spare 
time  only.  Maggie  McCoy  wrote 
"my  earnings  will  be  over  $3,000 
this  year."  George  Garon  made 
a  clear  profit  of  $40.00  in  his 
first  day's  work.  H.  G.  Green- 
wood cleaned  up  $354.00  in  his 
second  month  as  a  Comer  rep- 
resentative. R.  W.  Krieger  made 
$20.00  in  one  half  hour.  A.  B. 
Spencer  made  $625.00  in  one 
month.  I  now  offer  you  this 
same  opportunity. 

No  Investment  Re- 
quired 

It  is  not  necessary  for  you 
to  invest  any  money.  I  pro- 
vide you  with  all  the  materials 
and  instructions  that  you  will 
need.  In  addition  to  the  big 
regular  profits,  I  offer  hundreds 
of  dollars  each  month  in  bonuses 
so  that  you  have  unlimited  op- 
portunities to  make  big  profits 
just  as  soon  as  you  get  my  offer. 

Special  Opportunity 
for  Women 

We  have  a  special  proposi- 
tion through  which  any  woman 


can  add  $25.00  a  week  or  more 
to  her  income  by  using  one  or 
two  hours  a  day  spare  time. 

Send  No  Money 

Without  obligation  to  you,  I 
will  send  you  complete  details 
of  this  proposition.  I  will  show 
you  how  hundreds  of  men  and 
women  have  been  wonderfully 
successful.  I  know  that  this  is 
a  big  opportunity  for  you.  I 
know  that  you,  too,  can  suc- 
ceed, and  I  am  willing  to  prove 
it  to  you,  if  you  will  just  write 
your  name  and  address  on  the 
coupon  below  and  mail  it  to  me 
now. 

Remember — it  will  not  cost 
you  one  cent,  you  will  be  un- 
der no  obligation.  And  this  may 
be  the  one  outstanding  oppor- 
tunity of  your  life  to  get  started 
on  a  proposition  that  will  make 
you  independent. 

C.  E.  COMER 
The  Comer  Mfg.  Co. 

Dept.  F-422         Dayton,  Ohio 

Mail  This  Coupon  Now 

The  Comer  Mfg.  Co. 

Dept.  F-422,  Dayton,  Ohio. 

Please  tell  me  how  I  can  make  from  $50.00 
1 0  $200.00  a  week  as  your  representative. 
Send  me  complete  details  of  your  offer  with- 
out any  obligation  to  me  whatsoever. 

Name  

Address  

P.  O.  

State   


